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Willard Waste 


Pop-up is operated 
by life rod through 
the overflow. 
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The New 


H-2490 
























H-2352 X 
Speakman Waldin 
Tub Filler, Showerand 
Waste with transfer 
valve, Hi-Seat valves, 
¥,!’ size, renewable 
seats, china escutch- 
eonsand handles. Ball 
joint and 4” cast brass 
head. H-2490 Willard 
Pop-up Waste with 
1Y2"" tail. 

















H-2350 X 
Speakman Waldin Tub Fil- 
ler, Shower and Waste with 
Hi-Seat valves, Y2'’ size, re- 
newable seats, china escutch- 
eons and handles, Ball joint 
and 4-inch cast brass head. 
H-2490 Willard Pop-up 
Waste with 142” tail. 


ALL SPEAKMAN SHOWERS and FIXTURES 
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0A New Line 


H-2350 MX 


Speakman Waldin 
tub filler and Waste 
with Hi-Seat waste 
valve V2" size; re- 
newable seats, china 
escutcheons and 
handles, Mixometer 
shower with ball 
joint and 4” cast ; 
brass Anyforce head | © 
and H-2490 Willard ; 
Pop-up Waste with 





The H-2490 Willard Pop-up Bath Waste 


requires no panel in the wall. It is de- 
signed especially to go with the showers 
and fixtures shown here and is made up 


in combination with them. 
To facilitate the ordering of the Willard 


Waste in these combinations, we have 
added the letter X to all their numbers. 


For instance, the H-2352 shower and bath 


combination and the H-2490 Willard 
Waste is the H-2352 X. 


We'll be glad to send you literature de- 
scribing the new Willard Waste and the 
new Waldin Line. 


SPEAKMAN COMPANY 


WILMINGTON, DELAWARE 


SPEAKMAN SHOWERS 


and FIXTURES ; 
“Safe to build in the wall” 

















tail. 





can be furnished in nickel and 


SPEAKMAN CHROMIUM PLATE 







H-2476 X 
Speakman Waldin 
Tub Fillerand Waste 
with Hi-Seat valves, 
by-passpattern—!/2”" 
size,renewableseats, 
china escutcheons 
and handles, H-2490 
Willard Popup 


Waste with 12 
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“Whatever is Popular Deserves Attention” 
— Mackintosh 


And if you doubt the popularity of the 
VOGEL line of Frost-Proof Hydrants 
and closets, just ask any one of their 
thousands of users about them and then 
to get your own angle, ask VOGEL plum- 
bers all over the country about the 
profits that VYQGEL products pay. 


Now is the time to get in on Spring and 
Summer sales—write today for full infor- 


mation on the YVQ@GEL line. 





Jos. A. Vogel Co. 


Wilmington, Del. St. Louis, Mo. 
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Leading the Parade! 


The COMMANDER 


This New 


Cyortlot 


WATER HEATER 


of Fifty Gallon Storage Capacity 
will command more clean profit and good-will for you 





AGAIN, the EverHot, often imitated but never equalled, steps into 


the lead with a heater designed to supply the hot water requirements of 
large homes with three and four bathrooms, restaurants, garages, and 


other installations where an unusually large amount of hot water must 
be instantly available. 


It is priced so attractively—$195.00 List—it will dominate its field. 


A single compact unit, the Commander is built to render many 
years of perfect automatic hot water service without trouble—its construc- 


tion embodies the revolutionary features found exclusively in the Series ““C”’ 
EverHot—the soo Ib. test boiler—leakage by-pass—gas filter—and the 
beauty of its four-coat Duco finish delights the eye. 


The Commander is 674%” high over-all —it will easily go into any 
basement. This feature is a real factor. 


Spring ts here—and so is a big share of the automatic 


water heater business for the live Master Plumber 
who knows the EverHot. Write for literature. 


Tverklot Heater Company 


5211 Wesson Avenue # 8 s Detroit, Michigan 
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Look for the 
Red Band 








profitable 
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et the neighbors 


— when a man goes on a job 


IGHTEN up your business slack with telephone 

! wire. That’s the way one prominent plumber 
keeps business moving fast. When he sends a man 
out ona job he phones several other people in that 


neighborhood. He tells them where his mechanic 
is and suggests if they need anything fixed the man 
will come right over. He averages three jobs out 
of seven calls. 

As part of their job, wherever this plumber’s men 
go they watch for bare or poorly insulated pipes and 
boilers. These are reported and a proposal submit- 
ted. He says he is put in touch with lots of Im- 
proved Asbestocel business this way. 

Here are two good merchandising ideas. Why 
not try them out? 


JouNs-MANVILLE CORPORATION, Madison Ave. at 41st St., New York 
BRANCHESIN ALL LARGE CITIES FOR CANADA: CANADIAN JOHNS-MANVILLE CO., LTD., TORONTO 


JOHNS -MANVILLE 


Asbestoce 





SAVES COAL 
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INSURE 
THE FUTURE 
OF THE 


CLOSET TANK 



















































OU will agree that although the closet tank is the finest 

appliance obtainable for residential use, its place in the sun 
was eclipsed by poor operation prior to the advent of Delany 
F ittings. Few home owners realized that a closet tank is only as 
good as its fittings and for that reason the tank has unjustly re- 
ceived more knocks than boosts. It’s a fact that many more 
plumbers were sent back to the job because of ‘“‘Closet Tank 
Troubles” than for any other annoyance—most of the time at 
more expense than profit. 





Delany Fittings are greatly responsible for the returning popular- 
ity of the low tank. Not one of the troubles which infected these 
tanks can be found where Delany Fittings have been installed. 
Say good-bye to squeals and whistles, shifting guide arms, leaks, 
soft rubber balls — sticking valves and levers. Specify Delany 
Fittings for every tank you buy. 











Fittings in a replacement job is three times as much as in the 
“temporary repair” of common fittings. You put to an end go- 
backs to the job. 


| And, incidentally, the profit made from an installation of Delany 


DELANY , 
BALL COCK We will gladly supply you with sales producing Dis- 
5 play Stand and Mailing Pieces. Delany Fittings are 
It’s Quiet carried in stock at your favorite Supply House. 


_ ais _ 
- DELANY VALVE 
om ff"... . , T\...7 , with the 
mia 7 | VEZagvin ARD 
DELANY LEVER Cr YY e Delany co. samme Ball 
Trouble-Proof BROOKLIN —” Nx. alicia 
XCiUSIVe 
Fittings—Delanyite Tanks—Hidden Screw Seats Features 


Demand DC LA NY FITTINGS 


OVER 70,000 NOW IN USE 
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NOW! A new JOHNSON 


Oil Burner tor Small Homes! 


‘THERE'S twenty-two years’ experience in the 
exclusive production of Oil Burners behind this 


Johnson Rotary Oil Burners are model. The latest development of the Johnson 


approved by Underwriters’ Lab- ° ' 
oratories, The New York Board engineers. It S the dada 


of Standards and Appeals and 

Fire Prevention Bureaus of Prin- 

cipal Cie, onnson Lu 
OIL BURNER 


Designed for homes of from five to twelve rooms. Beyond a doubt 
the most compact and most simplified oil burner ever devised. 





Full automatic control. Equipped with the world-famous Minne- 
apolis Heat Regulator. Many new and exclusive features that lower 
cost of installation and reduce operating expense. 


Write for particulars today! 


S. T. JOHNSON CO. 


—— OIL BURNERS — 


Main Office and Factory 
942 ARLINGTON AVENUE -: OAKLAND, CALIFORNIA 


Factory Branch Offices: San Francisco, Sacramento, Philadelphia 





\4 Distributors and Dealers throughout the United States and in Foreign Countries Bb? 
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LEGION of HONOR BUILDING, San Francisco, Cal. 


GEO. H. TAY CO., Supplies 


ed with 


GEO. APPLEGARTH, Architect 


Equipp 


HE term “wall hung” as applied to the Te-pe-co 

line is used as a matter of convenience only. The 
Te-pe-co Cartier, upon which our wall closets are 
supported, actually depends not one whit upon the wall 
for support. It bears the weight of the closet and ap- 
plied load independent of the walls or connection to the soil. 
Your brief examination of the illustrations will cause 
your immediate appreciation of this statement. 


Aside from the perfect means of support, and the tight 
soil connection which the Te-pe-co carriers afford, 
the adjustable features make them a quick and easy 
installation for the plumbing contractor. A very appre- 
ciable saving in time may be effected. We honestly 
believe it will pay the plumbing contractor when com- 
ing in contact with jobs calling for a wall hung closet 
to give this Te-pe-co Product his emphatic endorsement. 


THE TRENTON POTTERIES COMPANY 
TRENTON, NEW JERSEY, U. S. A. 






aa 


iterature fully describing the 
est installation practices will 
be sent on request. 


o 





Wma. F. WILSON CO., Plumbers 


TE-PE-CO Wall Hung Closets 





Phantom view showing how 


Te-pe-co Wall Hung Closets 
are supported. 
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Diagram of Installation v ‘ 
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Jeff High School, Los Angeles, Calif., All & 
eftlerson 1g choo: OS ngeies, all ison 
ADE an shen eg D Allison, Architects. Two No. 814—4500 Pacific Oil Fired 


S we - Boilers installed by F. J. Donnelly, and one No. 814— 
pom a, 10000 4500’ Pacific Oil Fired Boiler installed by J. M. Eustace. 


Los -Angeles 


Metropolitan Area 
33 Pacific Heated Schools 


Architects and engineers in California have long been familiar 
with the special requirements of oil-burning boilers. And, with 
years of experience, it is particularly significant that they have 
chosen Pacific Steel Boilers for heating 22 school buildings in 
the City of Los Angeles alone. Including Pasadena, Glendale, 
and other nearby cities, the total is 33. 





























Pacific oil-burning boilers of the rear-fired or “backshot” type 
possess the special advantage of a four-time fire travel, found 
in no other type of boiler. The gaseous products of combustion 
travel twice the length of the firebox before entering the lower 


bank of tubes, then twice the length of the boiler through the 


tubes. Thus a maximum amount of heat is utilized in mak- 
ing steam and not wasted up the stack. 


Pacific Steel Heating Boilers meet every requirement of oil 
firing. Built also in direct draft and smokeless types for coal, 
coke, or gas. Let us send you complete information. 


PACIFIC 


STEEL HEATING BOILERS 


WAUKEGAN, ILL. BRISTOL, PA. 
Oy yo 
i. af 
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America vs the Bath Tub 


One in a series of adver- 

tisements outlining the 

early development of 

plumbing ideas. A com- 

plete folio of this History 

of plumbing will be sent 
on request, 





WE MAKE 
Plumrite Brass Pipe 
Traps ¢Tank Bends 
Basin+t Bath Supplies 
Tank Supplies Straight Wastes 
Patented Sink Plugs 
BO,Plugs § Flanges 
Flat Sink Strainers 
Sink Connections 
Connec’d Waste foflow 
Flush Valves and Fittings 


BOUT 1830 Lord Russell of England invented a bath tub, the possibilities of which 
so stirred the imagination of an American named Adam Thompson, that upon 
returning from England, Tiompson, with the aid of an American cabinet maker, 

built a mahogany tub, 7 ft. long by 4 ft. wide, lined with sheet lead. It weighed almost a 
ton. From the back yard pump, water was piped to a tank in the attic. Cold water 
came direct to the tub but the hot water pipe was coiled down the chimney, heating the 
contents on the way. 


Thompson’s development was not popular. Virginia placed an annual tax of $30.00 on 
every tub brought into the state. Hartford, Providence and Wilmington, each imposed 
extra heavy rates on bathers. Boston made bathing unlawful, except on medical advice. 
In 1850, however, President Millard Fillmore ordered a bath installed in the White House, 
which served until Grover Cleveland moved in 35 years later. 


Progress since then has been so rapid that even the finest plumbing installations of the 
late 19th century seem crude today. Brass pipe and fittings have taken the risk out of 
plumbing. Whether in the White House at Washington or in the world’s largest hotel, 
Bridgeport products are showing how dependable and satisfactory modern plumbing can be. 





BRIDGEPORT - CONNECTICUT 
NEW YORK PHILADELPHIA CHICAGO CLEVELAND DETROIT 











Member Copper and Brass Research Association and Trade Extension Bureau 
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“| HAVE NEVER HAD AN EXCEL FAIL” 


























Ask the fitter — 


the man who 
does the work — 
what he thinks 


of the EXCEL 





Union. : 
Hell tell you ie 


that it's easy to 
connect, sturdy | 
in appearance 

and unfailing in 
service. 


There's the big 


reason why 
EXCELS are 
preferred — they 
do not fail. 





Don't you want 
 F-XCEL Unions 


for your work? 





Listed as standard by the 
Underwriters’ Laboratories 


Providence Fittings Co. 
7 Water St. :: Boston, Mass. 
New York Office: 210 East 45th Street 


k “ tS gence 


UNIONS 


iz 2 4 
lg tater Be ed = 7. 4 
(EN NEES Fs 
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A Letter from 
Harry G. Nye 


April 16, 1927. 


To THE PLUMBERS AND STEAMFITTERS 
OF U. &. A. 


Friends: 


If someone gave you 1,500 tons of coal or 300,000 gal- 
lons of gasoline, you probably would figure that you 
were all set, as far as the flivver and the furnace were 
/ concerned. Well, statisticians tell us that every man 
who owns an acre of ground gets that much free every year. 


ll That is, the heat that every acre of ground gets every 
P year from the sun, free and postage paid, it would take 

Gacloned with of stihout Mire 1,500 tons of coal or 300,000 gallons of gasoline to 

Gera ae cae ele clean generate. Old Sol just spills it on the earth, and 


bench vise. doesn't charge any of us a cent. 


With Legs and No. 10 Self- " ‘ 
Locking Vise. The next time a young lady says to you, "Ain't man mar— 


Pon ee a gga velous, the things he invents!" tell her that you think 
og Led eee man is pretty poor shucks, to have 1,500 tons of coal or 

300,000 gallons of gasoline dumped in his front yard 
every year and not make any better use of it than 
he does. 
He takes 1,500 tons of coal, or 300,000 gallons of gas— 
Oline, or its equivalent in heat, and what does he pro— 
duce with it? Six or eight tons of hay, a few bushels 


of rutabagas, or a half a wagonload of wormy apples. 


All he uses the sun for is to get sweaty digging in the 
NYE No. 51—Chain Vise ° ground. 


PP pe di tp net mgt I tell you, the sun must get disgusted with us a lot of 


, possessing 
weight. Easily carried "in. tool iit times. He spills enough power on the earth every hour 
¥ to run all the machinery in the world all day, but man 


bn gg never takes the hint. He gets his power out of the 


curing faster and smoother operation. earth instead of out of the sky, a good deal like he 
Net Price - $4.67 gets his religion. 


Absolutely Guaranteed 
The radio, however, gives us an idea, that is except 
the ones with jazz programs. As it-is we aren't getting 
NYE RATCHET REAMER much more out of the sun in the sky than we are out of 
the one in college. Someday we will harness the sun and 
tell Samuel Insull to jump in the lake and take the 


United States Senate with hin. 


A bigh class three-bl ' , *. 
The blades, which are frm’ ta: But until the inventors really invent something, we 
shgemest, sre maken ne shall have to struggle along with what we've got. Take 
Winl"reamn pd ge ge a length of pipe, for instance. We could burn it in 
which makes this tool take the two in a minute with the sun's rays if we knew how, but 


SL et He samen on Be we don't, so the next best thing is a good pipe tool. 


market. 
ee And speaking of good pipe tools, I have investigated 
them all, and I have decided that the longest lasting, 


fastest cutting and easiest working are Nye's, made by 
The Nye Tool & Machine Works, 4120 Fullerton Avenue, 
Chicago, Ill., otherwise known as 


Yours truly, 
Nye Bit Brace Reamer Fa A 
R f; 1 , . Nye. 
eams from ¥ to 14 inches inclusive Copyright po Ay my G Nye 


This reamer is made with a tapered shank 
which will fit ony standard bit brace. Drop 
coaped from 4, i poms mong | oeey feat ment 
red in oil. 
having @ wider range than any other eimilar THE NYE TOOL & MACHINE WORKS 
% ERS OF HIGH GRADE PIPE TOOLS 
List Price - - - $1.17 2 er naanaapiely 
ABSOLUTELY GUARANTEED 4120-30 Fullerton Avenue Chicago, Illinois 
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Tus Signal Shirt Company, 
of Racine, operates two plants 
—so nearly identical that any 
differences in operation are 
easily compared. 


The hand work involved re- 
quires even temperature in 
workrooms, if maximum pro- 
duction is to be obtained. 
Prior to 1923 only one plant 
was able to maintain maxi- 
mum production at all times. 
This plant—at 18th and Flett 
Sts.—was heated by a Web- 
ster Vacuum System of Steam 
Heating, and showed no loss 
of production during severe 
winter weather. 


The other plant, on Mound 
Ave., was heated by a “grav- 
ity-return” system, which 
proved inadequate. It was im- 
possible to maintain a com- 
fortable temperature in cold 
weather. When the outside 
temperature fell to 10°, it 
showed a production loss of 
5 percent. . . and there was 
a noticeable production loss 
at even higher temperatures. 


A heating contractor was 
called in—and recommended 
conversion of the gravity sys- 
tem to a Webster Vacuum 
System. This modernization 


was made late in 1923. 


Now—regardless of weather 
conditions, the engineer opens 
the fires at six o'clock and 
maintains a uniform tempera- 
ture of 70°-75° throughout the 
plant until closing hours, 
when the fires are banked . . . 
Even in coldest weather nor- 
mal production is maintained 





There exists a better spirit 
toward the management. . . 
and the saving of $628.77 a 
year will quickly repay the 


cost of modernization. 


Modernization of obsolete and 
faulty heating systems, by the 
application of Webster Serv- 
ice and Equipment, is an in- 
vestment that yields substan- 
tial returns. Let us explain! 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


AST MONTH “YOUR WEEKLY” PUB- 
lished the first section of its regular monthly mer- 
chandising section. Since its publication, any 

number of complimentary remarks have been received 
on the efficacy of the work being done in this line. With 
the National Trade Extension Bureau working along 
merchandising lines in its new campaign to put the 
plumbing and heating business over with the public, 
the subject is naturally one of interest to anyone con- 
nected with the industry. The mer- 


But it wasn’t long before I fell into line and began to 
realize that after a few weeks it wasn’t any harder for 
me than the previous work had been the year before. 
Of course, the boys in the next grade lower had to wait 
a year to find out that it is really a myth which will 
always be passed down the line from the older to the 
younger boys. In the “Class” of “Domestic [ngineer- 
ing’ there is no necessity for waiting another year before 
discovering that you can do the work along with the 

others. That is because the “Class” 


is not a school, but a means of get 





chandising section this month is de- 
voted to the subject of store sales, 


ting advice on methods of installa- 








A plumbing and_ heating store 
made so attractive that it increases 
business by its being, is the only real 
outward sign of merchandising ac- 
tivities on the part of its owner. Na- 
turally then, the subject of store sales 
is one of the most important to be 
thought of when discussing merchan- 
dising. That an attractive store, and 
a competent salesman, whether he be 
the master plumber himself or an- 
other man well versed in the business, 
has proved to be a valuable asset is 
shown in the section this week. The 
experiences of three plumbing and 
heating contractors in making their 
stores produce sales are convincing 
enough that a profitable volume can 
be built up from store sales if a real 
effort is made. The section this week 
will be especially valuable to those 
who already have stores, as a few 
timely suggestions for increasing sales 
are given. For the man who is con- 
templating a store for his business, 
the ideas will be invaluable. 


T DOESN’T SEEM SO VERY 
that I was back in the grade schools having fights 





Do You Know— 


1. When and where was 
the first steam heating sys- 
tem installed in the United 
States? 


2. When was the Na- 
tional Association of Master 
Plumbers formed ? 


3. What famous cam- 
paign was launched by the 
National Trade Extension 
Bureau in 1925? 


4. Who established the 
first plumbing and heating 
scholarship in the United 
States ? 


5. What United States 
cabinet officer has contrib- 
uted to plumbing research 
and how? 


6. What United States 
city has to pump its sewage 
to a level higher than its 
streets ? 


Answers will be found on 
Page 98. 








tion, and comparing those that you 
advocate with those used in other 
parts of this country and foreign 
countries. Valuable criticisms by the 
Schoolmaster can be turned into the 
storehouse of your mind and used 
when the occasion demands. This 
week there is a discussion of how to 
read plans. Very shortly another 
problem will be proposed for solution. 
It is never too late to begin, but the 
sooner a start is made, the more in- 


formation will be absorbed. 


ACK AS. FAR AS 1922 THE 

suggestion’, was made that the 
name “oil burner” be changed to “oil 
heater.” That the suggestion came 
from “Domestic Engineering” is not 
nearly so important as the fact that 
the subject has been resuscitated re- 
cently’ and is current now. The re- 
port of the American Oil Burner As- 
sociation’s fourth annual convention, 
held in Buffalo, N. Y., last week, 
tells of how the convention has made 
plans to slowly change the nomencla 


LONG AGO ture of the industry. The idea behind the new designa 


tion is that the term 


‘oll burning” gives an intimation 











with everything and everybody, and doing all of the 
other things that boys of school age do well. Well can 
| remember the envy I had when talking to the older 
boys. They always wanted to impress the younger how 
much harder their work was, and what a hard time the 
youngsters were going to have of it when they got that 
far. Asa result, when promotion time came each June, 
| took it with the vague premonition that the work in 
the new grade was going to be entirely too hard for me. 


of destruction, while “oil heating” indicates only com 
fort. The convention was a decided success, and opti 
mistic views were expressed for the future. The Massa 
chusetts and Louisiana-Mississippi state master plumb 
ers’ conventions aré also reported in this issue. 
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THE P. D. HELPER IS EASILY 
LIFTED INTO THE P. D. HEAD 





—AND HELD BY THE LOCK NUT 
BUSHING, READY FOR USE 
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THE “TOLEDO” 
POWER DRIVE HELPER 


AND THE ‘*TOLEDO” 
FASTEN THE DRIVE TO A BENCH UNIVERSAL POWER 


DRIVE MAKE YOUR 
HAND PIPE TOOLS 

HIGHLY EFFICIENT 
POWER MACHINES. 


IT’S EQUIPMENT THAT 
PAYS FOR ITSELF BY 
THE TIME IT SAVES. 





You will find the new “TOLEDO” Power Drive HELPER 
operated by the “TOLEDO” UNIVERSAL Power Drive 
and using your regular “TOLEDO” hand tools for cutting 
and threading 44-inch to 2-inch pipe, ideal power equip- 
ment. Fast—easy to operate—small and compact—and 
highly efficient. It is the equipment you should specify. 


The “TOLEDO” UNIVERSAL Power Drive can also 
be used for driving the large geared tools for the larger 
sizes of pipe, thus assuring you practically unlimited 
capacity. It is equipped with universal motor that will 
operate on any 110 volt current, either A.C. or D.C. It 
is a variable speed motor that ‘automatically slows down 
on heavy pulls, speeds up on the light loads, thus assuring 
maximum efficiency at all times without the need of shift- 
ing gears. It is reversible, and after the thread is cut, a 


turn of the switch and the dies are backed off the com- 
pleted thread. No effort, no loss of time. 

The “TOLEDO” Power Drive HELPER will cost you 
but $75.00 net (West of Rockies $82.50) net f.0. b. Toledo. 
The “TOLEDO” UNIVERSAL Power Drive but $250.00 
net (West of Rockies $262.50 net) f. o. b. Toledo. 


Place your order today for this highly efficent equipment 
and share in its profits. 


WHEN RESULTS ARE DEMANDED SPECIFY 
at ‘ad 
TO ; DO 
THE TOLEDO PIPE THREADING 
MACHINE CoO. TOLEDO, OHIO 
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Common Sense Phe first quarter of 1927 
3 business has passed, and 
and Profits plumbing and heating are now 


started on the year’s second lap, In practically no line 
have manufacturers any back-log of orders to work 
against, but, as a whole, are doing a nice business on 
orders which they are receiving steadily and which 
represent jobbers’ current needs. Probably in no other 
year has there been such little forward buying at the 
outset. Whether or not industry as a whole favors buy- 
ing only for immediate requirements, it is up against a 
situation which must be faced, and which is being faced. 
We can trace no upset condition to it, and it is certainly 
true that the old ills of speculative buying, pyramidirig 
of orders and various trade practices of the same type 
have been largely eliminated. Therefore, business has 


no real complaint in regard to the way materials are 
moving. Furthermore, there is cause for optimism in 
the way the whole industry is trying to develop new 
business. 


However, complaints of narrow profit margins con- 
tinue, particularly among the wholesalers. Although 
prices may be close, in the case of the manufacturers, 
there is not the wholesale cutting that is prevalent in 
some jobbing centers among the wholesalers. We note, 
too, among the contractors a growing tendency to hold 
to their prices more firmly and not go down and down 


to a point below cost just to get a job from a competitor. 
ut the wholesalers, in many centers, we understand 
from our market investigations, are selling goods at 
prices in which there can hardly be a profit and, in some 
cases, even cost. 

This is not true everywhere. And where it is true we 
can not trace anything but a desire for business, no mat- 
ter what the cost, as the reason for it all. It seems too 
bad that business men will sacrifice that to which they 
are legitimately entitled—that they will prevent others 
{rom getting that to which they are entitled. As we say, 
there is no basic business excuse for it, except, perhaps, 
over-supply which, in the case of the producers is being 
regulated by curtailed production, but which, in the case 
of the wholesalers, is being fought with different, less 
resultful tactics. Therefore, the cure would seem to be 


the application of common-sense. 


Bath Tub A report of an accident and health in- 


‘ surance company stated that 98 ac 
Accidents cident claims which it paid last year, 
out of a total of 33,000, were the result of accidents in 
bathtubs. People taking baths slipped and hurt them- 
selves and collected therefor. This report led a news 
paper to call bathtubs dangerous. Of course, this was 
only a joke and worth newspaper space because it 
presented an opportunity to dress up dry news in an 
interesting fashion, But it made us wonder what the 
health department of this same insurance company could 
report about the effect of bathtubs on its payment of 
health claims. It, would be difficult to put such results 
in statistics, no doubt, but we are sure that the bathtub 
has played a large part in reducing the amounts that are 
paid out on claims for poor health. The insurance com- 
panies would hardly advocate the elimination of the 


bathtub as a cause of accidents. 


py An idea in the minds of 
i hat Merchan- many master plumbers 
dising Means 


that “merchandising the 
plumbing business” means selling goods without install- 
ing them should be corrected. While some people who 
use the expression might have that in mind, the term has 
a much broader meaning and need not apply to the plan 


of selling without installing at all. When one merchan- 
dises the plumbing or heating business, he sells. He 
creates business, by advertising or by personal solicita- 
He lets the public know he has something to sell 
He tells the public why it 


tion. 
and what he will sell it for. 
should buy his goods and services. 
the goods and services themselves, but what those goods 


He sells, not alone 


and services mean in health, happiness and comfort. 
Whether he specializes on repair work or on big contract 
work, he can merchandise. He can merchandise goods. 
He can merchandise services. He can merchandise both 
together. Merchandising the plumbing and heating busi 
ness is what the business needs. 

Therefore, let no one condemn the move for better 
merchandising on the basis that it advocates a new kind 
of selling policy. It means, essentially, ‘‘getting upon 
the toes” and putting plumbing and heating before the 


public in the right light. 
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Harper's Ferry—the scene of John Brown's} amous raid in 1859 
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Figs. 1 and 2.—Ground and first floor plans of small house showing hot 
water heating system in heavy black lines 


By LOuIS J. OVERTON, M.I.H. V.E. 


been so slow and gradual as in England. Large 

buildings of every description and _ schools, still 
warmed by open fires, abound, while residences are al- 
most invariably dependent for warmth upon open fires. 
The firegrates are frequently of very antiquated design, 
and in bedrooms, and other rooms not in constant use, 
fires are seldom lighted. 

The average middle-class house in England has, during 
the winter months, a fire in one living room only, around 
which the family congregates. They bask in radiant heat 
from the glowing fire, and shiver with discomfort when 
the door is opened and a cold draught catches them in 
the back and around their legs. 

A French lady, recently visiting England for the first 
time, commented upon English heating conditions in these 
quaint terms: “I missed terribly the central heating. The 
open fire in the grate is a joy, and I loved it, but I did not 


[ FEW countries has the adoption of central heating 


love so much to go to the hall, corridor or upstairs, where 
it was as cold as in the street.” 

It may be interesting in a country so advanced in heat- 
ing appliances as the United States of America, to read of 
the stage at which central heating in English houses has 
arrived, the generally accepted ideas on the subject and 
methods used. 

The introduction of central heating by hot water in 
radiators is being adopted mainly as an auxiliary to the 
open fire in houses of the moderately well-to-do class. The 
radiators are placed chiefly in entrances or lounge-halls, 
corridors, landings, and under large or exposed windows. 
This arrangement allows the open fire to be enjoyed with- 
out discomfort, or draughts of cold air rushing in when 
the doors are opened. 

Complete central heating is morely likely to be adopted 
in the future, mainly for purposes of economy in fuel, 
which is now—and likely to remain—at a very high rate. 


19 
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Water is generally chosen as the heating medium, on 
account of its moderate temperature, capacity for ab- 
sorbing heat readily, and as readily giving heat off again. 
Being a liquid which changes in density under different 
conditions of temperature, the differences in density are 
taken advantage of to promote a circulation of hot water 
in the pipes and radiators, without utilizing any power 
except that provided free by nature—the power of gravity. 

Thus, water is a very efficient servant. It absorbs heat 
at the boiler, and then, on the impulse of the force of 
gravity, it circulates through the pipes to the radiators, 
where it gives off its heat to warm the rooms. Then it 
returns to the boiler to absorb more heat, and so continues 
its useful work. 


THE WASTE OF OPEN FIRES 

T IS sometimes asked, ‘How can the process of trans- 
I mitting heat to water, and then letting the water trans- 
mit heat to the air, economize in fuel?’’ The reply is, 
that a cheaper type of fuel, such as coke, can be used, and 
a much higher efficiency obtained from the fuel when 
burned in a boiler, than in an open firegrate. With the 
latter, heat and unconsumed carbon can pass away to 
waste up the chimney to a value of 75 to 85 per cent, and 
at the same time cold air is induced to enter the room to 
an extent which will cause discomfort and chill the atmos- 
phere, the entering air being far in excess of what may 
be required for ventilation. 

In a well-designed boiler, the amount of heat which 
passes to the chimney need not exceed 25 per cent of that 
produced by combustion, but that amount must be wasted 
in order to create sufficient draught. The remaining 75 
per cent of the heat may be absorbed by the water in the 
boiler. 

Where a house has basement premises, the installation 
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of a hot water central heating apparatus is very simple, 
and generally consists of a boiler in one of the basement 
rooms, with pipe circulations at the basement ceiling, 
rising pipes of small diameter being taken to the ground 
and upper floors to feed radiators in the various rooms. 

The more modern houses are usually constructed with- 
out basements, in which case the boiler may be placed in 
a special chamber, the kitchen, scullery or the lounge-hall. 
Independent heating boilers are now made of compact and 
very neat appearance, which look very well in a lounge- 
hall at the foot of the staircase, especially if the furnace 
door is of mica, so that the glow of the fire is visible. 
Thus, a cosy-looking stove, warming the main entrance 
and staircase of a house, may also warm several bedrooms 
on the upper floors and reception rooms on the ground 
floor by means of radiators. 

The fact that some of the radiators—and, in the case of 
a bungalow, all the radiators—are on the same level as 
the boiler does not prevent the proper working of the 
apparatus (by gravity circulation) providing the scheme is 
properly designed. 

The most suitable runs of the piping, and the calculation 
of the correct amount of gravity circulating power avail- 
able, together with the necessary diameters of the pipes 
and sizes of the radiators, can now, on scientific lines, be 
so accurately determined that there is no excuse whatever 
for an apparatus proving unsatisfactory. 


THE TWO-PIPE DROPPING SYSTEM 
HE ARRANGEMENT of piping in a gravity hot-water 
ll bate apparatus which gives us the best results is 
what we term the ‘“‘two-pipe dropping system,”’ as illus- 
trated by Figs. 1, 2 and 3. 

Figs. 1 and 2 show the ground and first floors of a 
house with central heating shown in heavy black lines, 
and Fig. 3 is a diagram showing the same central heating 
apparatus in isometric. 

In this scheme, the water at its highest temperature 
(about 180 deg. F.) is conducted in a vertical rising pipe 
directly from the top of the boiler to the roof space, 
where an air vent is placed at the highest point, bending 
over the combined feed and expansion tank, which is con- 
nected to the main circulating pipe. From the highest 
point of the circulation, the pipe circulations should dis- 
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Fig. 3.—Isometric diagram of hot water heating system for small house 
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tribute in the roof space, or on an upper floor, they should 
be graduated in size, and descend to feed the radiators 
which are placed on the floors below. The feed connec- 
tions from the dropping flow pipes should, if convenient, 
enter the radiators at the top at one end, and the returns 
should be taken from the bottoms at the opposite ends of 
the radiators, the return connections being joined up to 
dropping return pipes, which are then connected up in 
main returns at 
ground floor level, 
or under floors, con- 
ducting the return 
water to the bottom 
of the boiler. 

With a scheme 
such as this, the 
branching of the 
circulation allows 
small diameter pipes 
to be used where 
they come into view, 
insures a quick cir- 
culation, and it will 
be noticed on refer- 
ring to Fig. 3, that the water, having once been cooled by 
passing through a radiator, returns direct to the boiler 
to be re-heated. 

It is very essential that each radiator be provided with 
a wheel valve on the flow connection, to allow the occu- 
pant of the room to regulate the heat, and the return con- 
nection fitted with a valve with loose key for permanent 
regulation, to insure a uniform distribution of heat 
throughout the system. The two valves on each radiator 
also permit a radiator to be readily disconnected and re- 
moved for the purpose of decorating behind it, without any 
interference being made with the working of the apparatus 
generally. 

















4.—Showing convection cur- 
rents of air set up by radiator 
placed below a window 


Fig. 


Although a certain 
amount of radiant 
heat, similar to that 
from an open fire, is 
obtained from a hot 
water radiator, by far 
the greater portion of 
the heat is’ trans- 
mitted by convection 
—that is, the air in 
contact with the ra- f 


diator takes up \ 
warmth by direct con- 

duction, and as the 

air warms it expands, eg a 
becoming lighter, so 
that the cooler air 
displaces it and in 
turn is also warmed 
and passed on, thus 
forming convection 
currents of warm air, 
as illustrated by Fig. 
4. By this means, the 
air is warmed and distributed throughout the room. 


In regard to the most suitable position in which a radia- 
tor should be fixed for warming a room, it is generally 
admitted that under a window gives the best result, as in 
that position, more convected air is likely to circulate, and 
it is the point at which warmth is most necessary, owing 
to the large amount of heat which passes through glass. 

The placing of a radiator in an unused hearth or recess 





ee 











Fig. 5.—Showing radiator concealed 
in wall with inlet and outlet grating 
to room. The radiator heating the 
room by convection currents of air 
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of an open fireplace is not likely to obtain a high efficiency, 
especially if the opening to the chimney is left exposed, in 
which case, as in connection with an open fire, a very large 
amount of the heat generated will pass to waste up the 
chimney. 

The appearance of radiators and pipes of any description 
or size in any position may act upon an architect some- 
what in the same way as the proverbial red rag to the bull, 
and many ingenious devices have been resorted to in order 
that the radiators and pipes may be shielded from view. 
Among these devices may be classed the “panel system,’’ 
which consists of a grid formed of half-inch diameter 
pipes embedded in the surface of plaster on the walls, 
ceiling, or in the thickness of the floor. 

Radiators are sometimes fitted under window seats or 
behind paneling with gratings in front of them, and on 
some occasions in channels formed in the thickness of the 
wall with a grating at the foot and another grating over- 
head to cause a circulation of air to be set up, as illus- 
trated by Fig. 5. 

Another English method of warming a room by radia- 
tors is on an indirect system, where a battery of radiators 
is encased in a sheet steel box below the floor, air being 
admitted through the 
outer wall to the 
lower portion of the 
chamber’ containing 
the radiators, and a 
duct formed to lead 
the warm air into 
the room through a 
grating in the panel- 
ing or the wall, just 
above the skirting. 
See Fig. 6. 

In every one of 
these cases, it is es- 
sential to increase 
the amount of heat- 
ing surface, and con- 
sequently the instal- 
lation is more costly. Fig. 6.—Sbowing method of heating 

by indirect method with radiator 
It may also be easily enclosed in sheet metal box below 
understood that pipes the floor 
buried in plaster or 
building material may causé considerable trouble or ex- 
pense if, in the course of time, repairs, alterations or 
extensions are necessary. 

The indirect methods, where the radiators and pipes 
are hidden by seats, paneling, casings, or in wall recesses, 
are quite good if means of easy access are provided, and 
care is taken that no accumulation of dirt is permitted. 

There is scarcely any limit to the methods by which ra- 
diators, pipes and electric heating appliances may be dis- 
guised. We learn of pictures, mirrors and other house- 
hold furniture being utilized for the radiation and distri- 
bution of heat, but, although an ordinary radiator may 
offend the artistic eye and an obtrusive pipe be ugly, it is 
questionable whether any improvement is made by allow- 
ing the radiator to masquerade as something it is not, al- 
though the necessary pipes should certainly be kept incon- 
spicuously snug or cased in, providing they are not struc- 
turally made totally inaccessible. 

















STEAM NOT POPULAR FOR DOMESTIC HEATING 
TEAM is seldom used in England as the medium for 
warming private houses, owing to the fear of persons 
being scalded through touching the radiators or pipes; 
also, a steam boiler is considered to require more careful 


stoking and attention. (Continued on Page 98) 











Oil Burner Industry 


Plans General Publicity Effort 


NEW move in the oil burner industry was started 
A at the annual convention of the American Oil 

Burner Association held at Buffalo, N. Y., April 5, 
6 and 7, 1927. This was the fourth annual gathering, 
previous conventions having been held at St. Louis, Chi- 
cago and Detroit. The new move, as outlined by Edwin M. 
Fleischmann,  presi- 
dent of the May Oil 
Burner Corp., Balti- 
more, Md., and con- 
curred in by the presi- 
dent and other offi- 
cers of the associa- 
tion, will, it is be- 
lieved, put the oil 
burner industry in a 
much more advan- 
tageous position. It | 
is claimed that oil 








- , wt 
Conventions are a success if | 


we face our problems as busi- 
ness men, and discuss these 
problems fearlessly and con- 
structively—and conventions 
are failures if we shirk re- 
sponsibility, evade issues and 
decisions, and devote 
our time to play and 
burning has not been lost motion.’ — From 
sold to the American | A. O. B. A. Program. 
people, so thisiswhat ['—— aera 
the association pro- 

poses to do. It is predicted with confidence that 
within a few months, oil burners will be much 
easier to sell than they are at the present time. 
Plans to bring this about were outlined by Ex- 
ecutive Secretary Leod D. Becker, involving 
business paper, magazine and direct-by-mail ad- 
vertising to reach various groups that should 
be made acquainted with the benefits of oil heat- 
ing, and the reliability of burners that are now 
on the market. 











Under the direction of W. J. Harter, manager 
of the Buffalo Automatic Heat Corporation, and 
president of the Niagara Frontier Oil Burner 
Dealers Association, the oil burner men of the 
Niagara district arranged entertainments and 
extended courtesies to the visiting oil burner 
men and their wives, that will make them re- 
member Buffalo for years to come. 

For the ladies there were trips to Niagara 
Falls, to Canada and various points of interest, 
theatrical performances, dancing, dinners, teas and cards; 
for the men, work. 


Lionel L. 
re-elected president of the American 
Oil 


And work they did, between pleasures. The 2,000 or 
more in attendance, including 1,200 registrants and the 
73 exhibitors, were there for business, for knowledge, for 
advancement, for extending helpfulness to each other, and 
for making the oil burner industry the great industry they 
believe it should be, and is bound in the future to be- 
come. It was said that 90 per cent of the attendants en- 
tered Buffalo from the west and for this reason many 
advocated the selection of a middle west city for the 1928 
convention. 


Another move advocated by J. J. O’Donnell, sales man- 
ager for William Greene Corp., New York, and by Mr. 
Barnhill, of Lord & Thomas and Logan Adv. agency, New 
York, was the gradual changing of the name “oil burning”’ 
to oil heating. It was explained that oil burning sug- 
gests destruction, while oil heating suggests comfort. 


This same change was advocated by “Domestic Engi- 
2 





neering’’ in 1922, before the A. O. B. A. was organized. 
This was taken up with a number of oil burner manufac- 
turers at that time. It may take some time, but it is pro- 
posed eventually to make the public acquainted with the 
name OIL HEATER, instead of the name oil burner. 


A YEAR OF UNPARALLELED PROGRESS 
ee HIS has been a year of unparalleled progress in 
fe oil burner industry,” said Lionel L. Jacobs, 
past president and president-elect of Fess Oil Burners of 
Canada, Ltd., Toronto, in his opening address. 

The industry is just now emerging from the throes in- 
cident to too rapid growth, and the A. O. B. A. has in the 
past year settled down to a constructive, sane program of 
manufacturing and sales. Some of the achievements of 
the past year have been a code of standards of business 
conduct; a handbook of oil burning has been published 
and distributed widely, the 
problem of cross-licensing of 
oil burner patents is approach- 
ing solution. Oil burner busi- 
ness and bookkeeping methods 
have been worked out, and a 
uniform guarantee and terms 
of sale are under consideration. 
Many other lesser’ improve- 
ments have been woven into 
the fabric of the association, 
and many other problems are 
being attacked in a constructive 
manner, 

Many of the problems were 
discussed by various speakers; 
by Frank Howard, president of 
the Standard Development Co., 
on the relation of oil fuel to 
oil heating; Morgan J. Ham- 
mers, president of the Ameri- 
can Nokol Co., on ‘knocking 
competitors” and in so doing 
knocking the oil burner indus- 
try; M. H. Braden, vice presi- 
dent of the Nu-Way Corpora- 
tion, on co-operation of manu- 
facturers and dealers from the manufacturer’s standpoint; 
M. E. Simpson, vice president Automatic Oil Burner Corp., 
on how the dealer can help the manufacturer; a general 
discussion on selling the oil burner idea, and a radio ad- 
dress on oil burning by the president of the association. 


Jacobs, Toronto, Canada, 


Burner Association 


What the sales stimulating campaign of the past year 
has accomplished, by Leod D. Becker, executive secretary 
of the association; plans for 1927-28 sales stimulating 
campaign, by J. J. O’Donnell; the balance sheet value of 
association membership, by Edwin M. Fleischmann, presi- 
dent, May Oil Burner Corp.; what an association should 
do for the dealer, by Oliver D. Ward; a general discussion 
of engineering and progress; co-ordination of research and 
production, by James L. Breese; what improvements in oil 
burner design may be expected in the next two years, by 
Franklin Hardinge; remarks on oil burners, by R. S. Bohn; 
fundamental principles of successful oil burner dealership, 
by Wm. J. Foley; why sales and service men fail, by F. H. 
Dickison; how the dealer can make money, by Homer R. 
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Linn; putting a standard accounting system to work, by 
Albert Aber; marketing through branches, by Walter F. 
Tant; organizing for service, by B. K. Eaton; full payment 
for oil burner sales within 30 days, by E. R. Campbell; 
marketing only through branches, by H. Finnie; how to 
budget oil burner advertising, by Ralph S. Beale; an ad- 
dress by W. J. Harter; what your prospect thinks about 
oil burners, by Luther McG. Moyer; organizing a sales 
force, by John W. Scott, and what mechanical refrigera- 
tion offers the oil burner dealer, by Lewis Lipman, were 
other features of the program. On account of lack of 
time, some papers were presented to the association but 
not read. 

And all the way from Lexington, Ky., came Dean F. 
Paul Anderson, president of the American Society of Heat- 
ing and Ventilating Engineers, to bring greetings and 
good will from that organization and to invite the oil 
burner manufacturers to come to the College of Engineer- 
ing of the University of Kentucky, of which he is dean, 
and work with his engineering staff for the further ad- 
vancement of oil burning. 

E. J. Smith of Underwriters Laboratories, Chicago, was 
asked to address the gathering. He urged still closer co- 
operation between the oil burner manufacturers and the 
organization which he represents. 

Frank Howard of the Standard Development Co., oil 
field developers, brought cheer to the hearts of the oil 
burner men. ‘‘The period of fears is over,’’ he said. ‘‘The 
oil industry has accepted the oil burner industry as a per- 
manent and successful market for petroleum products. 
You may now count upon more help from the oil indus- 
try than you have had in the past. The public,’ he 
stated, ‘“‘is willing to pay a premium to get the convenience 
and comfort of oil heating. The engineering world has 
long accepted liquid fuel. Soon it will be accepted by the 
public at large.’’ 

Never have we been able to determine the total amount 
of oil available. The supplies, however, keep pace with 
requirements each year. There is an increasing ability to 
locate oil deposits. The production of oil from shale and 
low grade coal is progressing. There will be increased effi- 
ciency in burning oil. In fact, there will be great econo- 
mies in oil burning in the future. There is reason for the 
conclusion that the oil industry can supply all the oil 
needed for oil burners, Mr. Howard explained. 

He suggested that there should be a standard nomen- 
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clature for burning oils. Fuel oils may be distinguished 
by gravity or other tests, but to use these in designating 
types of oils would be productive of trouble. He dis- 
cussed names for various standards of oils for oil heating 
devices, and suggested that oil men and oil burner men 
should get together and agree upon a standard nomen- 
clature for their oils. 

Deliveries and sizes of tanks were discussed. He called 
attention to the fact that small tanks encouraged higher 
prices. It costs more to deliver oil in small quantities. 
It costs 1 cent more per gallon to deliver in 100- to 200- 
gallon lots than it does to deliver in 700- to 800-gallon 
lots. Where oil must be carried in buckets, the cost is 
raised % cent up to 2 cents more per gallon. 

He believed that there should always be an auxiliary 
supply on hand. It causes the dealer, as well as the 
owner a great deal of trouble when his supply runs out. 
The auxiliary supply is a guard against running out of 
oil. The man who uses up his auxiliary supply, he said, 
is of course hopeless. 

Morgan J. Hammers, president of the American Nokol 
Co., Chicago, attacked in a more vigorous and convincing 
manner than was ever heard before at any A. O. B. A. con- 
vention, that reprehensible habit of knocking the burners 
of competitors. To his mind this consideration overshad- 
ows all others in the industry. He cited instances where 
knocking achieved its purpose of preventing the prospec- 
tive customer from buying the competitor’s burner, but it 
also prevented him from buying any burner at all. The 
customer became suspicious of the whole oil burner indus- 
try. ‘There is nothing,” he said, “that will prevent the 
oil burner industry from taking its rightful place among 
industries except this deplorable habit of knocking a com- 
petitor’s product.” 


WHAT BANKERS THINK OF THE OIL BURNER 
INDUSTRY 

OME time ago Mr. Hammers was called in at a confer- 
S ence of bankers. They had furnished millions in years 
gone by to the packing industry. Now they were studying 
the oil burner industry. 

The bankers are convinced, he said, that oil burners are 
here to stay, and that the industry has been making very 
good progress, but they call attention to this disease 
among oil burner salesmen, that of knocking a competi- 
tor’s product. Will the oil burner industry succeed as it 











Manufacturers of oil burners and oil burner accessories, and dealers at the fourth annual convention of the American Oil 
Burner Association, held at Buffalo, N. Y., April 5, 6 and 7 
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should? Not by the help of the knockers, says Mr. Ham- 
mers. Will the bankers supply money to the oil burner 


industry? They will find out how much knocking is going 
on in the industry before they do so. 

Mr. Hammers charged the association with having al- 
most 100 per cent lack of co-operation in past years. 
Doubtless bank money will stay in the bank vaults, so far 
as the oil burner industry is concerned, until those in the 
industry will learn to co-operate and quit knocking. 

M. H. Braden, vice president of Nu-Way Corporation, 
spoke on co-operation of manufacturers and dealers from 
the manufacturer’s viewpoint. He emphasized the neces- 
sity for co-operation, and M. E. Simpson of the Automatic 
Oil Burner Corp. replied from the point of view of the 
dealer. 

James L. Breese of the Breese Engineering Corp., Chi- 
cago, called attention to the advisability of proceeding in 
logical sequence when devising an oil burner. It is usually 
customary, he said, for the oil burner inventor to do a lot 
of experimenting without any research, and with no scien- 
tific basis for his tests. Mr. Breese believes that it is 


better to conduct laboratory tests in the beginning, and 
invent the machine afterwards, taking into consideration 
the kind of machine the inventor hopes to build. 

Handy men sometimes tinker at a few pipes, and if it 
will burn oil they call it an oil burner; if it goes the other 
way they call it a refrigerator. 

The oil burner inventor is too prone to look into the 


fire, make his adjustments and then say, ‘There, I have 
got it,’’ when he should test his combustion and oil by 
means of instruments of precision. 








Groups of oil burner manufacturers, makers of oil burner 

accessories, and oil burner dealers, attending the fourth 

annual convention of the American Oi!) Burner Association, at 
Buffalo, N. Y. 


The inventor makes a model; no research; it is adver- 
tised; production must be considered. He finds that if 
the parts had been made differently they could have been 
made more cheaply. Then changes are made—expensive 
changes; he starts to analyze the burner; conducts re- 


search; considers what parts can be eliminated; finds he 
can obtain same results with totally different structure, 


but he has advertised a certain type; he finds it difficult to 
reverse his position; he finds that he should have con- 
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ducted research first, and have designed the oil burner 
afterwards. Some of the main factors to be taken into 
consideration, Mr. Breese stated, are grades of oil to be 
burned, price at which it must be sold, and adaptability to 
modern methods of production. 

Franklin Hardinge, Hardinge Bros., Chicago, was asked 
to tell about advancements in oil burner design that might 
take place in the next two years. He was acquainted with 
his own burner, he said, and with the plans of his com- 
pany for future improvements, and he was not acquainted 
with what others proposed to do, so he told of the aims and 
ideals of the makers of the Hardinge burner. He dis- 
played on a board on the speakers’ table a 10-foot row of 
14 horizontal rotating atomizers used in this burner. He 
explained how the atomizers run at different speeds, 
throwing oil off in a thin spray from the edges of the 
rapidly rotating cups, the speeds of the rims of the cups 
varying from 45 miles to 89 miles per hour. 

Imagine, he said, even though 25 gallons of oil per hour 
were used, spreading that quantity of oil in a thin stratum 
of atoms 89 miles long. He explained their method of 
placing the air in suspension close to the flame, and that 
different shapes of ‘‘air directors’’ were used for each size 
of atomizer. There was much discussion following his ad- 
dress. Many different views were expressed relative to 
balancing of air and oil in order to produce the ideal 
flame. 

In order to get efficient combustion, said one speaker, it 
is necessary to have a homogeneous mixture of the two 
fluids of the air and oil. The major problems are not 
those of securing combustion, it was explained, but of 
providing the mechanical means of supplying the con- 
staney of fuel oil particles and the distribution of them 
in the proper manner under various rates of heat produc- 


tion. 


SPLIT PHASE AND INDUCTION REPULSION MOTORS 
HE MEMBERS of the A. O. B. A. are concerned about 
motors. They want a motor that does not cost too 

much—a motor that will run year after year without caus- 
ing much trouble; if possible, a motor that is in accord 
with the wishes of the producers of electricity, so that it 
will be of financial advantage to them when this electricity 
is used; if convenient, some of them would like to have 
motors that do not cause flickering of the lights, although 
that was considered of minor importance. 

There was a meeting in Detroit recently of producers of 
electricity, motor manufacturers, and various users of 
small motors, among them being some oil burner manu- 
facturers. Some electric light companies are fostering leg- 
islation with reference to motors, to which some oil burner 
men object. A committee was appointed to succeed the 
retiring motor committee to conduct further investigation. 
The great majority of the oil burner manufacturers present 
use motors. There was only one gravity oil burner shown 
at the exhibition. 

A further report of the convention will appear in the 
next issue of “Domestic Engineering.”’ 





Cuntract Not to Engage in Business 


Formulated from modern decisions, we have the rule 


that contracts in partial restraint of trade, based upon a 
valuable consideration and reasonable in their operation, 
are legal, and that, when a party sells his business and 
the good will thereof, it is competent for the vendor to 
contract that he will not engage in like business in a 
certain place.—Supreme Court of Oregon, in the case of 
Thompson Optical Institute v. Thompson, 237 Pacific Re- 


porter, 965. 
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PLUMBING and heating store 
A wits never a tool in or around 
it! Such is the character of the 
store which, on March 5 of this year 
John J. Vogelpohl, ex-president of the 
National Association of Master Plumb- 
ers, opened at 4564 Main Ave., Nor- 
wood, Ohio. Norwood, like the store, 
has a character all its own. The city 
of Cincinnati proper has been built 
right around it—surrounds it—yet 
the city of Norwood refuses to be ab- 
sorbed. It has its own government, 
just as if it were fifty miles from Cin- 
cinnati. So it has a place for a store 
with such a definite character. 
Norwood, naturally, has its own 
newspapers. On March 2 in one, and 
on March 3 in the other, the good 
citizens of the surrounded town were 
informed, by way of two half-page 
advertisements, that they were invited 
to attend the opening of the new store 
on Saturday, March 5. 


The invitation of March 2 
rather formal. Its headlines ran: 
The Public Is Invited 
to the 
FORMAL OPENING 
of the 
NEW NORWOOD SHOWROOMS 
The John J. Vogelpohl Co. 
“Not a New Institution—a New Show- 
room for Norwood Citizens’ 
Service.” 
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Then followed descriptions of the 
displays, and some general informa- 
tion concerning the reasons which in- 
duced the company to open this new 
store for Norwood service. 

The other half-page advertisement 
on the 3rd was less formal. In big 
letters it announced, ‘‘We’re Ready!”’ 
The copy was short: ‘‘We are ready 
to invite you to the opening of our 
New Show Room in Norwood, Satur- 
day, March 5th. 'We will give you the 
benefit of our skill, our experience, 
and our advice in all lines of Plumb- 
ing, Steam and Hot Water Heating. 
We will show you the last word in 
PLUMBING.” 


THE STORE MAKES GOOD 


HERE were ten salesmen in the 
pee to take care of visitors and 
to explain the products they handled. 
And from the middle of the morning 
very close to the middle of the night 
they were kept constantly busy. 

The story of this new store goes 
back to John Vogelpohl’s early days. 
He made his start on College Hill. 
There he first struck roots; there he 
learned the early lessons which every 
man must learn who wants to take on 
his own shoulders the burden of di- 
recting a business. 

When his Cincinnati headquarters 
were opened up, he began to lose his 
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College Hill business. He sought the 
reason. The people whom he had 
once served in that district felt that 
he was now too far away. The solu- 
tion was a new store in the College 
Hill district. It was opened a year 
and a half ago. Since then the John 
J. Vogelpohl organization has had the 
work for sixty new houses, and all of 
the old-time customers are back on 
the books with their usual run of 
repair work. 

If arguing from experience is worth 
anything, the new Norwood store has 


The price tag keeps the prospect's 
mind from imagining the price to be 
more than tt actually 1s. 
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Around a Sales Idea 
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a bright future ahead of it. The two 
stores are built around an idea—and 
because I come fresh from the Nor- 
wood store, I’ll describe it in detail. 
It will stand for the two. 

When I speak of the fact that this 
store is built around an idea I mean 
that it’s built around the merchandis- 
ing idea, of course. Only in this case 
the builder has gone farther in set- 
ting up his ideal merchant-plumbing- 
heating shop than any to be observed 
elsewhere. 

The purpose of the retail outlet is 
to sell merchandise—not to arrange 
for a later interview, not merely to 
demonstrate, not to show merchandise 


Price tags on four bath tub displays 
like this enable the prospect to make 
his own comparisons 
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completely cut off from the conditions 
under which it will be used—the re- 
tail outlet, properly conducted, sells 
merchandise on the spot. And that’s 
the idea back of the John J. Vogel- 
pohl Norwood store. To sell mer- 
chandise just as other retail stores do. 

Here’s an example: Before every- 
thing was ready for the final opening, 
a man was attracted by the display. 
He came in and, as it happened, Mr. 
Vogelpohl himself was in the store. 
Just at the right as you enter the 
store there is a double drain board 
sink. He wanted to know how much 
it would cost. 

Mr. Vogelpohl told him the price 
and called attention to the fact that 
the price tags were being made up 
and that within a day or so it wouldn’t 
have been necessary to ask the cost 
of the sink. 


A CONVERSATION ABOUT 
RETAILING 

T THEN developed that the cus- 
I tomer intended to instal the sink 
himself. It is the opinion of most of 
those who have given the matter any 
thought that the master plumber. who 
has thought at all about selling should 
have no difficulty in meeting this 
situation. A conversation something 
like this now took place between Mr. 
Vogelpohl and his customer: 
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Here’s the outside and the inside of 
wo Vogelpohl stores, built for the 
purpose of selling at retail. 







“Yes; I work with the tools every 
day,” said the customer. ‘I won't 
have any trouble.” 

“T used to work with the tools too,”’ 
Mr. Vogelpohl said. ‘‘Even with my 
knowledge of the trade, I don’t think 
I’d want to try to put in a fine sink 
of that kind myself.” 

But the customer didn’t feel any 
doubt about his ability tu put the sink 
in, so Mr. Vogelpohl tried a new line: 

“You work every day, don’t you?” 

“Hvery day,” said the customer. 

“Pretty tired at night?” 

“Yes,” admitted .the customer. 

‘“‘How long do you think it will take 
you to get the old sink out and the 
new one in?’’ asked Mr. Vogelpohl. 

“Oh, a week or ten days.” 

“That means you'll put in a week 
or ten days’ leisure time on this job?” 

“Yes,’’ said the customer. 

“And make your wife suffer the in- 
convenience of being without a sink 
for that length of time?” 

“Guess you're right there,” ad- 
mitted the customer. 

“Do you think it’s worth it to you?” 

You can see the position in which 
Mr. Vogelpohl had put his customer. 
He’d had to admit that he was tired 
at the end of the day; that it would 
take a week or ten days’ leisure time 
to instal the sink, and that his wife 
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inconvenienced for that 
length of time. The customer was 
thoroughly in a corner. He showed 
fight, then—and here the whole idea 
back of this new Vogelpohl store came 
into full play. 

‘Maybe it isn’t worth it,’’ said the 
customer, a little ‘“‘touchy’” by now. 
“But what am I to do? I have to 
wait until you fellows come into my 
house, and take your measurements, 
and come back here and figure them 
out, before I'll know what it costs to 
have the sink installed by you.” 

“Not here,’ was Mr. Vogelpohl’s 
come-back. “If you want us to in- 
stal that sink, just add twenty dollars 
to the sale price I’ve given you.” 


The sale was made. Made, prob- 
ably, as many others would be made 
if like information were available. 
.Mr. Vogelpohl’s idea in planning this 
store was to give a genuine retail 
service. Any business which has been 
in operation for a number of years 
can furnish the information Mr. 
Vogelpohl has gathered from his own 


would be 


records. It just means analysis of 
past jobs. 
An installation price on any item 


in the display can be made because 
by averaging past records Mr. Vogel- 
pohl has arrived at installation costs 
which will be ample to cover any job 
where a piece of equipment, already 
in use, is to be replaced. Such retail 
selling means carrying the mer- 


chandising idea to full application. 


RETAIL DISPLAYS 


i ee ENTIRE display is laid out 
with a view to sales attraction as 
it is practiced everywhere in the retail 
world. The windows, when I saw 
them, were devoted to toilet seats and 
to a boiler compound. As you step in 
the door, directly in front of you is a 
layout of four bath tubs, back to back. 
The dividing partitions run waist high 
and each division is tiled in a different 
manner to indicate various choices. 


They make it 
easy for the pro- 
Spect to buy. 
With everything 
priced, the pro- 
spect feels that 
he’s being per- 
mitted to use his 
own judgment. 


DOMESTIC ENGINEERING 


Each division contains a different type 
or size of tub. 

Down the right-hand wall runs a 
row of kitchen sinks of various types 
and sizes, the last one equipped with 
an electric dish washer and furnished 
with running water to demonstrate its 
use. Next to it is a water softener. 

On the left-hand side as you enter 
is a group of water closets; at the end 
of the row are two or three water 
heaters. Directly in back of the four 
bath tub installations are two boilers, 
a round type and a square type. 
Against the back wall are cases of 
accessories. 

And everywhere you look are price 
tags—neat black cards with neat 
white figures on them. The cards are 
themselves worthy to be in the dis- 
play. Often a display that is priced 
loses some of its attractiveness be- 
cause of the manner in which the price 
card has been made out. The cards 
selected for the Vogelpohl store are 
professionally made—the figures are 
of some composition, separately cut, 
and mounted on the card. 

As has been said, there will be no 
tools at all in conjunction with this 
store. The small room at the back of 
the store will be used for keeping 
stocks of washers, etc.,—such things 
as will be sold “over the counter.” 
The entire establishment, and the 
methods of selling, will be as familiar 
to the customer or prospect as those 
to which for years he or she has been 
accustomed in other retail stores. 

Above the store is a neat electric 
sign. The windows are lighted at 
night, and the lighting system is con- 
trolled by a clock. Just inside the 


line of the windows, at ceiling height, 
are mounted two flood lights which 
give a brilliant effect when playing 

They may be used 
lighting people call 
attractiveness 


over the display! 
with what the 


“color screens’? to add 
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to the interior. A picture of the store 
is on the first page of this section. 


WHAT THE PLAN WILL 
ACCOMPLISH 


R. VOGELPOHL is pioneering in 
M establishing this Norwood store. 
Faced, as the industry is, with the 
problem of intensifying its selling ef- 
forts, the retail store seems to be the 
logical starting point. 

Here all the efforts of the industry 


to sell its products and its service are 
focused. The individual plumbing and 
heating establishment is the repre- 
sentative of the plumbing and heating 
industry in its community... What the 
public knows about the industry it 
learns in its contacts with the indi- 
vidual store. 

Merchandise that store—as Mr. 
Vogelpohl is doing—-employ in it the 
best methods of the best type of retail 
stores in other fields, and it will be 
comparatively easy to help the home 
owner to a new and better conception 
of the service the industry offers. The 
whole plan of the Vogelpohl store is 
to interest the public so that buyers 
of plumbing and heating will visit the 
store just as they visit the furniture 
or hardware store. 


Neatly priced displays will enable 
the public to make its own compari- 
A display of materials such as 
is shown in this store will lead the 
prospect to drop all pre-conceived 
notions about plumbing costs. Show, 
as is done here, four bathtubs, half a 
dozen sinks and closet combinations, 
and the prospect begins to see the 
difference in the various pieces. He 
begins to form some idea of values in 
our field, as he has had the oppor- 
tunity to form ideas in other fields. 

The whole plan was to model this 
store after the best retail types—-to 
familiarize people with a new mode of 
selling in plumbing establishments, 
to make the plumbing shop really a 
“store,” and an effective link in the 
merchandising efforts of the industry. 


sons. 
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in the Store Idea 


N EVERY direction it is evident 

that the new era of merchandising 
which is dawning in the plumbing and 
heating industry is being followed 
with interest, and is being thought 
about to practical purpose. As H. T. 
Strenger, of Lake Forest, IIl., presi- 
dent of the Lake County Master 
Plumbers’ Association, said in an ex- 
clusive interview to ‘Domestic Engi- 
neering”’ recently: ‘‘The last five or 
six years have brought great changes. 
You can see the merchandising idea 
taking hold here and there. We need 
more education along these lines.” 

An idea of the place which Mr. 
Strenger thinks the retail store—the 
retail plumbing and heating store— 
ought to occupy in the merchandising 
scheme, will be gained from the glass 
sign which hangs in both of the win- 
dows of his store under his name: 
“Home Appliance Shop,” 

Ordinarily the need of a store may 
be accepted without argument. But 
Mr. Strenger’s convictions as to the 
value of having a store are doubly 
strong because, serving the community 
which he does, a store is not. strictly 
required. In fact, it is only within 
the last two years that he has opened 
his present place of business, 


A STORE BUILDS PRESTIGE 


AKE FOREST is one of a number 
L of suburbs to the north of Chi- 
cago where there are a great many 
wealthy people. Many of those whom 
Mr. Strenger has served in the past 
have never been in his place of busi- 
ness. An office and a telephone were 
sufficient to take care of their busi- 
ness and Mr. Strenger’s contacts with 
them were in a social way. He cites 
a recent contract for the plumbing of 
a new and palatial residence, and dur- 
ing the negotiations he never saw the 
man for whom the work was to be 
done. His name had been given the 
architect as the man to figure the 
plumbing—and that was the end of it. 

But even that type of buyer may be 
influenced by the fact that the plumb- 
ing and heating contractor does have 
a place of business. As Mr. Strenger 
put it: ‘‘They see the place driving 
by—a building just for the store which 
will indicate that it is owned) by the 
contractor—and it adds something. 
Prestige, I suppose.” 

From this standpoint alone, and 
even if he never had a single person 
coming in to see or to buy the mer- 
chandise displayed, Mr. Strenger feels 
that the store would be a good invest- 
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Here’s the sales room iw 

which a $12,000 sale was 

made on the prospect's 
first visit 


ment because it gives the business, 
and the individual back of the busi- 
ness a standing. 

“Suppose a stranger goes to a real 
estate office,’’ he said. ‘‘Perhaps he 
has bought a place, or is going to 
build, and wants the services of a 
plumbing and heating contractor. 
What’s’ the effect if the real estate 
man, being asked where there is a 
plumber, has to say: ‘Just go up this 
street two blocks, then a half block 
to the alley, and there you’ll find the 
best man for this work?’ Now, if 
he says, ‘You'll find his place of busi- 
ness in the next block,’ and the man 
finds a good-looking place, he’ll have 
more confidence in the contractor.” 

Of course, sales are made in the 
store. As will be seen, one of them 
alone would amply justify the opening 
of the store. Having regard for the 
type of customer Mr, Strenger serves, 
he might have been satisfied to con- 
tinue with only an office. But his 
conviction concerning the newer ideas 
in merchandising led him to open his 
present splendid store, if only for the 
sake of the prestige it would add. 
Store sales followed, of course. In 
the last six months they have doubled, 
They are still growing. 








30 


THE STORE ELIMINATES MIS- 
UNDERSTANDINGS 

N OTHER WORDS, the store is to 
Mr. Strenger merely another in- 
strument to be used in selling—just 
as personal contact, sales letters, or 
any other form of merchandising and 
selling is used. It’s a headquarters 
for the business, giving it a standing 
among the other retail stores, indi- 
cating a willingness to sell mer- 
chandise as do other retail outlets. 

“I have asked a number of my 
friends,” said Mr. Strenger, ‘‘whether 
they ever thought of going into a 
plumbing shop to buy things. In- 
variably the answer has been that 
they didn’t think the plumber wanted 
to sell merchandise.”’ 

The result is, of course, that they 
go to the hardware store for products 
which ought to be sold in the plumb- 
ing establishment. It leads, in a large 
measure, to all of the misunderstand- 
ings the public has concerning the 
plumbing _—i business. Mr. Strenger 
cited the sale of washers. A customer 
came in to buy a few. When told the 
price, he said: ‘‘Why, I can get them 
at the hardware store for less than 
that.”” The obvious answer was that 
if the customer wanted that quality of 
washer, they could be had, of course. 
But quality in a washer, like quality 
in anything else, had to be paid for. 
The difference was slight—but the ef- 
fect on the customer of that partic- 
ular transaction might be the decid- 
ing factor in a 
contract run- 
ning into thou- 
sands. He has 


had _ contact 
with a plumb- 
ing dealer. He 
has visited a 
plumbing 
store; and the 
main impres- 
sion he has 
carried away 
was that of a 
man who knew 
his business, 
probably bet- 
ter than the 


hardware 
store man. 
Not a bad gain 
to have made. 

Another 
point of 
misunder- 
standing, 
which it is difficult to clear up, might 
be overcome in time by intensive store 
selling; that of repair calls where 


the customer simply doesn’t know how 


to describe over the telephone just 
what is wrong. As I talked with Mr. 
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Strenger, a man came in and said that 
the water closet in his home was leak- 
ing. It took just three minutes for 
Mr. Strenger to learn what part the 
man wanted. Of all the motions that 
man went through trying to answer 
questions, I don’t know what he’d 
have done over the telephone. 

But it was better that Mr. Strenger 
spent that three minutes making sure 
of what was needed, than that a man 
be sent to the house where, ten 
chances to one, he’d find that he 


needed something that the most com- 
pletely stocked repair truck in the 
world wouldn’t be carrying. Then 
would come the trip back for the part, 
the trip out to put in the part, and 
maybe a kick from the customer for 
what had been a real bit of service. 
There was the display, and the cus- 
tomer could identify the kind of water 
closet. I thought for a while they’d 
have to take the top off the box and go 
over everything. But Mr. Strenger 
finally, after much cross-examination, 
found out what was wanted and the 


customer went on his way satisfied. 


A BIG STORE SALE 
T WAS SAID earlier in this story 
that many of his customers have 


never seen the store. Yet there is 


one sale which must be credited to 
the store, and to the store only. It 
happened 


couldn’t have otherwise. 






Getting an extra display window by 
letting the building jut out beyond 
the one on the right. 


corner, doesn’t tt? 


Looks like a competitive business,” he said. 
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One day a man of about sixty years 
came in. It was one of those days when, 
as Kipling wrote, the heat “made your 
bloomin’ eyebrows crawl.’’ The store 
is long, high in the ceiling, and cool. 
At the back are several comfortable 
wicker chairs and a table. The man 
dropped into one of the chairs and 
asked merely to be allowed to rest 
quietly for a moment. Mr. Strenger 
brought him a glass of water and pres- 
ently they began to talk. 

It developed that the old gentleman 
had just bought a big house in Lake 
Forest. ‘‘Do you know the place?’’ he 
asked. Mr. Strenger did—and by his 
system of journeymen’s reports, there 
are many that he does know in detail 
with reference to their plumbing and 
heating equipment. ‘Do you think 
any changes ought to be made?” was 
the next question. 

At the end of their conversation, 
Mr. Strenger had an order that ran to 
$12,000. Chalk that up to the credit 
of the store. Mr. Strenger does: 
“That’s location,’’ he remarked. ‘Lo- 
cation, and the fact that I had a place 
where people could sit down in com- 
fort and talk.’’ He didn’t mention the 
courtesy shown before he had any idea 
that this man was a possible customer, 
but it, too, undoubtedly had its part in 
the sale. 

There is also the story of a sale of 
a $600 mechanical refrigerating unit 
—and sales of repair parts which have 
led to calls for repairs when the cus- 
tomer hasn't 
been able to 
make them— 
and these, in 


turn, because 
of the training 
Mr. Strenger’s 
men receive, 
to replace- 
ment sales. 


All of this, 
remember, is 
the experience 


of a man who 
admits that he 


has not yet 
had time _ to 
work out all 
of his ideas 
and plans to 
make the 


store a really 
effective sales 
instrument. 
The very 
fact that he 
built the store, under the circum- 
stances described, will indicate 
strongly enough his conviction. 
“Store sales are good clean, non- 
“aT 


we don’t do the selling, others will.” 
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Heres a firm which has been successful in 
establishing the habit of visiting its store 








Where the gentle art of salesmanship is practiced intensively 


Attracting the Prospect 


country store was opened and 
became a kind of community 
center, retail merchants have en- 
deavored to introduce into their stores 
some element which, while it ob- 
viously couldn’t compare to chairs 
around the old stove in the country 
store, would yet induce people to enter 
with the purpose of looking with a 
friendly eye on the merchandise dis- 
Played. The old country store was 
alone in its community. Its mer- 
chandising problems were simple be- 
cause people had to come to it. It 
carried everything and it had the ad- 
vantage of nearness in a day when 
it took time to cover long distances. 
But time has changed all that. The 
old general store split up into a num- 
ber of stores as the community grew. 
Even in the big cities the neighbor- 
hood store began to lose trade to the 
centrally-located department stores. 
More stores were opened as communi- 


eee SINCE the day the first 


ties and cities grew. The result was 
that competition increased in _  in- 
tensity, not only between those stores 
which handled the same lines of mer- 
chandise, but between all of the stores 


which were making a bid for the con- 
sumer’s dollar. 


THE STORE AS A SALES 
INSTRUMENT 

HE PROBLEM of getting the cus- 

tomer to come into the store now 
became the job of the proprietor. And 
when once the customer was in the 
store, the problem of making the sale 
had to be met. Some of the stores, 
because of the kind of merchandise 
they handled, had an easier job of this 
than others. In other lines—and ours 
is one of them—the process of making 
the place of business over into a sell- 
ing instrument has gone along more 
slowly, although it has been gather- 
ing speed and at present most any 
community has its up-to-the-minute 
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plumbing store where genuine retail- 
ing is practiced, much as it is in evi- 
dence in other types of stores. 

In these places, the store has be- 
come a real instrument for mer- 
chandising and selling. Here the cus- 
tomer, accustomed to other retail 
stores, may buy plumbing and heating 
merchandise under much the same 
conditions as he buys, say, the furni- 
ture for his home. One of these 
plumbing stores is that of Vic. J. Kil- 
lian, Inc., in Highland Park, Ill. 
There are two Killian stores in High- 
land Park, one of which will be given 
over to oil burner and refrigeration 
sales completely. Our story is about 
the other one, and the story is told as 
“Art’’ Swanson, who takes care of the 
Highland Park interests of the firm, 
has seen it develop. 

Perhaps the most spectacular inci- 
dent Mr. Swanson had to relate about 
the store as a part of the sales effort 
concerned a prospect who was all set 
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to do a little economical purchasing 
out of a mail order catalog. As is 
usually the case, the prospect wanted 
to get a line on what the actual saving 
would be. So the Killian shop was 
visited. But the selling work the mail 
order catalog had done couldn’t stand 
up against the display of actual mer- 
chandise in the Killian store. It was 
the real thing against pictures; and 
price became a secondary matter as 
Mr. Swanson explained the merits of 
the products on the floor. 

The sale was made—and not out of 
the mail order catalog. But the point 
which strikes me as even more im- 
portant is that this prospect, already 
sold by the mail order catalog, would 
still visit the Killian establishment. 
Something had impressed the store on 
the prospect’s mind—and the very 
fact that the impression had been 
favorable created the opportunity for 
Mr. Swanson to establish the right 
viewpoint with reference to the pur- 
chasing of sanitary equipment. If the 
store hadn’t been there—or if its dis- 
plays (we'll talk about them later) 
hadn’t been attractive, the prospect 
would not have thought of comparing 
the mail order catalog merchandise 
with the real thing. 

To cap the story—on the way out 
the prospect, a lady by the way, saw 
the washing machine which was on 
display. Mr. Swanson noted her in- 


terest. She was in a buying mood— 
once start a 





person buying, and you 
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have the advantage of a favorable 
state of mind. Mr. Swanson demon- 


strated the washer. There was a 


great deal of conference activity with 
the lady’s husband, and the Killian 
deferred payment plan, brought into 
play at the right moment by Mr. Swan- 
son, sold the machine. Not bad, start- 
ing with a mail order catalog prospect! 

If the Killian store were in the 
heart of town perhaps there wouldn’t 
be so much credit to give to its dis- 
plays. But it isn’t. And the thing 
which draws people is the attractive- 
ness of the windows. It’s location is 
out of the way, but displays and ad- 
vertising are bringing people to the 
store. There is quite a bit of auto- 
mobile traffic in the course of the day. 
That the windows put over their mes- 
sage is evident. For instance, the 
windows are changed every week; a 
week after a big toilet seat display, 


there were two calls requesting the 
price of the seats displayed. A spot 
light at night makes it impossible to 
pass without a glance at the windows, 
bright as day in the surrounding dark- 
ness. 


OFFERING GENUINE RETAIL 


SERVICE 
~ She stopped 


WOMAN § driving 

bathroom display. 
her car and came in to look it over. 
She finally decided that she would like 


by saw the 
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to have the bathtub installed in her 
home. “Before I was through,’’ said 
Mr. Swanson, “I had sold her the lava- 
tory and the water closet.” You can 
fill in the sales effort. There was the 
store with its attractive display; some- 
one to wait on the prospect and take 
full advantage of the interest aroused. 
Incidents like this may be piled up. 
Here was a sale made without any 
more effort than the customary atten- 
tion given a prospective customer in 
any retail shop. The display attracted, 
salesmanship did the rest. 

The very fact that there is a store 
there, offering the usual conveniences 


to the home owner, is responsible for 


many a sale. A leaky faucet brings a 
customer in for a washer. The washer 
is installed, but the leak isn’t stopped. 
So the customer brings in the faucet, 
which is fixed for him without charge. 


He looks around at the display, is in- 


terested by the bathroom set-up, asks 
the price, and the sale is made. ‘Even 
on contract work,’’ said Mr. Swanson, 
“the customer wants to see what he’s 
going to get. It’s a lot better to show 
samples than pictures in a catalog.” 


And very often he finds it possible to 


point out the superior advantages of 
fixtures other than those specified and 
so increase the amount of the material 
actually bought under the contract. 
The store is there, the display is at- 
tractive, and it can’t be otherwise 


when a little persuasive salesmanship 
is added. 


(Continued on Page 43) 
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cation, this store has brought people 


to it—and sold them 


Although it’s an out-of-the-way 
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The annual banquet of the Massachusetts State Association of Master Plambers, Inc. (See next page for 
another part of this picture) 


assachusetts Delegates Lose Hight for 
State Plumbing Law 


Charles F. Peck, of Greenfteld, chosen president 


plumbing laws of the Commonwealth, the Massachu- 

setts State Association of Master Plumbers, Inc., in 
convention at Boston April 5 and 6, adjourned at noon of 
the last day, the members going to the State House in a 
body. This procedure came suddenly after excited discus- 
sion following the re- 
port of Executive 
Representative Ed- 
ward L. Baker in 


which he said that 
House Bill No. 1215 
regulating the plumb- 
ing business would 
come up that after- 
noon and would un- 
doubtedly be _ dealt 


with unfavorably. 


The bill, accord- 
ing to Mr. Baker, 
was to be placed 
before the House in 
amended form that 
very afternoon for its 
final reading. The 
executive representa- 
tive added that in his 
opinion those in op- 
position to the pas- 
sage of the bill were 


Ll a valiant last minute endeavor to better the existing 





Charles F. Peck 
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taking advantage of the fact that the master plumbers 
were in convention to secure relegation of the bill to 
next year’s session of the House. 

This statement brought a number of delegates to their 
feet and in a second the entire convention was in an up- 
roar. Motions were made and amended in rapid fire order 
that a committee of ten, twenty-five, and finally the entire 
body of delegates be dispatched at once to the State House 
to place before their representatives the master plumbers’ 
side of the bill in an attempt to offset the powerful forces 
endeavoring to have it killed. The out¢ome was that an 
adjournment was taken at noon until four o’clock so as 
to permit all delegates to visit the State House. 

At two o’clock when the State House of Representa- 
tives convened the scene was tense, the galleries packed 
to overflowing with master plumbers, some arrayed about 
the walls of the chamber when the speaker sounded the 
gavel. Hot debates on the floor followed the final presen- 
tation of the amended bill. What was considered by many 
spectators to be a weak argument against the bill’s passage 
but unquestionably delivered in a strong voice by one 
representative was responded to by several others who 
presented practical reasons for its being carried. 

Of these, one was in part a comparison made by a 
member of the House between the employing of a licensed 
master plumber to be responsible for the carrying out of 
a plumbing installation and the insistence that a licensed 
pharmacist fill a prescription in a drug store. The speaker 
contended that it would be every bit as reasonable to 
chance the proper compilation of a prescription at the 
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hands of a drug store clerk as to contract with an ir- 
responsible mechanic for the installation of pipe, fittings 
and fixtures in one’s house. In the event of insanitary or 
unsatisfactory workmanship, the mechanic could have 
drifted hundreds of miles away whereas like the estab- 
lished pharmacist who is governed by law the established 
licensed master plumber would be responsible. 

To the declaration of another House member that the 
provisions of the bill would greatly increase installation 
costs by dealing with a master plumber who would send 
a journeyman and a helper to the job, it was pointed out 
by still another advocate of the bill that by contracting 
with a builder for a plumbing installation, as is now pos- 
sible, the latter might engage an inefficient mechanic to 
do the work and thus derive a more substantial profit. 
Among the many other members who spoke on the bill, 
one cited a specific instance where serious injuries to 
several children were sustained due to the improper and 
faulty installation of a domestic hot water boiler. The 
installer proved to be an unlicensed mechanic from whom 
the family had no means of seeking redress. If this in- 
stallation had been put in the hands of a master plumber 
the installer would be liable for any mistake. 


BILL DEFEATED 


N face of what to many seemed overwhelming argu- 

ments for the bill’s passage it was defeated by a vote 
of 33 to 109. The opposition was too strong for the 
placing of what is considered a vital issue on the statute 
books of the Commonwealth. 

At the reopening of the convention, Mr. Baker in a 
few philosophical words told the delegates that this 
defeat of aims intended as an improvement of existing 
conditions should be taken smilingly and with determina- 
tion for renewed efforts. 

Presiding over this, the forty-fourth annual convention, 
State President Wallace T. Wordell gave E. C. Kelley, 
president of the local association, the opportunity of wel- 
coming the delegates to Boston. Andrew McGlynn pre- 
sented President Wordell with an inscribed gavel on be- 
half of the Taunton association and received the warm 
thanks of the recipient. Patrick A. Lang, veteran sergeant- 
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at-arms, was again appointed to that office by the chair, 
The other appointive committees were named as follows: 
Legislative, G. Wilbur Thompson, Newton, chairman; G, 
E. Ryan, Lynn; H. J. Connell, Somerville; Frank Har- 
rington, Fall River; A. G. Kerr, Woban. Sanitary: Richard 
Thatcher, Fair Haven, chairman; C. D. Keiser, Newton 

















Mrs. J. Preston Perham, president, 


Massachusetts Auxiliary 











Highlands; S. H. Bond, Hyannis; Daniel Deacon, Stough- 
ton. Essay: J. L. Curtis, Taunton, chairman; E, C. Kel- 
ley, Jr., Roxbury; Ernest Margeson, New Bedford; G. A. 
Stewart, Lowell; C. F. Jordan, Bridgewater. Auditing: 
G. Wilbur Thompson, Newton, chairman; C. M. Neilly, 
Haverhill; J. J. Curtis, Quincy. Apprenticeship: E. W. 
Cox, Boston, chairman; Andrew McGlynn, Taunton; G. E. 
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Ryan, Lynn. Resolutions: J. H. Trow, Salem, chairman; 
WwW. H. McElholm, Lowell; Andrew Curtin, Medford. Cre- 
dentials: W. H. Russell Goudy, Brookline; A. G. Kerr, 
Newton; Daniel Maher, Dedham; W. A. Brownell, North- 
hampton; H, S. Bond, Hyannis. 

Standards of business conduct was the substance of an 
address delivered before the gathering of 300 or more 
by the Reverend Father Jones I. J. Corrigan, S. J., profes- 
sor of moral philosophy and sociology, Boston College. 
At the outset of his talk, the speaker gave as his opinion 
that nothing in the past 10 or 15 years has been so 
economically important to society and business as the 
movement which has come into existence for standardiz- 





Top picture: W. A. Johnson, W. A. Russell & Co.; E. J. Shee- 
han, Jepco Co.; Louis O. Whitten, Sam Keatly, Wm. Colson, 
all of the Woodward-Wanger Co.; Daniel F. Loan, Worcester. 
—Lower picture: A. Papineau, Toledo Pipe Threading Machine 
Co.; James F. Collins and Arthur Dubrique, New Bedford; 
David Craft, Brockton; Joseph Silverman, Pittsburg Water 
Heater Co.; P. A. Lang, East Boston, and I. G. Walters, 
Everett 


ing business conduct. He outlined briefly how organiza- 
tional control of business conduct has uplifted the princi- 
ples of business and is making for better conditions. He 
pointed to the rise of large corporations in recent years 
and the problem which has followed as to the effect they 
will have on society. 

Whether business is to be controlled by legislation or 
by business men, is according to the speaker, another 
situation that must be met. He said, “Legislators as a 
rule are not business men and are apt to harm business 
with their attempts at regulative measures.’’ Oppression, 
unfair competition, fraud, commercial bribery are, ac- 
cording to the speaker, some of the pitfalls to be avoided. 
The Chamber of Commerce of the United States, Rotary 
and other civic clubs were held up as examples after 
which the master plumbers might pattern their organiza- 
tion in adopting a policy of business excellence. 

Another important feature to business, in the mind of 
the speaker, was the fact that the corporate form of a 
business should not absolve from moral obligations men 
elected to office. Of the relationship between employer and 
employe, Father Corrigan said: ‘“‘Neither understands the 
viewpoint of the other, and a business man should take 
the attitude of tolerance.” 


NATIONAL PRESIDENT SPEAKS 
LBERT J. WILSON, president of the National Asso- 
A ciation of Master Plumbers, commenting on the ad- 
dress of Father Corrigan, said that if his advice were 
followed the master plumbers’ association would be the 
best in the world. Continuing, the national president gave 
a brief resume of the work accomplished by the various 
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national committees and the aid they have given the in- 
dustry. He also gave a cursory outline of the National 
Association’s aim to provide scholarships for eight boys 
and said he hoped that the contribution to the Trade Ex- 
tension Bureau would be increased so that its work may 
be further developed. President Wilson told of the endea- 
vors of the committee on trade relations, composed of E. 
D. Hornbrook, Frank B. Lasette, and A. C. Eynon, who 
are expending their efforts gratis to promote a better 
understanding between master plumbers and wholesalers. 
In conclusion, the national president pointed to the work 
that William J. Lang has done and is doing to make the 
meeting at Minneapolis surpass any previous convention. 

Alexander Coleman, of San Francisco, secretary of the 
national body, following his chief commented on the great 
spirit that is being manifested by all the state and local 
associations throughout the land. ‘‘Success,’’ continued 
the speaker. ‘‘requires co-operation both in the home and 
in the business world. Without it, disaster results.’’ Mr. 
Coleman pointed out that the national organization 
through state bodies stands ready to aid local associations 
with those problems whose proportions are too great for 
them to handle. Speaking on the women’s auxiliaries, he 
said that the great fraternal spirit that exists in them is 
something that can not help but be of wonderful benefit 
to the industry through its hospitality and co-operation. 


WOMEN’S STATE PRESIDENT ADDRESSES 
DELEGATES 
RS. J. PRESTON PERHAM, president of the state 
M women’s auxiliary, addressing the convention ex- 
pressed the happiness that the women felt at being in- 
vited for the first time to sit in the sessions. In urging 
the men to prevail upon their wives to attend auxiliary 





Top picture: W. R. Park, and Mrs. and Mr. E. F. Whitmarsh, 

all of Taunton; B. J. Driscoll, Salem; C. H. O’Neil, Waltham; 

J. H. MeGourty, Newton.—Lower picture: Wallace T. Wordell, 

Taunton, retiring state president, and Mrs. Wordell; Mrs. 

Charles F. Peck, Miss King, Charles F, Peck, Greenfield, newly 

elected state president; J. Preston Perham, Boston, state 
treasurer; and Mrs. Perham 


meetings, Mrs. Perham said she felt confident that by 
that one atteridance they will want to attend again, Con- 
cluding, she asked that the auxiliary be given more work. 
A descriptive outline of the progress of the auxiliaries 
prepared, by Miss Mary Stevens, was read by Charles F. 
Peck at the request of the chair. 

(Continued on Page 90) 





Plan Reading for Plumbers 


““VYou should know how to read plans if you are to 
conduct a plumbing business,”’ says the Schoolmaster 





plumbing students are eager to gain information and 
instruction in the reading of building plans or ‘‘blue 
prints’’ as so many call these drawings. 

The problem that we are going to discuss at this session 
of the Class should provide an excellent means of gain- 
ing this desired information, and in the future there will 
be others of similar nature. 

Our present problem is shown on page 25 of the Janu- 
ary 8 issue, and it consists in drawing an elevation of 
the plumbing called for in the set of plans given in con- 
nection with the problem. To do this work correctly, one 
must, to a certain extent, be able to read the plans, that 
is, he must from the plans know how each stack runs, and 
what fixtures are connected to each of the stacks, and how 
connected. 

In this problem a skeleton elevation is provided, show- 
ing the fixtures on the several floors. The first thing to 
do in making the plumbing elevation, is to draw the 
stacks,—show them located at the proper place, and run- 
ning up through the roof. Then the fixtures must be 
connected, and the big thing is to connect them into the 
right stack. It would be an easy matter in this problem, 
to connect a fixture located at the rear of the building 
into a stack located in an entirely different part of the 
building. To be able to decide correctly such questions 
as these is what we term “reading plans.’”’ 


Po many years of experience, we know that most 


To new members of the Class, it should be ex- 
plained that the Plumbing Problems are published 
on alternate weeks in “Domestic Enginecring.” 
Readers send in their solutions. The solutions sent 
in over a period of four or five weeks are then 
commented upon in a “Schoolmaster” article. This 
is a “Schoolmaster” article. 


The fixtures shown in the cellar and three floor plans 
have been purposely so arranged, that in viewing the work 
from the front for a front elevation, all fixtures stand out 
clearly, no fixture standing in front of another, so no 
fixture is hidden from view. This allows us in the eleva- 
tion to show the fixtures stretching across from left to 
right in such a manner that there is no confusion. It will 
be seen that in several instances a water closet stands in 
front of a lavatory or vice versa, but this is not confusing, 
for the lavatory trap and connection are above the water 






































closet and there- 
fore not hidden. 
If, however, a 
bathtub appeared 
in front of a 
water closet, the 
latter would not 
only be hidden, 
but the connec- 
tions of the two 
fixtures below 
floor would be 
confused, not 
standing out dis- 
tinctly. 

Supposing a 
side elevation 
were to be taken, 
the two sets of 
bath room  fix- 
tures and two 
kitchen sinks at 
the rear of the 
building on the 
second and third 
floors would 
make such a 
confusion that it 
would be impos- 
sible to show the 
work with any 
degree of satis- 
faction. 

Obviously, not 
always will the 
fixtures be lo- 
cated as favor- 
ably for an ele- 
vation as in this 
particular prob- 
lem, and in prob- 
lems to come the 
going is certainly 
going to be more 
difficult. In some 
of the future 
problems it will 
be impossible to 
show the entire 
work in one ele- 
vation, but it will 
be necessary in 
some cases to 
make a separate 
elevation of each 
stack. 

We want to say, 
however, that the 
student who can 
use isometric, has 
the solution for 
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Largest Manufacturers of Toilet Seats in the World 
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|" Nothing Secret! 


Yet the Famous Never-Split Construction 
Is Found In No Other Seats— 


Do You Know Why? 


What’s to prevent other manufacturers from making just as good 
wooden seats as Never-Split? 

There’s nothing secret about Never-Split construction. 

The Never-Split patents expired years ago. 

But the fact remains, that only the Never-Split Seat Company 
constructs seats in this way, giving them unsurpassed 
durability. 


Here’s the answer: Never- 
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An inferior grade couldn’t with- 


Evernu Seats 
of Everlasting 
Hard Rubber 


The interior wall of special 
hard rubber of _ great 
strength and the outside 
wall of solid black or 
mahogany hard rubber are 
vulcanized under hydrau- 
lic pressure into one ever- 
lasting piece. 


No finish to wear off. No 
joints to open up. The 
hollow center provides 
lightness and _ strength. 
The hinge is as durable as 
the seat. Unconditionally 
guaranteed. 


Split Construction requires 
material too fine for ordi- 
nary seats. 

Never-Split Seats are fash- 
ioned in four sections. These 
sections are joined together 
by four bolts concealed in 
the wood. 

After the bolts are in place, 
they are tightened so tight 
that the washers sink into the 
wood. 

You will readily understand 
that only the finest quarter- 
sawed lumber can be used. 


stand the strain of the bolts. 
Only an organization with the 
Never -Split Seat Company’s 
remarkable facilities for quan- 
tity production could afford 
to offer such quality at the 
price of ordinary seats. 

For the certain satisfaction 
of your customers, and the 
upbuilding of your business, 
Never-Splits are the seats to 
sell. 

Let us send you our new 
catalogs and information about 
our trade-building service. 





Never-Split 
‘‘Perma-White”’ and 
**Coloro”’ 

Sheet Pyralin Covered 


These beautiful new seats, 
covered with an _ extra- 
heavy sheet of snowy white 
or tinted pyralin, make it 
possible to achieve com- 
pletely harmonious decor- 
ative effects in bathrooms. 
Furnished in pure white, 
or in any color—pastel 
blues, yellows, greens, or 
in brighter tones. Guar- 
anteed not to chip, crack 
or become discolored. 





NEVER SPLIT SEAT COMPANY 
Dept. 24, Evansville, Ind., U. S. A. 
Founded 1905 


NEVER-SPLIT SEATS 


**Perma-White” *Coloro” White ** Duco” Varnished Wood 
Sheet Pyralin Tinted Sheet Pyralin Sprayed Pyralin Patented Construction 


“Evernu” 


Hard Rubber 
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A few of the typical 
Square “‘Gee’’ fit- 
ings used on the 
above installation. 


Fittin’s That Build Reputation 


OUR reputation is built by the 
work you do. Perfect work de- 
mands fittin’s that make tight, leak- 
proof connections. Square “Gee” 


fittin’s “come easy and fit tight” and , 


make leak-proof connections. Produce 
reputation building jobs. That’s why 
up-and-coming plumbers the country 
over use Square ‘‘Gee’s.” 


Square “Gee’s” also pile up extra 
dividends—they speed up the job— 
save journeymen’s time—pare 
down your labor costs—roll up 
added profits. 

If you want friendly fittin’s that build 
reputation for you—say Square 
“Gee’s” to your jobber’s salesman. 


THE GRABLER MANUFACTURING COMPANY - Cleveland Ohio, 


New York - Chicago 


SQUARE 
Malleablelron 


- San Francisco 


“GE E* 
PipeF iT TINGS 


Mention Domestic ENGINEERING when writing advertisers. 
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the most complicated plumbing system, for an isometric 
elevation is capable of showing any combination of fixtures 
clearly. 

The drawings submitted on this problem are the fol- 
lowing: 

Fig. 1.—Alex. Beckerman, Bronx, N. Y. 

Fig. 2.—D. B. Biggs, Santa Ana, Calif. 

Fig. 3.—Alfred Petsch, Iowa City, Iowa. 

Fig. 4.—‘“B. J.,” Milliken, Colo. 

Fig. 5.—A. E. Hamilton, Plymouth, Il. 

Fig. 6.—‘‘X. Y. Z.” 

Fig. 1.—*“A,. B.C.” 

Fig. 8 —Robert Graham, Jr., West Warwick, R. I. 

Fig. 9.—B. M. Mangan, Los Angeles, Calif. 

Fig. 10.—“V. V. W.” 

Fig. 11.—Gus Rudolph, Bronx, N. Y. 

Fig. 12.—Louis Liess, Union City, N. J. 

Fig. 13.—J. B. Bush, Providence, R. I. 

Fig. 14.—Edward Speck, Buffalo, N. Y. 

Fig. 15.—Robert Campbell, Pueblo, Colo. 

Fig. 16.—Otto Lindahl, Oakland, Calif. 

Fig. 17.—John Cersosimo, Concord Junction, Mass. 

Fig. 18.—Adam Germann, Irvington, N. J. 

Fig. 19.—John H. Michel, Baltimore, Md. 

Fig. 20.—John H. Michel, Baltimore, Md. 

Fig. 21.—Charles Musselman, San Francisco, Calif. 

Fig. 22.—Rafael Miro, San Juan, Porto Rico. 

Fig. 23.—George E. Hardin, Humboldt, Kans. 

Fig. 24.—B. M. Mangan, Los Angeles, Calif. 

Fig. 25.—Rafael Miro, San Juan, Porto Rico. 


Join the Class now. All that is necessary ts to 
send in a solution of a Plumbing Problem. 
One of the features of this problem is the offsetting of 




































































Fig. 6 


Fig. 4 


Fig. 5 


stacks D and E, the other three stacks running straight 
up. 

Beginners in this work may wonder how we know 
that these two stacks offset, and where the offsets occur. 
This is learned by studying the locations of the several 
stacks on the floor plans. D shows a different location in 
the cellar and first floor plans than in the upper floors, 
indicating an offset to the right at some point below the 
second floor. The exact point can be shown only in the 
elevation, and may be anywhere, according to the judg- 
ment of different students. 

Stack E shows a short offset on the second floor to 
avoid passing in front of a window. This offset is directly 
toward the front, and would not show on a front eleva- 
tion. The same stack has an offset to the left between the 
first and second floors. While it is impossible to show 
the first offset in a regular mechanical front elevation as 
in Figs. 1 to 18, an isometric elevation, as Fig. 19, shows 
it clearly. 

The floor plans for the second and third floors show 
stacks B and C, but these two stacks do not appear on 
the first floor plan or the cellar plan. The meaning of 
this is that below the second floor these stacks must turn 
off horizontally and connect into some other stack. In 


DOMESTIC ENGINEERING 39 


this case they would both most naturally connect into 
stack A, which is close at hand. 

It seems to us that these ‘‘kinks’’ are excellent for the 
practice that is in them. The working out of these 
points is actually what is meant by the reading of plans, 
so that if you have worked these things out correctly 
you have made a good start in the reading of plans. If 
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Fig. 9 


you have made mistakes, it simply shows that you need 
to study the plans a bit more closely. A glance at the 
drawings that have been submitted however, would seem 
to show that for the most part these outstanding features 
of the problem have been solved in a very satisfactory 
manner, and that surely is very pleasing to the School- 
master. 
Discussion of the individual drawings follows: 


“Domestic Engineering” receives numerous let- 
ters attesting to the great value of this kind of 
instruction in drawing. The trade is urged for its 
own benefit to take up this study. 


Fig. 1.—This is the first drawing we have shown of 
Mr. Beckerman’s. He states that a previous drawing has 
never been published. In answer to this, we would say 
that any such omission on our part is entirely uninten- 
tional. If a student has the interest and takes the time 
to make a drawing and send it in for publication, we in- 
tend to publish it, every time. 

The drawing shows considerable need of more knowl- 
edge in the reading of plans, and that is just what these 
articles are intended for. Our advice would be to take 
such a drawing as Fig. 5, which is correct in every 
respect, as well as other drawings which we show, and 
by comparison study the layout thoroughly. Comparison 
of Figs. 1 and 5 can be made to show very conclusively 
the absolute need for a correct understanding of the 
reading of plans if one is to conduct a plumbing busi- 
ness. In Fig. 1 all stacks are carried straight up without 
offsets, and stacks B and C are omitted. Without mean- 
ing in the least possible way to give offense, we ask how 
it would be possible to estimate with any degree of cor- 
rectness whatever, the soil pipe and fittings required on 
this work. With the knowledge shown in such a draw- 
ing as Fig. 5, it is an easy matter to figure such detail. 
We do not know how the need for knowledge of plan 
reading could be more strongly illustrated than by the 
comparison of these two elevations. 

We note the use in Fig. 1 of many crown vents, 
whereas continuous venting should be used. Several of 
the top floor fixtures should be stack-vented, thus over- 
coming the unnecessary expense of special venting. Some 
of the water closet vents are shown taken off above the 
floor, and the traps for 35 and 36 are shown below the 
cellar bottom. 
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It is the purpose of these articles to give practical in- 
struction in plumbing layouts, and every time you work 
out one of these problems and study the discussion, the 
better posted you are going to become, and the better 
drawing you will be able to make. 
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Fig. 11 Fig. 12 

Every reader of this article is urged to send in 
suggestions for the improvement of this method of 
giving plumbing instruction. 


Fig. 2.—The work in general is excellent, showing a 
clear understanding of the plans. Such criticism as we 
make covers rather small details. We note that Z, 4, 5, 
7, 9 and 12 have separate vents. We believe each of these 
fixtures could be stack-vented with a great saving in ex- 
pense. In our opinion the venting of cellar floor drains 
is generally unnecessary. 

Fig. 3.—This is very well done. It shows a clear 
understanding of the meaning of the plans. It would be 
better to run the stack offsets with a sharper pitch. The 
urinals appear to be crown-vented. There are several 
wet vents which seem to us O. K. Most of the drawings 
show stacks A, B and C carried separately through the 
roof. We can see no reason why they should not connect 
together, thus saving the expense and objection of run- 
ning three pipes through the roof rather than one. 
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Fig. 13 


Fig. 15 


Fig. 4.—This also is an excellent drawing. It is laid 
out somewhat differently from the others, owing to the 
fact that stacks B and C are used exclusively to serve 
the kitchen sinks, the waste from which is carried into 
outside grease traps, these being buried in the ground. 
Generally only one trap is used on a set of laundry tubs. 

Fig. 5.—As we have previously stated, this is an un- 
usually good drawing. The work is not only shown as 
correctly following the plans, but the system is installed 
with the least possible complication. 

Fig. 6.—This drawing is sufficiently well done to de- 
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serve the address of the maker, which is lacking. Th 
vent stack for stack E is run differently from that show: 
in other drawings, but if you will check it up with the 
floor plans you will find it can be run in this way. There 
is quite a use of wet vents which seems good practice. 

Fig. 7.—‘‘A. B. C.’”’ also submits his drawing withou' 
giving his address. There is some confusion in this draw- 
ing, but it serves the purpose of illustrating certain things 
that must be avoided. Offsets on stacks D and E are 
omitted. Sinks 13 and 14 should enter stack B, but 
are connected to stack D which is in an entirely different 
part of the building. Sinks 10 and 21 connect into stack 
E which is also in a different part of the building. The 
venting of fixtures is not shown clearly. We would ad- 
vise studying such drawings as Fig. 5 very thoroughly, 
and we have no doubt the next drawing submitted will 
show great improvement. 


Class members are requested to send in their 
photographs for publication. Photos and halftones 
are returned to them as soon as used. 


Fig. 8.—The drawing shows a good understanding of 
the plans. The piping is somewhat indistinct, and we 
are therefore not sure that we have reproduced it as orig- 
inally intended. Making the pencil lines stronger would 
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Fig. 16 


Fig. 17 


Fig. 18 


improve it. All of the top floor fixtures are close to 
their stacks, and need no venting except stack-venting, 
such as can be seen in Fig. 5. Venting of 35 and 36 is 
unnecessary, as their connection into the foot of the vent 
stack, as in Fig. 5, is the best kind of venting. Offsets 
on the two stacks should have a sharp pitch. 

Fig. 9.—The drawing is correctly taken from the plans, 
and our criticism concerns minor features. All four top- 
floor lavatories should be stack-vented, thus saving the 
expense of special vents. While correctly installed, a 
saving could be made on the basement laundry tubs by 
using a unit vent. 

Fig. 10.—This is another drawing which is good enough 
to have the address attached to it. There were three of 
these in this lot of drawings, and we urge members of 
the Class to look out for this, and to show on each draw- 
ing the date of the problem which it relates to. This 
drawing is well laid out. About the only criticism of 
consequence is the fact that stacks B and C are,extended 
down one floor too far. Reference to the first floor plan 
will show that these two stacks do not appear on it, but 
they do appear on the second floor plan. 

Fig. 11.—This is a very good elevation, only small 
points needing mention. It would be sufficient to con- 
nect 35 and 36 into the foot of the vent stack without any 
other vent. 25, 28, 35 and 36 appear to have crown 
vents. 


(Continued on Page 51) 
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Concentrating on a Single Line— 
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ProR 63 years The Malleable Iron Fittings 

Company has devoted its entire efforts 
to the manufacture of malleable iron pipe 
fittings. No phase of the art has escaped 
close and diligent study. Both metallurgi- 
cally and mechanically we have strived in a 
single purpose to lead the world in quality. 


! ] 


Malleable Iron Fittings Company 


Branford BA a Connecticut 
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—built to give your 
customer satisfaction 


Any product that pleases your customer and brings you 
good will also brings you something far more valuable than 
mere profit! Such a product is the Kenney Thermo Valve 
Positive Snap Action (Snap-Action). Little in size it is big in its results and big 

Instant Operation in its possibilities of profit for progressive plumbers. The 

Kenney, providing an ample supply of hot water all the 








Substantially Built time, never fails in its automatic action. It is easy to in- 
, stall, never causes annoyance and has nothing to get out 
Easily Installed orp 
Independent Pilot 
Light MANUFACTURERS — PLUMBERS 
Saves Gas Manufacturers everywhere are ordering Kenney Thermo 


Valves_as standard equipment. Plumbers find its sale easy 


FLANNERY MEG. CO 


FLANNERY BLDG. PITTSBURGH, PA. 


Mention Domestic ENGINEERING when writing advertisers. 
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Attracting the Prospect 


(Continued from Page 32) 


There was a blank space in one of 
the bathroom displays. Evidently the 
tub had been taken out. Mr. Swanson 
explained that a prospect, attracted 
by the windows, had stepped into the 
store, looked over the displays, and 
wanted that particular tub so badly 
that Mr. Swanson took it from the 
group of fixtures and sent it to the 
customer’s home. 

Other incidents cited by Mr. Swan- 
son bring out the fact that just having 
a good looking store is very much 
like carrying on a carefully mer- 
chandised advertising campaign. Every 
time the name of a plumbing and 
heating merchandiser is seen in an 
advertisement it is impressed that 
much more clearly on the mind of 
the prospect who sees the advertise- 
ment. And every time the good look- 
ing store is seen by the prospect 
passing by, much the same thing 
happens. 

The result is that after a certain 
period of time a certain number of 
people in the community begin to as- 
sociate the name of the plumbing and 
heating merchandiser with their needs 
along these lines. If something goes 
wrong with the plumbing or heating 
equipment in the home—if it is 
planned to remodel the home—it is 
only natural that the prospect, having 
become accustomed to seeing a store 
such as the Killian organization op- 
erates, will think of that store. 

The same thing is happening here 
as happens when advertising of any 
kind is effective—sales resistance is 
being broken down. The fact that 
the organization will maintain a store 
tends to win confidence. 

Here’s a case in point cited by Mr. 
Swanson. A telephone service call 
came in. The customer wanted a 
radiator moved. While the steam- 
fitter was on the job the customer 
referred to the store display and in- 
quired about the price of the tub. 
Two weeks afterward the sale of the 
tub was made. 


MAKING THE STORE ATTRACTIVE 
N THIS way many a sale is made, 
I and the interest aroused by the Kil- 


_ lian store is found to be responsible for 


turning the prospect’s eyes there in- 
stead of elsewhere. Good window and 
sales room displays have done some- 
thing toward introducing that atmos- 
phere which made the old country 
store such a popular place. 

As you enter the store, immediately 
to the right is a small but perfectly 
appointed bathroom display. If you 
will look at the photograph you will 
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see that very little in the way of ac- 
cessories has been left out of that 
display, and room has been found 
even to show two types of pedestal 
lavatories, a dental bowl with holder 
for a glass beside it, the usual ac- 
cessories above the lavatory which is 
a part of the bathroom, the child’s 
toilet seat set into the regular seat, 
the soap dish over the bathtub, and 
six or seven different colors in the 
shower curtains. 


PRACTICAL 
GIFTS 


For The Family 








Why not givd practical gifts, within the family circle? 
We have a display where you may select the gifts. 
When making up your Christmas list jot down a mem- 
orandum to come in and see our display. Below is a list 
of practical items: 


Chicago Faucet with soap dish and spray ....,. .$12.50 
Chicago Faucet with soap dish .......... 8.50 
Bathroom Stool ....... RT Me 
Kitchen Stool .... one r <n, ae 
Kitchen Katch-All ‘ asaewe Oe 
22x26x60 inch Double drain sink, with legs ...... 85.00 
20x24 Enamel Iron Lavatory with Chicago faucets 40.00 
20x24 Vitreous China Lavatory me . 45.00 
Washdown Closet Combination with 

Birch Mahogany Seat . i .. 23.50 
Church All-White seat and cover amie oes ae 
Church Nickel Plated hinge seat and cover...... 9.50 


All-White Seat and cover with all-white hinges.. 9.50 
Detroit Jewel Gas Stove, all enamel, 18 inch oven 100.00 
Hoffman No. 40 Gas Heater. ...........+..0005 150.00 
Bathroom Accessories, Easy Set Fixtures 


Crane Premier Keystone Heater .. Pr 
Steel Medicine Cabinets ................+0+++++ 17.00 
Zerozone Electric Refrigerators 

Graybar Washing Machine ......... ceeees 99.50 
Graybar Electric Ironer .........--.- cesses 150.00 
Murphy Wall Safe .. . Sakae ean anaon 
Aetna Oil Burner ...... ECR 
2-Valve Shower with curtain rod, ete. ............ 18.00 
Mixing Valve Shower with curtain, rod, ete. ..... 37.50 
Toidey Seat for the Baby ; 4.25 


VIC. J. KILLIAN, tre. 


390 Central Avenue Highland Park, Ill. 


Phones 2101 or 1248 























Just outside the bath room display 
and fastened to the partition is a fine 
type of double drain board sink with 
swinging spout faucet. Here Mr. Swan- 
son gave a little selling demonstra- 
tion which will indicate in a measure 
how much thought has been given to 
showing the prospective purchaser how 
the products shown will fit into the 
home. Under the kitchen sink is a 
“catch-all.”’ ‘‘Here’s how we demon- 
strate it,’’ said Mr. Swanson. He picked 
up a white kitchen stool which stood 
at the sink, sat on it, swung the 
“catch-all’’ out, uncovered it, went 
through the motions of peeling a po- 
tato, covered the ‘‘catch-all’’ and swung 
it back out of the way. It was almost 
possible to imagine that real potato 
peels had gone into the receptacle. It 
seemed quite certain that any woman 
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who saw it demonstrated in just that 
way would want the ‘“catch-all,’’—and 
they do. 

In attracting the eye of the prospec- 
tive customer to the windows, there 
is usually a touch added which height- 
ens the effectiveness of the displays. 
Pretty generally, that’s the difference 
between the window that creates an 
active interest and one that is given 
less notice. Something is added — 
thinking about the display is carried 
just a little further—and the result is 
that instead of remembering that there 
was a tub, or a lavatory, or a water 
heater in the window, the passer-by 
remembers that the window brought 
home the comfort and convenience of 
the product displayed. 

What, for instance, can be done to 
dress up a display of laundry trays so 
that they will have a human interest 
appeal? They aren’t of themselves 
beautiful to look at—they haven’t the 
looks of a fine tub or lavatory. What 
is the Killian window that displayed 
laundry trays remembered for? Just 
this: A wash line was stretched across 
the window. A child’s figure, playing 
with doll’s clothes was put in the win- 
dow. On the line some of the doll’s 
clothing was hung. There isn’t a par- 
ent in the world and probably not 
many who aren’t parents, who wouldn’t 
be attracted by that window and re- 
member it. Without meaning in the 
least to be sentimental, it can be said 
that the display had a “heart”’ as well 
as a ‘‘mind”’ appeal. 

The store isn’t, of course, allowed to 
bear the whole burden of selling. Ad- 
vertising calls attention to the prod- 
ucts handled by the Killian stores. 
Christmas advertising, built around 
the idea of ‘‘Practical Gifts,’’ and sug- 
gesting such gifts “within the -family 
circle,’’ was responsible for a nice vol- 
ume of sales. Almost a half-page was 
used, and some twenty-five items were 
listed, and priced. The store displays 
did the rest. 

One thought is worth adding. While 
people may wish to buy merchandise 
with the intention of installing it 
themselves, Mr. Swanson says that it 
is possible in an overwhelming num- 
ber of cases to secure the labor in ad- 
dition. Take the washer incident de- 
scribed in this article as another typ- 
ical case—after an article has been 
purchased the customer must fre- 
quently call upon the master plumber 
to put it in for him. 

The important thing is that the pub- 
lic must come to realize that the mas- 
ter plumber and heating contractor 
is a retailer—and must, as is the case 
in the Killian store—learn that the 
same treatment will be accorded there 
as in any other retail store. 
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Here’s a New Laundry Tray 
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“Standard” Dutray P 7308 B 





This New Tray represents another step in ‘Srandard” 
progress. See how the slope of the old style Tray cuts away much 
of the bottom. The new Tray is much handier and roomier. 
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with Real Selling Features 


The first really new Laundry Tray in 57 years 


Why have Laundry Trays a place for a washboard, 
when the washboard has no place in the modern 
laundry? The front was sloped simply to.accommo- 
date a washboard—yet the washboard itself has 
been out of date for years. This is the washing- 
machine age, but the Laundry Tray has kept faithfully 
reproducing the lines of its original 1870 model. 


Now ‘Standard’ offers a new Laundry Tray which 
has scrapped old designs. The design is entirely new. 





It has no sloped front—it stands away from the 
wall—and, with its “Standard” Acid Resisting Enam- 
el, special hose connection for washing machine, 
and unobstructed inside walls, it’s a real labor-saver, 
modern as the electric washer with which it is de- 
signed to work. 


When you offer the new “Standard” Laundry Tray, 
you are 57 years ahead of competition. 


Think of the sale for a Laundry Tray like this! 
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With no Faucet in the walls 
of this new Tray, it is easier 


Every Side is the Front Side 


There is no sharply sloping front or steep straight 
back to the new “Standard” Tray. Every side is the 
front side, with just enough of a gentle slope to 
help get the clothes out easily. Of course, the new 
Tray holds more since the bottom is not cut away 
by the slope. 


All Around Accessibility 


Old-fashioned Trays always hugged the wall—the 
new ‘Stendard” Dutray Laundry Tray is made to stand on 
its own feet—away from the wall. The laundress can 
work all around it. She can draw the washing machine 
up alongside the Tray. ‘Middle-of-the-floor” lo- 
cation saves carrying heavy loads of clothes—means 
easier, quicker washing. 


Adjustable Height 


The new Tray can be set at any desired height. 
High for the tall woman, low for the short, it is 





as 
Swinging-Spout Faucet serves 
both Trays. Hose for washing 
to keep clean. machine always attached. 


Po 








These sturdy legs are adjust- 
able, The Tray is placed at 
any desired height. 


adjusted to exactly the level most comfortable for 
the woman using it. 


Special Washing Machine Outlet 


A special washing machine outlet supplies the 
washing machine independently of the Laundry 
Tray—both can be filled at the same time. No more 
putting on and taking off the Hose—once connect- 
ed, it is always connected. The Faucet itself has a 
Swinging Spout. 


‘Standard’ Acid Resisting Enamel 


Finished inside with the new “Standard” Acid Re- 
sisting Enamel, the white surface remains hard, 
smooth, easy to clean. The Faucet above the Tray 
leaves the inside walls unobstructed —nothing to 
catch and tear the clothes. There are no corners or 
sharp angles to collect dirt. 


See your jobber or write for descriptive folder today. 


Standard Sanitary Mf. Co., Pittsburgh 
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PLUMBING FIXTURES 


























First part of group photograph of delegates and guests attending the sixth annual convention of the Louisiana-Mississippi 
Association of Plumbing and Heating Dealers 


Louisiana-Mississippi Meets at Gulfport 


James T. Manning, Bogalusa, succeeds 


Frank P. Tweedie as President 


sippi Association of Plumbing and Heating Dealers 

was held on April 7 and 8 at Gulfport,.Miss. Head- 
quarters were established at the Great Southern Hotel, fac- 
ing the Gulf of Mexico. Never at any of the five previous 
meetings of the association has as much enthusiasm been 
shown and as much constructive work accomplished as at 
this year’s meeting. The outstanding feature of the con- 
vention was not in resolutions that were adopted, but in 
the discussion that took place at the business sessions that 
was so productive of general business helps. At last 
year’s convention the need of a new state plumbing code 
was discussed and referred to a committee for further ac- 
tion. During the year a new code was drawn up by the 
committee, which is headed by L. C. deLeon of New Or- 
leans. It is planned to submit a copy of the code to every 
master plumber in the territory concerned for criticism 
and then to bring it before the next meeting of the legis- 
lature. 


Tan sixth annual convention of the Louisiana-Missis- 


THE NEW OFFICERS 

AMES T. MANNING of Bogalusa, La., was elected presi- 
J dent for the ensuing year to succeed Frank P. Tweedie. 
R. R. Hamilton of Gulfport, Miss., was named vice presi- 
dent, and L. C. deLeon was re-elected secretary-treasurer. 
Frank P. Tweedie of New Orleans, Paul Escudier of La- 
fayette, La., H. L. Schwan of Biloxi, and L. B. Roach of 
Shreveport, La., were named directors. 
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J. R. Lawton of New Orleans will be the association’s 
representative at the National convention at Minneapolis, 
while Joseph Ellerbusch, also of New Orleans, was selected 
as alternate. 


THE NATIONAL CONVENTION 

HE National Association of Master Plumbers was rep- 

resented by President Albert J. Wilson of San Fran- 
cisco, Calif., who arrived for the second day of the meet- 
ing. President Wilson attended the business sessions on 
that day and took an active part in the discussions of vari- 
ous business problems that were brought up by the dele- 
gates. 

Mr. Wilson spoke on the coming national convention at 
Minneapolis and urged as many as possible to attend for 
their own good, as well as for the welfare of the plumbing 
and heating business in general. Copies of the prospective 
scheduled program for the national convention had been 
distributed to all in the room and Mr. Wilson explained in 
detail some of the arrangements for the meeting. He told 
of the beautiful country surrounding Minneapolis and 


, pointed out that the trip was well worth taking just to see 


that part of the country. He said the plans that had been 
made by the entertainment committee were such as to as- 
sure everyone present a most enjoyable time. Dinner 
dances, banquets, concerts, an athletic stag, vaudeville and 
automobile trips were some of the special features that 
he mentioned. 











Second and last part of group photograph of delegates and guests attending the sixth annual convention of the Louisiana- 
Mississippi Association of Plumbing and Heating Dealers 
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Sound Principles 
Soundly Applied 
— Always! 


A fine type of equipment—an organization: back of it highly 
specialized in service and cooperation. A splendid combination for 
any man’s business. Work is carried on smoothly from the point of 
ordering, to installation, to actual praiseworthy performance, under 
these conditions. Gurney Boilers make good business better, and 
growth surer. Select Gurney Boilers. You'll be glad you did. 





No. 935 Steam For Your Prospects 
—Large prime heating surfaces. Let us furnish you with individual leaflets, “The 
—Long flue travel. 7 “7 99 “ . 
—Grates adapted to burning cheaper grades of fuel. Gurney Lenox Boiler,” and, “Gurney Essex 
—Handy cleanout doors. Botlers for Warmth and Lifelong Satisfaction,” 
—Simple and efficient in every way. for your prospects. State quantities desired. 


Write today. 


GURNEY HEATER MFG (@MPANY 


General Offices: Boston, Mass. 
93-97 Oliver Street, Fort Hill Square 


New York City Office Richmond Office : Philadelphia Office 
and Warehouse G Heater Mfg.Co and Warehouse 
Gurney Heater Co., Inc. urney reater NIg-\0. 
Manly Se. Cor. Anable Ave. Cor. East Main and 9th Sts. Gueney Backes Co., og 
Long Island City ich d, V gt ea sto F 
New York Richmond, Va. Philadelphia, Pa. 

















Mention Domestic ENGINEERING when writing advertisers. 
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Why Should Anyone 
Have You Do His Plumbing? 


When you take this into account, it 
is plain to see that good fixtures are 
of benefit to everyone concerned, 
especially to yourself. 


There’s only one reason -— unless he 
be your personal friend—why a man 
should choose you to do his plumb- 
ing. That reason is—p/umbing! 


Choose your plumb- 
ing equipment with 
this thoughtin mind. 
Figure that every job 
you do will be either 
a knock or a boost, in 
the eyes of your cus- 
tomer. 








That is why so many 
plumbers have. chos- 
en Clow plumbing 
for their jobs. Clow 
qualityand perfection 
are constantly gain- 
ing friends and sales 
for plumbers. 








A bove—the huge Clow Chi- 
cago Plant—the largest of 
its kind. To the right—the 
floor devoted to assembling 
plumbing fixtures in the 
Clow Chicago Plant. 





JAMES B. CLOW & SONS, 201-299 N. Talman Avenue, CHICAGO 
Sales Offices in principal cities 
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PREFERRED FOR EXACTING PLUMBING SINCE 1878 
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PRESIDENT TWEEDIE APPOINTS COMMITTEES 

HEN the meeting opened President Frank P. Twee- 
VW die of New Orleans was in the chair and he pre- 
sidei at all the sessions. R. R. Hamilton of Gulfport, 
Miss., introduced Dr. H. H. Sneed, who gave the invoca- 
tion. The delegates and guests were welcomed to the city 
by Mayor Joseph W. Milner. In responding to Mayor 
Milner’s address of welcome, President Tweedie said that 
he was certain that the meetings would be of great benefit 
to the master plumbers in Louisiana and Mississippi and to 
the public as well. 

President Tweedie then appointed the various com- 
mittees: On the auditing committee he named E. H. 
Loubat of New Orleans, chairman; L. B. Roach of Shreve- 
port, and L. J. Petrie of New Orleans. On the credentials 
committee he named William C. Maher of New Orleans, 
chairman; H. S. Charlton of New Orleans, R. R. Roy of 
Biloxi, L. Oppermann of New Orleans, A. E. Fisher of 
Jackson, Miss., and George R. Gates of Bogalusa, La. On 
the resolutions and grievance committee he placed James 
T. Manning of Bogalusa, chairman; J. P. Davis of Jackson, 
A. B. Hayden of Pass Christian, R. E. Aitken, T. E. Lynch, 
D. B. Darton and S. B. Stewart, all of New Orleans; S. C. 
Grubbs of Shreveport and C. A. Hunter. On the trade re- 
lations committee he named Paul Escudier of Lafayette, 
La., chairman; R. R. Hamilton of Gulfport, James T. Man- 
ning of Bogalusa, H. L. Schwan of Biloxi, J. R. Lawton of 
New Orleans. On the plumbing code committee he named 
L. C. deLeon, chairman; A. H. Grimaldi, J. R. Lawton 
and L. H. Faivre, all of New Orleans. R. R. Hamilton was 
named chairman of the convention arrangement commit- 
tee, with R. R. Roy and H. L. Schwan of Biloxi, L. B. 
Roach of Shreveport, Paul Escudier of Lafayette, A. B. 
Hayden of Pass Christian and James T. Manning of Boga- 
lusa as fellow committeemen. The registration committee 
consisted of C. O. Rundle of Shreveport, chairman; W. B. 
McCoy of Lafayette, L. Luderbach and M. Korn of New 
Orleans; J. P. Davis and W. C. Bourque. H. L. Schwan 
was named chairman of the housing committee with R. R. 
Roy, W. D. Hurley, R. R. Hamilton and A. B. Hayden. 

William G. Bergner, secretary of the National Trade Ex- 
tension Bureau, Evansville, Ind., addressed the opening 
session briefly. Mr. Bergner said that he deemed it a 
great privilege to visit the Louisiana-Mississippi associa- 
tion and that before leaving he hoped to meet every dele- 
gate and guest present. He spoke of the progress being 
made in other industries and of the necessity for the 
plumbing and heating industry to follow step. All other 
industries are organized and out after the public dollar, 
said Mr. Bergner. If the plumbing and heating contractors 
are to secure their share of the money being spent they 
must do things that will attract dollars to them. They 
must become as alert or even more alert than members of 
other trades and industries. Mr. Bergner closed with an 
appeal that the delegates be on time at all the meetings 
and, while there, give their undivided attention to the 
business being transacted. 

Later Mr. Bergner explained completely the plan of en- 
larging the National Trade Extension Bureau. He told of 
the proposed plan to move the bureau from Evansville to 
St. Louis, Mo., and to increase the budget to $500,000 a 
year, in order that the industry may conduct a national 
advertising campaign on a large enough scale to produce 
results. He spoke of the advantages to be gained by co- 
operating with the General Federation of Women’s Clubs 
and also by contractors paying more attention to the mer- 
chandising end of their business. 

Lionel C. deLeon, secretary-treasurer of the state asso- 
ciation, Paul Escudier of Lafayette, past president of the 

(Continued on Page 96) 
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KEROSENE HEATERS— 
WICK BURNER TYPE 
Quadruple coils of copper and the 
patented Kerogas Burner (Hot- 


stream is the only Water Heater 

licensed to use it) insure the 

greatest efficiency. 

Lights instantly at the touch of a match 

—is noiseless, sootless and extremely 
economical. 

Made in 3 sizes — write for complete information. 


THE HOTSTREAM HEATER COMPANY 
9502 Richmond Rd. “Makers of Heaters that Heat” —_ Cleveland, Ohio 





ADIATORS 


KEWANEE BOILER COMPANY 














NO. 527 


Quick 
Vent 
Valve 


The rapid and complete venting of air from mains and 

risers is assured by the well-known, durable and sensi- 

tive Sylphon Bellows, usedas thermostat for this valve. 
THE FULTON COMPANY, Knoxville, Tennessee 


Originators and Patentees of the Sylphon Bellows 
SALES OFFICES IN THE PRINCIPAL CITIES OF THE U. S. 
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Patent Plumbing Fixtures 
and Duojet Water Closets 


ALINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets—Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes— Liquid Soap Fixtures, etc. 


Manufactured and Sold Exclusively by 


THE IMPERIAL BRASS MFG. COMPANY 


1231 West Harrison St. CHICAGO 
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Vat he sanitary supre acy 
bs the beautiful design a 


snowy appearance 
ele the new Hajoca Albe 
Fitting, combined with ~ 
‘lasting worth, brand it a p 
manent investment. 


There are no nickel parts to 
clean on this new Hajoca sam 
Fitting, and it is an added= : 
attraction to the luxurious | 
bathroom as well as to the 
bathroom of modest design. 


May we send you our Lavatory 
Booklet showing the Albany and other 
Fittings in detail? 





HAINES, JONES & CADBUE 
FOUNDED 18856 Ae Be 

MANUFACTURERS AND WHOLESALERS OF PLUMES 
PIPE, FITTINGS, VALVES AND HEATING GOODS. 


GENERAL OFFICES, PHILADELPHIA, PAS of 


(22 2 
Brass Works. PHILADELPHIA Pa IRON WORKS. NORRISTOWN. PA of 7 pl 





PHILADELPHIA. PA SAN FRANCISCO. CAL. SAVANNAH, GA sein 


RICHMOND. VA JACKSONVILLE. FLA CHARLOTTE. N.C NORRISTOWN, PA. dy ie 
WEST PHILACELPHIA, P4 WILKES-BARRE PA MACON. GA TAMPA. FLA GERMANTOWN, Pal 
ASHEVILLE. NC WILSON. N.C. FRANKFORD, PA, 


Mention Domestic ENGINEERING when writing advertisers. 
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Plan Reading for Plumbers 


(Continued from Page 40) 


Fig. 12.—A fine drawing. Lavatories 2 and 12, and 
laundry tubs 35 and 36 should be stack vented. 

Fig. 13.—The general layout is in accord with the plans. 
2, 5 and 7 should be stack-vented. 15 and 20, also 24, 
are not properly vented. 14 and 21 could be stack- 
vented under many ordinances. 35 and 36 are correctly 
connected, but a much better plan is to stack-vent them 
as in Fig. 14. 
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Plumbing Problems are published every other 
week. Readers send in their solutions which are 
commented upon in a “Schoolmaster’ article. This 
is a “Schoolmaster” article. 


Fig. 14.—This drawing is one of the good ones. 2 and 
12 should be stack-vented. The plans call for stacks B 
and C, whereas in this drawing they are cut out. The 
way the work is done is equal to if not better than the 
method called for by the plans, but the point that we 
make is that in this respect the elevation does not agree 
with the plans. 

Fig. 15.—There is a little confusion here in the matter 
of the stacks. We will try to set it right, and with just 
a little study the same thing will not occur again, we are 
sure, for otherwise the drawing makes a good showing. 
Reference to the plans will show that stacks B and C off- 
set below the second floor, but owing to the fact that 
these two stacks do not appear on either the first floor or 
basement plans, it shows that they must make some hori- 
zontal connection into some other stack, and this would 
most naturally be stack A. Stack D appears on the first 
floor and basement plans, showing that connecting it be- 
low the second floor into B is incorrect. Furthermore, 
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It is perfectly 
apparent that. 
the mechanical 
superiorities of 
Honeywell 
will invest your 
product with 
a greater measure 
of operating effi- 
ciency, economy 
and convenience. 


This assures great- 
er Satisfaction for 
your customers 











and resultant 
word-of- mouth 
advertising that 
is bound to gen- 
erate new bus- 
iness. 


That, of course, 
means the same 
extra profits that 
other dealers are 
enjoying by virtue 
of Honeywell 
dependability and 
efficiency. 


HONEYWELL HEATING SPECIALTIES CO. 
WABASH, INDIANA 


HONEYWELL 


Temperature Regulators 
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Replace old toilets | 
with this more comfortable and 
= sanitary kind 


embodying the most im- 

portant improvement 

since the introduction 
of the silent toilet. 























OCTORS declare that a cramped, con- 
strained position on the toilet is likely to 
hinder proper bowel-action, and so induce acon- 
stipated condition. Toilets with small seat open- 
ings preventa free, comfortable, natural attitude. 


Durock Toilets with elongated bowls and seats 
are a great advance over ordinary toilets with 
short, round bowls and seats. They are more 
healthful, more comfortable, and more sanitary. 


These bowls and seats are from 3 to 4 inches 
longer than those in old-fashioned, conventional 
toilets—and the water-surface within the bowl 
is correspondingly increased in area. (See 
illustrations.) 











ie, 





This diagram shows the 
comparative size and shape 
of the ordinary toilet bowl 
and a Durock toilet bowl. 
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Here is shown the ordi- 


Durock Toilets with this valuable new feature 
are made in several styles, with a range of prices 
to meet various requirements. All have Durock 
tanks as well as bowls, and white celluloid- 
surfaced seats with covers. 


nary toilet seat in compar- 
ison with a Durock toilet 


seat. Note openings. 4 i ;, 
There are many home-owners in your territory who 


would be glad to have their old-fashioned toilet replaced 

' by one of the five Maddock models with elongated 

Tell your customers of the slight extra cost bowl-and-seat, if you will tell them how little it costs. 

for much extra value 

If you leave your customers to guess at the extra cost of a 

Maddock elongated bowl-and-seat toilet they are sure to 

guess too high—and you lose a quality sale. But when you 

tell them how little the elongated bowl costs over the 

ordinary type, it makes the job of salesmanship an easy 
one. So, make a point of the price. 


THOMAS MADDOCK’S SONS COMPANY 


Oldest Sanitary Potters in America 
Trenton, New Jersey 


MADDOCK 


DUROCK Bathroom ©quipment 











wn THOMAS MADDOCK’S SONS CO., Trenton, N. J. 


This booklet, “The Two Vitally Important Fixtures in the Bathroom”, also illustrated letter, will help you tell your pros- 
pects about Durock Toilets and Lavatories. Attach this coupon to your letter or billhead and mail to us for copies. 


THE LAVATORY 
THE TOMET 
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when on the elevation, stack D is connected into stack B, 
it is actually connecting two stacks together that are in 
widely separated parts of the building. 


ment laundry tubs could well have a unit vent. As a 


matter of fact, we are glad to have such an elevation as | 


Fig. 15, for it provides just exactly those mistakes that 
a beginner is quite sure to fall into, and we are endeav- 
oring to show in our discussion how they are to be avoided. 

Fig. 16.—This drawing gives us further opportunity to 
diseuss the proper reading of the plans. The chief diffi- 
culty is that stack B is connected into stack D, and stack 
C into stack E. On the elevation the fixtures on 
B and C seem to be quite close to those on stacks D and 
Ek, but reference to the floor plans shows them in an 
entirely different part of the building, so that it would 




















Fig. 20 
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The two base- | 


stacks | 


be quite impracticable to make the connections shown. | 


No offset is shown on stacks D and E. 
should be stack-vented, thereby saving the expense of 
venting each fixture. The basement laundry tubs should 
have a unit vent. 


All that is necessary in order to become a mem- 
ber of this world-wide plumbing class is to send in 
a solution of a plumbing problem. They are pub- 
lished regularly in “Domestic Engineering.” 


Fig. 17.—This is a very well executed elevation. The 
venting is made about as simple as it can possibly be made, 
which is an excellent feature. We do not like the con- 
nections for 30 and 33. 

Fig. 18.—This is another excellent drawing, and the 
work is installed in as simple a manner as it well could 
be. The only criticism we make is that whereas the plans 
call for stacks B and C, the work has been installed with- 
out them. It is fully as well to do the work in this way, 
but the point we make is that in so doing the plans are 





2, 5, 6, 7, 8 and 12 | 











Safe! 


Your customers are safe from 
the possibility of boiler explo- 
sions if their hot water supply 
is guarded by a Model No. 1 
Red Top Relief Valve. This 
safety device automatically 
relieves rising pressures before 
they reach the danger point. 


It may be set to relieve at 
50, 75, 100 and 130 Ibs., de- 
pending upon the pressure of 
the city water supply. 


May we send you descrip- 
tive folder. 


| Red fopRelie? Valves 


MADE BY 
NEPTUNE METER CO. 
50 EAST 42 ND. ST. NEW YORK,NY. 














Red Top Relief Valve Model No. 2 


This valve, which relieves at 30 lbs 

forms the basis for a highly efficient 

; and economical pressure system of hot 
| ae water heating. 
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YOUNG 


CENTRIFUGAL VACUUM | 
AND BOILER FEED | 
| 
| 
| 








Supplied in 
Standard Units 
of Seven Capacities 








YOUNG PUMPS are an essen- 
tial where high vacuum is required, 
being designed especially for high 
vacuum work. The Young Vac- 
uum Producing Element delivers a 
continuous powerful suction that 
effectively keeps return piping and 
radiators free from air and water. 


Bulletin No. 5, describing complete line 
of pumps, will be mailed on request 


| For Bulletins Address 


YOouNG PuMp COMPANY 
DUNHAM BUILDING 
450 East Ohio Street, Chicago | 


Factory: Michigan City, Indiana 


In Canada: C. A. Dunham Co., Ltd. 
1523-41 Davenport Road, Toronto | 
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not’ entirely followed, and that is the thing we are aim- y 

ing at. Ei 
Now we come to a number of drawings relating to the 

same problem we have been discussing, but made in iso- I % 

metric. “3 
Fig. 19.—The maker of this drawing, a newcomer into 

the Class, states that this is the first attempt he has ever 


Z. 


. 


/ 





made at this kind of drawing. That being the case, we 
wish to compliment him highly on the excellent results he ; : 
has obtained. And furthermore, we want to point out rs 





that what has been attained in this instance many others ae 
can attain just as successfully. We hope this example 
will act as an incentive for many in the Class to try their 
hand at isometric work. 

The idea of isometric expressed in this drawing is quite 
eorrect. Our chief criticism comes in the interpretation 
or reading of the plans. Stacks B and C do not show 
on the first floor plan, signifying that they must run off 
horizontally between the first and second floors. In this 
drawing however, they run down to a point below the first 
floor. This is O. K. so far as making a good job is con- 
cerned, but it does not follow the plans, and that is i 
what we are supposed to do in these problems. Unlike 
the other drawings, this one uses B and C as vent stacks. 

In the absence of instructions to the contrary, we have 

to say that this must be O. K., although in our opinion it ee 

makes the work more complicated. The horizontal piping a 

for stacks A, B and C on the top floor comes far out from 

the side wall, not so far out on the next floor, and still 

closer on the first floor. It seems to us the latter is the 

better. On stack E there are three offsets. In tracing 

these out, we find there is an inaccuracy in the width of 

the floor plans, which no doubt accounts for the topmost om 

offset. The soil stack (E) appears to be O. K., but we lies | 
(Continued on Page 58) Fig. 21 
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Confidence 


XACTLY as your customer has confidence in you, you 
must have confidence in the materials you work with. 
The Penberthy Automatic Cellar Drainer merits your trust. You 
can install it wherever a drainer is necessary and know you are 
giving your customer the ultimate of perfection in cellar drainers. 
The Penberthy operates equally well on high or low pressure, is 
positively automatic and all its working parts are above water, 
thereby eliminating any chance of fouling or plugging up. 


Your jobber can supply you. 


PENBERTHY INJECTOR COMPANY 


ESTABLISHED 1886 
1260 HOLDEN AVENUE DETROIT, MICHIGAN 


Canadian Plant: Windsor, Ont. 


Model 'R 


AUTOMATIC CELLAR DRAINER 
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Another strong link 
in the endless chain 
of good reasons why 


ITH a complete line, a line 

of conceded superiority, free 

from excessive’ ‘servicing, 
satisfied users, prices in line, reason- 
able discounts and comprehensive 
backing in national advertising and 
sales promotion—here is an endless 
chain of good reasons why DAYTON 
Water Systems offer an unusually 
good opportunity for increasing your 
business. 


Now we are adding another 
strong link to this chain 
—introducing the HAPPI- 
DAYTON Water Softener. 
This we do both because 
of the insistent demand on 
the part of DAYTON 
dealers for an efficient water 
softener built to the same 
rigid standards as other 








Use the coupon 


Sendjtoday using the coupon to the right for detailed specifications 
of the HAPPIDAYTON together with full information about 
DAYTON Water Systems, prices and our dealer proposition. 
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Announcing ~- 
The Happidayton WATER SOFTENER 
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The HAPPIDAYTON is inexpensive 
both in initial and upkeep cost, simple in 
construction and operation and utterly 
dependable. The use of standard valves, 
galvanized pipe and fittings, together 
with DAYTON standardized quality and 
production, doubly insures maximum per- 
formance at minimum cost. In four sizes, 
it will be finished in the distinctive DA y- 
TON Yale Blue. Write for detailed 
specifications. 















DAYTON products, and because 
of the growing need for such a 
softener. 


In announcing the HAPPIDAY- 
TON, we do so with full confidence 
that we offer something better, that 
it will win your immediate endorse- 
ment and that it will be a valuable 
instrument toward increasing the 
profits in your water system busi- 
ness. 


The HAPPIDAYTON—-simple in 
construction and operation 
and thoroughly depend- 
able—will be made in sizes 
for any requirement. Write 
for full details at once. 


THE DAYTON PUMP & 
MFG. CO. 
DAYTON, OHIO 


cn 
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The Dayton Pump & Mfg. Co. 

Dayton, Ohio. 

Gentlemen: Please send me full informa- 
tion on the HAPPIDAYTON Water 
Softener and DAYTON Water Systems 
with prices and your dealer proposal. 
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Mention Domestic ENGINEERING when writing advertisers. 
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KOHLER ELECTRIC SINK 


Sold only through regular plumbing 
trade channels . . . a new profit 
opportunity for plumbing dealers 


KOHLER OFKOHLER 


Plumbing Fixtures 


Don’t fail to attend the National Convention, Minneapolis, June 20th to 24th 
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Sell it 


“on time” 


Build new, profitable business 
selling the Kohler Electric Sink 
on convenient terms. The Kohler 
lime Payment Plan makes it easy 





AVE you seen the Kohler 
Time Payment Plan for selling 
the Kohler Electric Sink? If you have 


not, find out about it right away, 
for this plan throws open to you a 
money-making opportunity that very 
few progressive plumbing retailers 
will want to pass up. 


The Kohler Electric Sink is in the 
public eye. Women are talking about 
it. People who are planning new 
houses are considering it. Builders of 
apartments or houses to sell or rent 
are everywhere interested. With the 
Kohler Time Payment Plan to help 
you, with Kohler Advertising back- 
ing you up, you can sell this remark- 


able fixture, just as other plumbing 
retailers are selling it. 

There is nothing complicated about 
the plan. It saves you financial worry 
and takes off your shoulders the bother 
of making collections. You get back 
all your cost and all but a few dollars 
of your profit just as soon as you 
finish the job. 

Ask your jobber for full particulars 
of this easy way of selling the Kohler 
Electric Sink. Or mail us the coupon 
below. The sooner you do, the 
sooner you can be cashing in the 
profits on Kohler Electric Sink sales 
which are waiting to be made in 
your community now. . 


KOHLER CO.,, Founded 1873, KOHLER,WIS. 
Shipping Point, Sheboygan ,Wis.- Branches in Principal Cities 


KOHLER CO., Kohler, Wisconsin 


Gentlemen: Please send us full information about the Kohler 


K C) | - f O a : Electric Sink and the Kohler Time Payment Plan. 
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O-B Brass Valves 


are made in the following styles: 
Flexitite Disc Gate Valves 


125 |b. Standard, Non Rising 
Stem ,No. 20 
125 +g ‘Standard Rising Stem, 


Radiator Valves 


Flexitite Disc, Gate, No. 50 
Steam, No. 3 

Hot Water, No. 40 
Packless Graduated, ae 35 


21 
10010. Light Standard, No. 2 Union Elbows, No. 


Globe, Angle and Check Valves Renewable 

ass O- 

Dee Disc 

- . No. 10 

No. 1 No. 15 

No. 13% 

No. 2 No. 3 

en wiew No. 5 No. 5 





Flexitite Disc 
ate Valve 
Patented 


OHIO BRASS COMPANY 
Mansfield, Ohio 
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The Hudson Concealed Shower 
Body Features 


1—red brass made from ingot melted electrically 

2—tested against 150 lbs. water pressure 

3—china adjustable flanges with N. P. shanks 

4—non-cemented china handle screwed rigidly 
by c-ina-index button 

5—by-pass connections and union couplings 


RKS, INC. BROOKLYN, N.Y. 





It’s what you Didn’t 
figure on 
That Costs You Money! 


When you go back and repair a 
‘price’? sump pump installation 
you lose money. When your 
customer kicks, you are not the 
only one that hears it. All this 
costs you money! Ask your 
jobber, or 


Write for Bulletin MJ 427 Now! 


TABER 
Midget SUMP PUMP 


TABER PUMP CO., BUFFALO, N.Y. N. Y. Office, Tel. Lexington 8945 
Cee ene liieadneeettinssetinatnnnnatnness ten Uses nna 
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FLUSH VALVES 


Here is a flush valve constructed iike an 
injector. Its long tapered outlet delivers 
the water to the bowl with a uniform 
and exceedingly strong flush even under 
low pressure, yet there will never be any 
water hammer. The SIMPLEX also is 
equipped with a ‘*‘Time Plug’? making 
possible exterior adjustment. 





Write for catalog 


SEATON &aCADWELL MFG.CO, 


Established 1894 
BRITAIN, 


CONN. 


| 
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to that of the two previous drawings. 


=o 
| 


‘stack-vented, as also the top floor lavatory 






do not understand the running of its vent stack, which 
appears to be run in the lower left hand corner of the 
lower toilet room, considerably removed from its soil 
stack. The lavatory and water closet on the second floor 
are not vented, and the top floor lavatory should be stack- 
vented. 

redrawn 
drafts- 


Every plumbing drawing sent in must be 
by a “Domestic Engineering” 
Class members can help to 
being careful with 


in India ink 
man for reproduction. 
akes by their 


eliminate must 


drawings. 
An interesting point in a note attached to this drawing 


is the fact that in Baltimore there would have to be a 


D e 





Fig. 22 
water connection from the flush elbow of the nearest 
water closet, into the seal of each basement floor drain. 


This would mean that each time the water closet is flushed, 
of water would run into the basement 
drain to ensure a permanent seal. To us this is an un- 
usual requirement and we would question the safety of 
linking up the drainage system and the supply system in 
this way. 

Fig. 20.—This drawing is very 
clear knowledge 


a certain amount 


well done, showing a 
of isometric and of the reading of plans. 
The top floor sinks going into stacks B and C should be 
on stack D. 
The two second floor water closets into stack A need not 
have square turns in their connections. The second floor 
slop sink on stack D does not seem to be vented. The main 
vent for stack E should connect back into the stack at the 
first floor. 

Fig. 21.—This drawing is taken from the opposite angle 
This is the most 
pains-taking isometric drawing that has been submitted, 
and therefore the most accurate. This leads us to state 
that a true isometric elevation is not only a picture of 
the work, but when drawn to a scale, it is also a true 
working drawing, and measurements may easily be taken 
from it. 


The original drawing was 22 in. x 30 in., and drawn 


to a scale of % in. = 1 ft. 


| its size made 


This made a much larger drawing than the others, but 
it more distinct and understandable. It 


would be well if larger sized isometric drawings were 


| made than has generally been done. 


Notwithstanding the excellence of this drawing, it seems 
to us that the elevation taken at the other angle is the 
clearer, owing to the fact that in Fig. 21 stacks E and A 

(Continued on Page 71) 
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Just as Important as the Pipe 


Brass pipe for plumbing is economical only when the fittings used are 
of a quality that will last as long as the pipe—yet while the pipe itself is 
specified as to make with great care, comparatively little attention is 
paid to the selection of the fittings. 


“McR” Brass Pipe Fittings are made by one of the oldest brass manu- 
facturers in the country with definite knowledge of the service they 
must perform. They are full iron pipe size, have accurately cut threads 
and may be depended upon to last or outlast the pipe. Every fitting is 
water pressure tested and guaranteed absolutely. 


Take no chances on your brass pipe jobs. 
Insist on “McR” Fittings. Your 
jobber can supply you. 


The McRae & Roberts Co. 


DETROIT, MICHIGAN 
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q Trustworthy 


Combined in a single Flush 
Valve, that permits no op- 
portunity for tampering, 
that takes closing action en- 
tirely out of the hands of 
the operator, and functions 
with uniform efficiency at all 
times and under all condi- 
tions, “Sloan” offers to the 
plumbing contractor a 
Flush Valve incorporating 
100% satisfaction. 











d» 


| 


j 


SLOAN VALVE CO. 


CHIca GO 


Albany, N. Y. Butte, Mont. Des Moines, Iowa iptevnrie, Fla. Milwaukee, Wis. New York City, N.Y. Seattle, Wash. 
Atlanta, Ga. Cincinnati, Ohio Detroit, Mich. ansas City, Mo. Minneapolis, Minn. Oklahoma City, Okla. St. Louis, Mo. 
Baltimore, Md. Cleveland, Ohio Durham, Conn. Los Angeles, Cal. Nashville, Tenn, Philadelphia, Pa. Tampa, Fila. 
Boston, Mass. Dallas, Texas Fort Wayne, Ind. Memphis, Tenn. Newark, N. i Pittsburgh, Pa. Washington, D. C. 
Buffalo, N. Y. Denver, Colo. Indianaoplis, Ind. Miami, Fla. New Orleans, La. San Francisco, Cal. Richmond, Va. 
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BUSINESS CONDITIONS IN LEADING JOBBING CENTERS 








CHICAGO 


Chicago’s first quarter building record was a good one, 
and wholesalers report a good turn-over, with February 
and March both good months and April opening with all 
indications of continued increase. At this time, con- 
siderable work is being rushed to completion for May 
renting, causing a good call for finishing materials. Favor- 
able. weather in recent weeks has made possible the early 
starting of a number of new projects, as well, with the 
result that the demand for plumbing and heating is being 
well supported by a nice volume of construction activity. 
And, of course, the period just ahead should continue to 
bring on to the market more and more work, an indica- 
tion of which is the amount of figuring which is being 
done. 

During the week there were no price changes announced. 
The buying policy which has become so familiar—that 
of ordering only to cover current sales—continued. There 
is an adequate supply of all goods, and the regular de- 
mands of the trade are being met satisfactorily. 

Wholesalers’ prices in Chicago continue to be the sub- 
ject of complaint, Prices on most lines are very close and 
the market as a whole is not steady. This condition has 
persisted for some time. In contrast, contractors are said 
to be finding competition for new work less of the price- 
cutting variety. 

Soil Pipe 

With a favorable feeling evident among the wholesalers 
toward the stability of the present market, and with in- 
creased needs developing among the plumbing contrac- 
tors, foundry representatives this week reported slightly 
heavier specifications. First quarter shipments this year, 
however, are reported under those of the same period of 
last year. Wholesalers continue their policy of holding 
down their inventories and the movement of pipe is almost 


entirely on rush order requests, representing current 
consumption requirements and not a willingness to carry 
stocks. Production continues on a curtailed schedule, but 
foundry stocks and local warehouse stocks are adequate 
to meet all demands. Prices have not changed. 
Steel Pipe 

Current consumption requirements are taking a 
amount of pipe, and, as the season advances, demand is 
growing more brisk. Jobbers’ holdings are at minimum, 
in most cases, and, with prompt deliveries from the mills 
possible, no effort is being made to build stocks beyond 
regular needs. Mill prices are firm and unchanged. 


fair 


Wrought Iron Pipe 

Contracts being let and contracts in sight indicate a 
good future business in wrought iron pipe. The current 
week’s movement represented actual needs, with jobbers 
holding their stocks down to a point just ahead of their 
trade’s demands. Mills can ship promptly. Prices are 
firm and unchanged. 

tnameled Ware 

Enameled ware is moving steadily and, during the last 
week, in increasing volume. Wholesalers are relying on 
quick deliveries rather than on well-built stocks of their 
own to keep abreast of their trade’s needs. Makers’ stocks 
are ample. Manufacturers’ prices are firm and unchanged 
Those of Chicago wholesalers reflect the upset condition 
of the jobbers’ market. 

Pottery 

A number of wholesalers are still ordering out staples 
against old orders, while others have exhausted old specifi- 
cations and are placing new business. Immediate needs 
are dictating the size of orders, however, there being no 
reports of forward buying in any volume. Sales of specials 
are reported good, and shipments are also in good volume. 
Requests for quotations are numerous and indicate good 
future activity. Prices of staples have not changed. 





USHING of many jobs to completion for Spring 

occupancy and the starting of a nice volume of 
new work are responsible for another week in which 
the sale of plumbing materials has shown a gradual 
increase. Heating equipment shipments have fallen 
off a little, but orders for later delivery indicate a 
sustained movement in this line also. As a whole, 
business is more on the verge of being good than it 
is actually good, for, as is usual at this time of year, 
an attive building season opens rather spottily. But 
the climb is on, and the week was marked with slightly 
heavier specifications and with more of a willingness 
on the part of jobbers to order out materials. Buying 





SPRING BUILDING STIMULATES BUYING 


continues to reflect a tendency to cover current sales 
only, however, the improvement noted not including 
any forward buying, excepting on special lines for 
specific contracts. Hs 
Supply of all regular lines is quite adequate. Manu- 
facturers are able to ship promptly from well-assorted 
stocks and are maintaining complete warehouse stocks 
for the trade’s convenience. There were no price 
changes announced during the week, manufacturers’ 
quotations continuing at the same levels as reported 
last week. Wholesalers’ prices are weak in some sec- 
tions of the country, Chicago particularly. Some labor 
trouble is reported from the New York market. 
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hf = United Built-in Bath 
Ny.” and Shower Fixture 
No. 322-A. Finest 
vitreous china han- 
dles and bell es- 
cutcheons, two part 
ball joint shower 
head, nickel plated 
top nozzle supply 
and standing waste. 
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United Shower In some of the finest hotels you will find United 


ir aenrtos Fixtures installed — the choice of Master Plumber, 
parts are re- Architect and owner because of their faultless service 
placeable from and their enduring quality. 


the front of the 
wall. 


THE UNITED-OBERNDORF CORP., CLEVELAND, OHIO 


NILE 


TRADE MARK REG. IN U.S. PAT. OFF. 
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. Plumbers’ Brass Goods 

In a year that opened with very little forward business 
on the books of manufacturers, jobbers have been ordering 
out brass goods as their needs indicate and not looking 
beyond thirty days, generally, in their commitments. Their 
stocks are being kept low, made possible by the ease with 
which they can get prompt shipments from factories. Such 
buying is totalling a fair volume, each month so far this 
year showing a gradual increase, although the first quarter 
as a whole has been below the first quarter of last year. 
Manufacturers’ prices are close but fairly steady, except 
in the case of tubular goods where many of the 
staple items are being offered at cut prices. 


more 


Range Boilers 

A fair volume of range boilers is moving on warehouse 
pick-ups. Jobbers are not carrying stocks of any size, but 
are buying as needs arise and finding no difficulty in 
securing prompt deliveries. Prices are holding steady and 
were unchanged during the week. 

Boilers and Radiators 

Tne week was marked by the placing of a good volume 
of business for later shipment, with current shipments 
light. Manufacturers can make prompt deliveries as 
needed. Prices were unchanged. 


NEW YORK 


Business in the New York market continues to be char- 
acterized by the spottiness which has obtained since early 
spring. While this is not true with regard to all of the 
major plumbing and heating products simultaneously, it is, 
in a general way, descriptive of the trading in some ma- 
terials each week. Notwithstanding this, it is generally 


agreed that business activity on the whole shows some 
improvement, however slight, from week to week. The 


entire tonnage disposed of during the first quarter of this 
year falls somewhat short of the amount consumed during 
the like period of 1926. 

The stock sheets of manufacturers of different com- 
modities as a whole do not divulge heavy holdings of 
surplus but do show substantial, well assorted inven- 
tories. The price situation remained unchanged during 
the week and less was heard of dips from the general 
level, one or two commodities excepted. Wholesalers 
for the most part show a disposition to place business 
in about the same volume as their sales. 

The continued unsettled condition in the ranks of jour- 
neyman plumbers is resulting in no little hesitancy on the 
part of builders. Collections are showing signs of being 
effected with some difficulty, even though money for 
bona fide undertakings is easy. 

Soil Pipe 

Foundries are in production that insures substantial 
and well assorted stocks; consequently, deliveries are 
being made promptly. Plumbing contractors, especially 
those outside the city proper, displayed a somewhat keener 
interest in soil pipe during the week. As a result, manu- 
facturers were in receipt of slightly heavier tonnage orders 
which for the most part called for immediate shipment. 
No changes in prices were announced. 

Steel Pipe 

Wholesalers, generally, are maintaining their stocks at 
a level which permits the taking care of customers’ re- 
quirements satisfactorily; therefore, the consumption by 
plumbing and heating contractors is quickly reflected in 
the orders reaching the mills. As many plumbing con- 
tractors have been out of the market since April 1, due 
to the holding off until the outcome of the labor differ- 
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No changes in prices were made. 
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lightening 
shape that 
Prices are un- 


a slight 
such 


ences is known, manufacturers report 
in shipments. Stocks at mills are in 
there is no need for delivery extensions. 
changed. 
Wrought Iron -Pipe 

Little or no change over the previous survey was dis- 
cernible this week in the.wrought iron pipe market. 
Calls continue in fairly good seasonal volume, comprised 
mostly of comparatively small orders. Foundries have 
keyed production to a pitch which insures against delays 
in shipments. Wholesalers, as a rule, are content with 
stocks that meet the requirements of their trade and 
depend on well-assorted inventories in the hands of manu- 
facturers for them. 
Manufacturers’ firm 
fcur years since mills last issued new sheets 


when unlooked business reaches 


prices are and unchanged, it being 
EKnameled Ware 

The week gave a good account of itself as far as enam 

eled ware concerned. against orders for 

specified jobs were in large enough volume, together with 

Most jobbers of 

necessity, because of the condition of their stocks, are com- 


was Releases 


some new business, to make this true. 


pelled to place from time to time enough business to re 


establish their reserves and this accounted for no little 
part of the business that reached manufacturers during 
the week. Inventories at manufacturers’ distribution 


points are extensive enough to insure prompt shipments. 
No price changes were effected during the week, manu- 


facturers’ quotations having changed last early in 1923. 
Pottery 

Commitments showed no drop during this past week 

from the pace which has obtained since early March. 


This business, all intended for buildings in the course of 
construction, will presumably, according to the contracts, 
beginning with late May and 
Orders for this commodity intended to build 


be released continue to 
midsummer. 
up the comparatively light stocks of wholesalers reached 
potters in small batches, large enough in numbers, though, 
to aggregate a Manufacturers 
production and 


fair volume. are in good 


their stocks permit unextended deliveries 


on all staples. No change has been announced in prices. 
Plumbers’ Brass Goods 

A better showing in this territory is 
year than last in the brass goods market as far as volume 
is concerned. The 
prices. Buyers for 
selves less freely this past week than was evident at the 
the first the 
a fairly good volume. the 
keeping their brass goods holdings well assorted and sub 
stantial. Practically all makers seem in position to make 
satisfactory deliveries. No price changes wate made dur- 
ing the week. 


being made this 


same, however, can not be said of 


wholesale houses committed them 


close of quarter, although orders totaled 


Jobbers for most part are 


Range Boilers 

Wholesalers generally are calling for range boilers in 
quantities large enough only to keep their stocks slightly 
in advance of the demands of their trade. This latter 
demand is such that it created a comparatively 
amount of business for manufacturers in this market dur- 
ing the past few days. Factories are well supplied with 
surplus of this product and shipments 
promptly. No changes have been announced in prices. 


small 


are forwarding 
Boilers and Radiators 

The demand for heating equipment has quickened some 

what and manufacturers are looking for a continuance of 

this expansion in the New York market. Production is 

well up, putting makers in a position to fill orders 

promptly on practically all types of boilers and radiators. 
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Seat business easy for you now Brunswick 
| a leader in yopet 
oo prime object of this Window Display is to get people price, and jomus 


into your store. People are reading about the Bruns- 
wick White Seat in the national magazines. They are 
interested because it is a NEW-TYPE Seat—based on the 


same core as has made Whale-bone-ite world famous! T H 5 
' This beautiful 5-color Display furnishes a perfect tie-up for : 

your store. Write for it today. We venture to say that 

this will be the most attractive window display you have ¥ 

ever had in your store. 





THE BRUNSWICK-BALKE-COLLENDER CO., General Offices: 623 S. Wabash Ave..J I 
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inw Display FREE— 


- fhe Brunswick White Seat 


tiaw Room Price $6.75 


 <—__. 
—— - 


Why the Brunswick White Seat 
is easy to sell 





ID jON—Seat will be billed 


your wholesaler 


2 is fone of the greatest profit oppor- 
litiegfered to master plumbers. The 
ick at represents a greater value than 
or wign the market in any way compar- 
it iqutility and lasting, sanitary service. 


e it fou to show this seat, we offer one 
lal ¥ price and will furnish the expen- 
dewphown here FREE. This display 
youwith the seat, invites the passerby 
ook 





nswee Seat is being nationally adver- 
ts watures make it by all odds the 


)-selj the market. Its fine quality will HIS wonder seat has the same laminated, hardwood 


core that has made the Whale-bone-ite Seat world 


ids find lead the way to other sales of 
ck Vid also Whale-bone-ite Seats. As 
n yoet this sample seat at this special 
d jofus to increase your seat business. 


HBRUNSWICK 
TE SEAT 





Ave. Branches in all principal cities 





famous. NO OTHER WHITE SEAT OFFERS YOU 
THIS CONSTRUCTION. It assures a degree of 
strength not found in any other white seat. The 
glass-like Brunsoid white surface is literally part of the 
seat. It is as easily kept clean as a piece of china. 
It is guaranteed not to crack, chip, craze, or turn color. 
The Brunswick White Seat is covered by a five-year 
guarantee. 








Dept. 84, Seat Division, 
THE BRUNSWICK-BALKE-COLLENDER CoO., 
623 S. Wabash Ave., Chicago. 


Please send me your Free Window Display and also through my wholesaler 
send me the sample Brunswick White Seat Plate 624-71 at special showroom 
price of $6.75. 


My wholesaler’s name is 


(Sign Here) 








pesaeeee === 
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PHILADELPHIA 


While demand generally is showing a slight increase 
every seven-day period, roughing-in materials are showing 
the most acceleration in demand so far, with finishing 
goods still moving more slowly than they have in this 
district at this time of year during the post-war period. 
The large amount of figuring that has been done by mas- 
ter plumbers and heating contractors, especially in Phila- 
delphia proper, is developing into the placing of some 
orders with jobbers for soil pipe, steel pipe and like ma- 
terials, with requests for quotations on the goods to be 
installed later, notably pottery, enameled ware and plumb- 
ers’ brass goods. The delivery of these early-used prod- 
ucts from wholesalers’ stocks has in many instances 
forced the distributors into the market for materials for 
quick delivery, as the average wholesale stock of pipe, 
for instance, is not large enough to withstand any con- 
siderable demand. 

Wholesalers are now reported to be willing to contract 
for future delivery of some items covered by this report, 
notably cast brass, with instances of contracts covering 
shipment during the next quarter being announced as com- 
paratively common This does not mean, however, that 
wholesalers generally are forsaking the common policy of 
buying most goods for immediate requirements only, as in 
most instances such buying is still the general rule. 

The quality of the demand appears to be typical of the 
usual expected in all quarters of the territory commonly 
served from Philadelphia, with no one section reporting 
demand as exceptionally good or exceptionally bad. The 
far South is not doing any building to amount to any- 
thing, and plumbing supply houses in this section are not 
getting much business. In the near South, business is also 
a trifle below post-war normal, and Philadelphia proper, 
with surrounding territory, is doing a little less building 
than was the case at this time in 1926. Prices generally 
have not changed, no major change in quotations being an- 
nounced by manufacturers during the week, and wholesale 
figures remain approximately the same Delivery condi- 
tions on all items covered by this report are excellent. 

Soil Pipe 

With master plumbers finding use for soil pipe, and 
wholesalers delivering a fair quantity of pipe to them, 
manufacturers are experiencing a better quality of demand 
than was true during the earlier months of the year. 
Shipments to wholesalers’ stocks do not total a large ton- 
nage, however. Prices have not changed. Foundries have 
large inventories and can ship without delay. 

Steel Pipe 

The beginning of building on a larger scale is helping 
demand for this product, as master plumbers and heating 
contractors start the installation of roughing-in goods. So 
far this year, however, total tonnage is not as great as 
during the same period of 1926, and present shipments 
from most mills will not quite equal those being made at 
this time last April Steadily firm prices prevail at all 
mills. Shipments are being made promptly 

Wrought [ron Pipe 

The spotty conditions on this product, commented on 
before in these columns, continue, with no mills enjoying 
even business On the contrary, one week one of the 
leading makers will report a fair demand and another very 
little call for wrought iron pipe, while during the succeed- 
ing seven days conditions will be just reversed. Appar- 
ently the demand depends in large measure on whose dis- 
tributors’ stocks have fallen lowest Prices are being 
maintained on the same level Prompt shipments can be 


made. 




















Enameled Ware { 
There is keen competition for such orders for enameled 
ware as are being placed, and apparently placements being 
made by wholesalers are fairly evenly divided among man- 
ufacturers, with the result that none of them reports a par- 
ticularly active demand from this territory. Distributors, 
when other things are equal, are prone to pick up small 
quantities of staples from local warehouses in order to 
keep their stocks well balanced, thus avoiding ordering in 
carload lots. Prices have not changed, and show no weak- 
ness. Deliveries are not delayed. 
Pottery 
As the average jobber has not yet disposed of any con- 
siderable portion of the large stock of staple washdown 
combinations he has on hand, potteries are building up 
their inventories of these at their shipping points. Prices 
generally are unchanged since the last report. Potters 


_—-_ _ nae ae 


have no difficulty in shipping as promptly as usual. 
Plumbers’ Brass Goods 

One tubular manufacturer reports receiving approxi- 
mately the same number of orders as a year ago, but with 
considerably less volume of business contained in the 
shipments. Another concern states the number of orders 
during March was greater than last March, so much more 
that the total volume of sales in dollars and cents was ap- 
proximately as much as a year ago, despite smaller average 
orders and lower prices on many items. Cast brass busi- 
ness continues fairly good, with a slight recession on fu- 
ture buying reported. Prices have not been changed since 
our last report. Early shipments are possible on most 
items. j 

Range Boilers 

One of the largest factors in the market in this territory 
reports a slight falling off in the demand from Philadel- 
phia, Washington, Baltimore and points south. Prices still 
are not uniform, but are said to be slowly firming. Manu- 
facturers have good stocks on hand and can ship promptly. 

Boilers and Radiators 

Manufacturers express themselves as satisfied with the 
amount of business they are receiving, stating it is normal 
for April. This month ordinarily does not produce a heavy 
volume of shipments. Prices are on the same level as a 
week ago. Early shipments can be easily made. 


7 | ~ ™ 
NEW ENGLAND 

Business has not as yet assumed the proportions which 
many engaged in the plumbing and heating industries in 
this section expected that April would develop. Improve 
ment is discernible, but not rapid, from one week to an- 
other. Variance of weather conditions during the past 
fortnight, for the most part winter-like, accompanied by 
cold winds and one light snowfall, is attributed by many 
to be the cause of retardation of activity in building. 
Nevertheless, an air of optimism pervades the trade in gen 
eral, the feeling prevailing that the dull season is about 
ended and that the transition into the active period will 
take place almost over night. Plans being drawn by ar 
chitects continue to be of good measure, while building 
contractors are making preparations for immediate devel 
opments. The money market enhances the situation con 
siderably, co-operative banks and financial institutions 
having accumulated good reserves for the purpose of loan- 
ing for construction enterprises. 

A good supply of high calibre journeyman labor is at 
present available in most of the main centers, and no dis 
cord in regard to wages is reported. The Master Plumbers’ 
Association of Boston has offered to members of a local 
union of journeymen a substantial increase over their old 
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Special Notice to Plumbing and Heating Contractors 


The following manufacturers have 
authorized us to send to the plumbing and 
heating contractors, upon request, their loose 
catalog sheets for use in the binders distributed 
through the National Trade Extension Bureau. 


These loose sheets are reprints of catalog 
pages appearing in ‘‘Domestic Engineering 
Catalog Directory.’’ They are uniform in size 
814x105% inches—printed on a good grade of 
light paper and punched to fit the binder. 


INI EID ce cipisinn ngs 6.0%, 0-60-0054 0 00s Port Chester, N. Y. 
Acme Asbestos Covering & Flooring Co.......... Chicago, Ills. 
NITE o's oo © dose calc 5-6)0.0.0.0:0 0.4.00 6 6 0418 Coxsackie, N. Y. 
ee ES rr Waterbury, Conn. 
AMOCICRD PISO TOGl COs... 6 0c c cess csveveees Chicago, Ills. 
American Steam Pump Co................ Battle Creek, Mich, 
RMI EME SIs 6 65.0.3 90 ose sc cescceseve Bridgeport, Conn. 
Automatic Gas-Steam Radiator Co............. Pittsburgh, Pa. 
Bader Gs Sons a, Bi. Beis svc ccsiccecvcncssec Boston, Mass. 
EO eer rrr re Warren, Pa. 
Beaton & Cadwell Mfg. Co............... New Britain, Conn. 
Beaton & Corbin Mfg. Co................ Southington. Conn. 
ON Ok ee ree ee Marietta, O. 
he a re Rock Island, Ills. 
Tg oe Ee on i ee era Roselle, N. Je 
eR Detroit, Mich. 
OS ee eee reer rr Warren, Ohio 
ee OE eer. Bridgeport, Conn. 
Brunswick-Balke-Collender Co. ..............46: Chicago, Ills. 
ss 656.513 5 ww. 0:66.67 04-08% owas ore Lorain, Ohio 
eS oe a rer Gowanda, N. Y. 
eee Detroit, Mich. 
Cam Ge Bem Bee. 0s, Wu. on cc cedecscsccuns Buffalo, N. Y. 
CE GS 65 onic a 0a cece aeis ones owen New York City 
SEE ais 5.56000 cose oe ssensscnecewn Pittsburgh, Pa. 
Chicago Faucet Co.............. bi cheata wn wacats eee Chicago, Ill. 
Chicago Granitine Mfg. Co..............0eeeeeeeee Chicago, Ill. 
Chicago Pipethread Machine Co................. Racine, Wis. 
or eee ere McKeesport, Pa. 
Commonwealth Brass Corp...............00005 Detroit, Mich. 
Compound Injector & Specialty Co............... Chicago, Ill. 
CORI TEN WEED: 0 occ cc ccc cccvccescsees Latrobe, Pa. 
Continental Heater Corp... ........ccccccceee Dunkirk, N. Y. 
Crampton-Farley Brass Co................. Kansas City, Mo. 
Celee Ge pcre CO. EGC. . ok cc cicvescccvews Pittsburgh, Pa. 
ee SS) net Medford, Mass. 
DRI ees SLOSUCS CO... occ ctr ecccees ay Lansing, Mich. 
Davis ene ee Pe rir. Elizabeth, N. J. 
SN i acy 5:44. 66k #0 419 MA wwe aed wa Boston, Mass. 
PE HMI CO ss 5 0-0 0 0.0.3 6a tad oeen tamer Detroit, Mich. 
Done Fee Oe EEE. CO. cece cevsecsecvedee Detroit, Mich. 
eR Err Pre rer errr Cleveland, Ohio 
a ee rrr Berea, Ohio 
POY NRE COOK .o.o5.0 0.0 0.0 690.0 010.600.0000 050% Boyertown, Pa. 
ee re Chicago, Ills. 
IS iia 5 4 sn 5 9 00558 004-0 08 ewe eds OAS Boston, Mass. 
Excelso Specialty Works, Inc................+. Buffalo, N. Y. 
NE SEE EUS 5.059.064 50.0 e'siee s oy6-0p 0404.05 Exeter, N. H. 
AN SOO 5. 0:54 0:40 5.0.09 6200.0 ne cael Boston, Mass. 
ES ee Seneca Falls, N. Y. 
NNUIIININEN Mito 410.2) (ied: 4 kG sid wie b-¥e.6 0:0 4019 508 ate Hatfield, Mass 
Greenfield Tap IOs. a ss waves vas Greenfield, Mass 
RT 06s <a ose 5: 0'0 0 4/0 dle veoh eee Dayton, Ohio 
PAO OE ON PI .ocii swicki a secede cvews Grand Haven, Mich. 
ON eS oe | ner New York City 
NN eT Pee TI Newark, N. J. 
RA IIL 6 15-d. eo. aleis a is(4:0'0:4 9:60.09 04s Valley Falls, R. I. 
Honeywell Mention Specialties Co. ..0....8seeseces Wabash, Ind. 
AEE IE NINS ou 'n''6'6. 6 a0 sieve. 9 428,040: e000 Cleveland, Ohio 
TcRE BOOUND WEEE: GO. iiss ieee cdc ieseeccdcwes Chicago, Ills, 
J. R. S. Specialties Mfg. Co., Inc............ Patchogue, N. Y 
eS Se ae eae ne rie New York 
TN ois Sv aces sec nncueteedeceus Detroit, Mich 
JOR Io. cis sc hkcsc eens cawses \ 
Jones Hollow Ware Co............ccccecccces Baltimore, Md 
en eae Newington, 
ie ee eer errr errr Grand Haven, Mich. 
Kennedy Valve Mfg. Co... . 2.0.2.0... 00 eee eees Elmira, N. Y 


If you have the binder and desire loose cata- 
log sheets, write Domestic Engineering Co., 
1900 Prairie Avenue, Chicago, on your letter- 
head, giving the names of concerns listed be- 
low whose lines you are interested in, and we 
shall be glad to send you the sheets without 
charge. If you are not using the binder and 
wish information regarding it, write to the 
National Trade Extension Bureau of Evans- 
ville, Indiana. 


Kenney-Cutting Products Corp............... New York City 
Keystone Brass Works................... ere en” Erie, Pa. 
Kokomo Sanitary Pottery Co.................. Kokomo, Ind. 
oe eee Jersey City, N. J. 
Kupferle Foundry Co., J.C............ neater St. Louis, Mo. 
Lambertville Pottery Co.................. Lambertville, N. J. 
RS SEs 6 occ cceccccrcseccencesees Cincinnati, Ohio 
ee re eee ee Trenton, N. J. 
McGurrin Supply Co............... ....-Grand Rapids, Mich. 
Mfg. Equipment & Engineering Co........ Framingham, Mass. 
ree Owensboro, Ky. 
Marvel Machine & Brass Works.............. Cleveland, Ohio 
Meneley-Diederich Co. Inc................. Los Angeles, Cal. 
TT Detroit, Mich. 
eee Milford, Mass. 
Misener & Irving Mfg. Co................... Syracuse, N. Y. 
) Coe ree eee Harrisburg, Pa. 
OEMs. sc vec ds cicesccssectsseces New York City 
III a 6.0-i55 5 Cd wd oie'o'0. 6:04 0i6¥ sie-a-oieis New York City 
National Steel Tank & Mfg. Co................ Bradford, Ills. 
Niagara Radiator & Boiler Co....... North Tonawanda, N. Y. 
Northwestern Chemical Co................... Marietta, Ohio 
Nye Tool & Machine Works.................... Chicago, Ills. 
IN oa org: iW on 64.6550 604 6 aslo ole Owmare Newark, N. J. 
POM IMIOIESO oct scccveretecccces Philadelphia, Pa. 
jy cee Some ad Los Angeles, Cal. 
WGA POOOUSUE CO... co cc ccc esc inccenececs Boston, Mass. 
pS, EF ©): Waterbury, Conn. 
Mawes Co. IC... 2. ccc ccee nek ee) New York City 
sive cocbc ec dacvaveveaccces qotauss Erie, Pa. 
Retiogs Jaane Pictinge Co... 0... cece seen Providence, R. I. 
Richmond Engineering Co., Inc................ Richmond, Va. 
Richmond Foundry & Mfg. Co., Inc. .......... Richmond, Va. 
Riverside Fdry. & Galvanizing Co.......... Kalamazoo, Mich. 
I IOs 0 csc cccewciecccsscusveecine Cleveland, Ohio 
Russell Mfg. Co., Inc., J. Mw... . cc ccccene Naugatuck, Conn. 
Sarco Company, Inc........., cope anaveticks Sechelt New York City 
WN WY Es i ki cess vecesccesecesece Detroit, Mich. 
Sherwood Brase Works... 0.0... ccsccccccccess Detroit, Mich, 
aS eee New York City 
Standard Water Systems Co. of N. J.......... Hampton, N. J. 
CT PROSE Gino s aiccireccececess Newcomerstown, Ohio 
RG SIO occ ccestecsiesevecnsos Chicago, Ills. 
Swett Iron Works, A. L................. Saeacd Medina, N. Y. 
Sr ror rere ce Chicago, Ills 
NT is iis ips 166.6 dae KCeae sb dcvsewness Newark, N. J. 
Toledo Pipe Threading Machine Co........ eee Toledo, Ohio 
IIIT 6 oe vnc cccceccicesveseccs Trenton, N. J 
Trenton Brass & Machine Co.................. Trenton, N. J. 
OPM II soc ce cciciccciscscecesens Westfieid, Mass. 
Universal Smokeless Boiler Co................. Ravenna, Ohio 
Oy cos cos cseciccsrcscsone Fort Wayne, Ind. 
Vanderman Mfg. Co.............. Nass ete Willimantic, Conn. 
Wade Iron Sanitary Mfg. Co................455 Chicago, Ills. 
I lo gabe cv .ckoden tas ednce osmey Boston, Mass. 
Warnock Mfg. Co........... Pe er ra Worcester, Mass. 
Warren Tool & Forge Co..... 0... cc cccccccsess Warren, Ohio 
Washington Metal Products Co....... Washington C. H., Ohio 
Noss 5: bois bh accc% oc cc soesecisons Chicago, Ills. 
Wheeling Machine Products Co............. Wheeling, W. Va. 
White-Steel Sanitary Furniture Co....... Grand Rapids, Mich. 
Whitlock Coil Pipe Co.... , Pree . .Hartford, Conn. 
Wilks Mfg. Co., S. ae rere ree? Chicago, Ills. 
Williams & Co., je H.. Divs dievip Wie anise ¥ anaes Buffalo, N. Y. 
Worcester Brush & Scraper Co............... Worcester, Mass. 
AT I 6c Sc4-6 0000s eave cen desea New York City 
EE ee er TT Chicago, Ills. 
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rate, the only delay in the signing of the new 
agreement being a decision on the date on which the in- 
crease shall effective. This point is still being 
conferred on, and will probably shortly be submitted to 
arbitration. 

Manufacturers of commodities find that 
salers have not departed largely from their conservative 
While little forward buying is reported, 
the latter are anticipating early renewed activities and 
orders placed are for prompt shipment towards increasing 
Good deliveries from makers are general, 


two-year 


become 


most whole- 


buying methods. 


stocks on hand. 
inasmuch as good reserves of supplies have been built up 
during the past several months. Prices are steady, no 
changes having been effected during the week by 
either makers or wholesalers. 
Soil Pipe 

As the season develops, plumbing contractors’ orders are 

numerous, accounting for diminishing of 


Immediate shipments from foundries are 


past 


becoming 
jobbers’ stocks. 
being requested by jobbers, and almost without exception 
A little more attention is also being focused 


more 


are accorded. 
on May requirements in so far as most wholesalers find that 
this is usually the most active one as far as soil pipe is 
concerned. No shortages are reported and no 
changes have been made. 
Steel Pipe 

A slight quickening in demand is reported by mills and 
by a number of distributors. The latter, 
service from mills, have not in the past been maintaining 
but at present, increasing 
withdrawals, show tendencies of keeping their pipe racks 
well filled. Orders received by mills are generally for im- 
mediate shipment, commitments for future delivery being 
noted Mill stocks are in good 
shape deliveries are granted. 


price 


assured of quick 


maximum stocks because of 


only in rare instances. 
and consequently prompt 
Prices are firm and unchanged. 
Wrought Iron Pipe 

Mills report that wholesalers are ordering only spas- 
modically but that the volume shows no decrease over the 
corresponding period of the preceding years. One mill 
states that the bulk of its present shipments is for large 
size operations and for gas and water companies’ consump- 
Distributors are well stocked in all sizes of wrought 
iron pipe, although their total holdings are not excessive. 
Mills are in position to make quick deliveries. No price 
changes are recorded, the market continuing very firm. 


tion. 


Enameled Ware 
Decided noted by manufacturer, 
both in point of carload business booked during the past 
Plumbing contractors’ 
requirements are becoming more substantial, causing an 
in this commodity on the part of whole- 
The number of quotations being figured also finds 
reflection in carload orders placed by jobbers. The supply 
in the hands of makers, both at factories and at local 
warehouses, assumes large proportions, insuring prompt 


improvement is one 


week and in local warehouse sales. 
interest 


added 


salers. 


deliveries from all sources. Wholesalers’ stocks are well 
Firm prices prevail in this section. 
Pottery 

Jobbers have not yet felt any active demand for pottery 
and little inclination to increase their 
stocks to any great extent. Several potters interviewed 
report that business is somewhat brighter, due to the fact 
that replacement orders, even though not large, are more 
numerous than 


balanced. 


therefore show 


heretofore. Releases on old contracts 
made with potteries are still being effected, and jobbers 
are not extending their purchases into the future to any 
large degree. Excellent deliveries of all staple items are 
generally offered by potters. Potteries’ prices and those 
of distributors are firm and have not changed. 
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Plumbers’ Brass Goods 

Confident that future good business is not far off. the 
plumbing trade is commencing to order a little more freely 
than it has in the past month or two. The movement of 
east brass goods enjoys a slight advantage over that of 
tubular products. Jobbers continue to draw on specifica- 
tions placed with makers at the first of the year. The 
comparatively small number of future delivery orders re- 
ceived by manufacturers are not in excess of sixty days. 
Wholesalers’ stocks are being gradually increased and 
their assortments are complete. Prompt shipments from 
factories are the general rule. With the exception of 
varying reductions for quantity purchases, prices remain 
steady and unchanged. 

Boilers and Radiators 

The slight change for the better, noted by several mak- 
ers last week, has neither appreciably improved nor di 
minished. While the demand for heating equipment is 
fairly good, no large volume of orders is being received 
by manufacturers or distributors. Both, however, are pre- 
pared to handle business received in a prompt manner. 
Makers’ local warehouse stocks are liberal, jobbers taking 
advantage of this fact by keeping their own supply low 


The Stock Market 


Quotations furnished by Frazier, Jelke & Co., Chicago 








Par 1927 
Value High Low Quotations of April 11, 1927. * Bid Asked Last 
25 119%¢ 110% American Radiator Co., com. A 115% 117 115% 
100 135 133144 American Radiator Co., pfd. A 134 135 135 
50 48144 45 Anaconda Copper Mining Co................A 46% 4654 4614 
NP 387 2814 Brunswick-Balke-Collender Co...............A 814% 38 32 
NP 68% 42 A.M. Byers Co., com.. A&F 644% 64% 6415 
100 107% 106 A. M. Byers Co., pfd. A&F 107 10744 107% 
100 120 115% Century Electric Co., com oa G 115 115% 
100 106 101 Century Electric Co., pfd....... G 100 103 101 
50 4844 43% Chicago Nipple Mfg. Co.,“A"’......... B 47% 4814 48 
50 33% 31 Chicago Nipple Mfg. Co.,““B’’........... B 33% 33% 33% 
25 52 47 Crane Company, com. eee ee 49 48 
100 11844 117 Crane Company, pfd.............. veeeee GO HS = 118% 118 
100 90 8414 Detroit Brass & Malleable Works. . D 90 95 90 
20 30 2614 Eagle-Picher Lead Co. I 27% 27% 27s 
NP 4234 3934 Fairbanks, Morse & Co., com... .. oe 41% 41 
100 112 107% Fairbanks, Morse & Co., pfd. 5 seaecee. Gee 111% 110). 
NP 7354 60 SEP Pee TTT eee Crete B 64% 65 65 


100 161 100 
100 120 117 
10 1916 16 
100 200 160 
100 130 
100 106 102 
NP 84% 77% 
NP 12% 11 
100 108 
25 25 24 
100 101 99 
NP 24% 21% 
NP 54 46 


Jones & Laughlin, com..... 

Jones & Laughlin, pfd.. 

Michigan Copper & Brass Co. 
National Lead Co., com. 

National Lead Co., pfd. 

Ohio Brass Co., pfd. 

Ohio Brass Co.,“B’’.. . 

Pacific Steel Boiler Corp. 

Penberthy Injector Co., pfd.... ; 
Pierce, B. & P. Mfg. Corp., com..... 
Pierce, B. & P. Mfg. Corp., pfd.... 
Richmond Radiator Co., com.. 
Richmond Radiator Co., pfd. 


11934 120 120 
18 19 18!, 
189% 191 190 
126 12634 124 


81% 8134 «82 
11 1% 


“u 7 2% 
100 103 100 
% SDN 
51 51M! 


100 «65 60 Scovill Mfg. Co. jak 58 60 
2 96 824 Standard San. Mfg. Co., com. 8234 82! 
100 11834 113% Standard San. Mfg. Co., pfd. 117 119 118', 
100... ies Trenton Potteries Co., com. 45 55 47 
100 ; Trenton Potteries Co., pfd. 95 105 ; 

100 228% 202 U. S. Cast Iron P. & F. Co., com. 218% 218% 218°, 


100 115 112 U.S. Cast Iron P. & F. Co., pfd. 113 115 113!, 
NP 42 384 U.S. Radiator Corp., com. 38 38% = 38! 
100 101 99 U. 8. Radiator Corp., pfd. 97 99 90 
100 67% 5634 U.S. Rubber Co., com. 6254 63 62? 5 
100 111% 107% U.&. Rubber Co., pfd. lil 11134 111" 
100 172% 153% U.S. Steel Corp., com. 171% 171% 171% 


100 133 129 U. 
| ae | 18 
NP 15% 13% 


R 


132 132% 132! 
2254 23 227% 
12% 133% = 13's 


Steel Corp., pfd. 
Walworth Company 
Williams Oj]-O-Matic Htg. Corp 


Solel i tt - i-l-t  —i-i_ ft h-hh -2--2--f nn 
ox 
nw 


NP 7 4% Wolff Mfg. Corp. 4% 5% 5 
NP 97144 8814 Youngstown Sheet & Tube Co. 94 945, 94 
*Where listed— 
A—New York Stock Exchange F—Pittsburgh Stock Exchange 
B—New York Curb Exchange G—St. Louis Stock Exchange 


H—Cleveland Stock Exchange 
I—Cincinnati Stock Exchange 
Unlisted Stocks 


C—Chicago Stock Exchange 
D—Detroit Stock Exchange 
E—Boston Stock Exchange U 
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ROFITS flow into your hands every time you 
make a sale of a Goulds Autowater System. 
You also get a profit from the installation. And 
as your customer decides to increase his facilities 
with a bathtub, lavatories, toilets or laundry tubs, 
and faucets in his barns and sheds, there is further 
business for you in the sale and installation of 
these articles. 


When you sell a Goulds Autowater System, you give your customer 
a system backed by 79 years of experience in pump making by 
America’s leading pump manufacturer—a system that is reliable 
in every respect. You can unquestionably guarantee the Goulds 
Autowater System to perform satisfactorily all that is claimed for oe 


With or without storage tank. 


it. And it WILL perform satisfactorily. This means not only Senteeiee 
profit to you, but satisfaction to your customer. And because Wi20-420 gallons ber hour: 
you have satisfied your customer by selling him the finest water : 


system made, you’ve added a permanent customer to your books. 





8 FEATURES FOUND ONLY 
IN GOULDS PUMPS 


1. Automatic Oiling Pump. Requires oiling once in two or three months, 


Outside Packed Plunger. All bronze. Easy to repack; not necessary to 
take pump apart. 


Two Large Rubber Valves. Instead of four small ones. 


~ 








With no working parts to give trouble. 
Bleeder Valve. Keeps pump self-primed. A self-cleaning poppet-type valve. X-210 
Crankshaft. Drop forged steel; counter balanced to give smooth operation. Complete in one unit 


. : Two Capacities: 
ae eet Vacuum Chambers. Extra large, to give smooth steady flow of 210-210 gallons per hour. 


0-420 gallons per hour. 
8. Floating Belt Tightener. Instead of spring tension type. Requires no 
oiling or other attention. 


GOULDS* 


AUTOWATER _ ° 





NAanR & 


Catalog 15 shows com- 

lete line of Autowater 
Systems and gives un- 
limited data On run- 
ning water. Sendg 
coupon for your - 
copy today. 









Goulds 
Pumps, Inc. 
Seneca, Falls, N. Y. 











We Want to make money on running 

water. Please send us further inform- 
ation regarding Goulds Autowater Sys- 
tems; also your Autowater Catalog 15. 


ESOT TREE E ICT CRTC TCT ICe Cn OP , 
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The ) 
“NIP-L” Boiler Stan 


(Adjustable in height) 


gives you 


ExACTLY WuHaT You WANT! 


WE SUPPLY: 


RING—Regular Lockwood Type, 12", 
14” and 16’ sizes. 








YOKE and BASE — Tapped i’ 7. 
Thread. 


YOU SUPPLY: 


NIPPLE—1” Pipe—8%" less than 
height desired. 























; . ; A nipple, 1334” long, 
Plain Black :: Galvanized ac capenny ee 


FOUNDRY & MANUFACTURING CO 


RICHMOND, VIRGINIA 


Aluminum Painted 





























A close nipple, makes 
stand 914" high. 




















Mention Domestic ENGINEERING when writing advertisers. 
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Plan Reading for Plumbers 


(Continued from Page 58) 


are almost on top of each other, which results in con- 
fusion. 

It occurs to us that it might be an excellent thing to 
show each stack and its work in a different color, and 
on all isometric drawings to make the piping of different 
color than the floor and building lines. We are going 
to recommend this idea. 

Fig. 21 as submitted to us showed not only the build- 
ing outline but the floor plates. Owing to the confusion 
of lines that would result, we are obliged to cut out some 
of this detail in our reproduction. 
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Fig. 23 
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Fig. 22.—This drawing is a sort of perspective, and so | 


far as showing the work correctly installed is concerned, 
it is first class. It is almost impossible on mechanical per- 
spective to show the work truthfully. For example, take 
the venting on the first floor of stack E. It is not shown 
at correct angles, and it is difficult to do it correctly, for 
it has no definite scientific rules back of it, as isometric 
work has. 

The maker of this drawing knows his business, and it 
would require only a little study to get the necessary 
knowledge of isometric, and that is what we strongly 
advise him to do. 

Fig. 23.—This drawing is made on too small a scale 
to do justice to the work. It shows a clear knowledge 
of plumbing and of the reading of plans. The drawing, 
like Fig. 22, is a kind of mechanical perspective, and 
all that we have said concerning that type of drawing as 
compared with isometric, applies here. 

Fig. 24.—Practically the same thing can be said about 
this drawing as about Figs. 22 and 23. It certainly 
shows good plumbing and an understanding of the plans. 
It is made in a combination of perspective and mechanical 
drawing, which can never give truthful results. It is 
better to stick strictly to the mechanical or to the iso- 
metric, but not well to mix the two. 

(Continued on Page 74) 
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They Keep a-Running 
14 Horse Power Century Repulsion-start 
Induction Single-phase Motor 


Long Life Brushes 


Exceptionally long brush life in Century Repul- 
sion-start Induction Single-phase Motors is 
assured because the brushes are of ample cross 
section and are used only in starting. This means 
that in many classes of service the brushes touch 
the commutator only 1/900th part of the time the 
motor is operating. 


Widely used in such installations as household 
refrigerators, oil burners, house pumps, air com- 
pressors, Century Repulsion - start Induction 
Single-phase Motors also possess these features: 


1 One horse power and smaller motors equipped 
with wool-yarn system of lubrication will run 
24 hours per day for at least one year without 


lubrication attention. 


Starting torque is high—at least 300% of full 
load torque. 


Unusually quiet in operation. Practically no 


radio ‘‘interference.”’ 


3 
4 


Century Repulsion-start Induction Single-phase 
Motors are built in all standard sizes from ) to 
40 horse power. Temperature rise not more than 
40 degrees Centigrade. 


Well insulated windings withstand moisture 
and dampness of humid, tropical climates. 


There is a difference—use and specify 
Century Repulsion-start Induction 
Single-phase Motors 


CENTURY ELECTRIC COMPANY 
1806 Pine St. St. Louis, Mo. 


32 Stock Points in the United States 
and More Than 50 Outside Thereof 
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WTI AVANGOM sh oy-euanre 
SYSTEM 


over a guarter of a Century manufacturers of 


Standard Valves and Heating Specialties 


nf Mon § is 
gigs 


Milvaco 
Thermostatic 
Trap 


Heating Specialties: 
Milvaco Traps, Dole Milvaco 
Packless Valves—all types. Air 
Vents, Air Eliminators, Drip 
Traps, Blast Traps, Direct Re- 
turn Traps. 


Standard Valves: 
Packed Type Radiator Valves, 
Gate Valves, Globe Valves, 
Angle Valves, Check Valves. 


S$ & & 


Architect: 
Rissman & Hirschfeld 


2240 LAKE VIEW ia Mechanical Engineer: 
ae Walter C. Ellis 


APARTMENT HOTEL = 
: ane : oi General Contractor : 
+ eee ee We ea Sete oe = ceil god ae ee ee Avery Brundage Co. 
Above is pictured the new 2440 Lake View Apartment Building, Chicago, Ill. a yy oe 
Practical knowledge and careful consideration on the part of the entire 
building personnel dictated that Milvaco equipment be used. 


MILWAUKEE VALVE COMPANY, miwauxez, wis. 


Mention Domestic ENGINEERING when writing advertisers. 
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UIPMENT 


or overa quarter ofa 
century manufacturers 
of Standard Valves and 


Heating ie 


: ‘These thrée buildings are new additions 
to the Cook County Hospital, Chicago 


& 
a 
a 
e 
* 
5 
E 
a 

; 


a 


MILVAcO Packless Radiator Valves were chosen 
by the builders of the above pictured Cook. 


County Hospital buildings because they knew thru Milvaco 
experience that these time tested valves would be xiator 


Valve, 
functioning 20 years from now with the same ‘“" 


efficiency that they function today. a. nell 
Milvaco Traps, Dole Milvaco Packless Valves 
Eric E. Hall, Architect —H. A. Durr & Co., Mechanical = id the - vo racy) ymnmana ot Drip 
Engineers —Great Lakes Construction Co., General Con- ate nee Peay eens neeeeee SESH 
tractors — Kinzie Engineering Co., Heating Contractors. STANDARD VALVES: 
Packed Type Radiator Valves, Gate Valves, 
Globe Valves, Angle Valves, Check Valves. 


MILWAUKEE VALVE CO. mitwavkez, wis. 


Mention Domestic ENGINEERING when writing advertisers. 
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Heavy Duty 


FLANGE 
UNIONS 


RAVENA Flange 
Unions are made from 
the very best of raw 
material combined 
with expert workmanship. Built to withstand use 
or abuse. For twenty-three years this heavy duty 
line has given complete satisfaction. 





Write for Prices and Discounts 


RAVENA IRON COMPANY 
RAVENA NEW YORK 


Write 
for 
our 
catalog 



































EN ITER TARISE 





Let Enterprise Brass Goods be your faithful servants. 
They will uphold your reputation, for they give 
constant, efficient service at an extremely moderate 
cost. We are confident that if you try them once 
you will standardize on them for every job. 





























Ask your jobber. 
ENTERPRISE BRASS WORKS, Muskegon, Mich. 
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Fig. 25.—This is a mechanical perspective of the prob- 
lem shown in the October 2, 1926, number. It shows 
an excellent understanding of plumbing and of the plans, 
| but like Fig. 22, it cannot possibly do the work that iso- 
| metric can do. 


























Fig. 24 


We have never had a batch of drawings on a drawing 
problem that impressed us more favorably than these 
drawings. 

The brand of plumbing reflected by them is first-class, 
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Fig. 25 


| and the knowledge of plan reading shown by them is 
| very encouraging. , 
Let us keep right on doing good work like this. 





The Warren Co., of Houston, Texas, has been awarded 
the plumbing, heating and ventilating contracts on the 
| new office building now under construction in Beaumont. 
The Woodland Heights Methodist Church of Houston, 
| Tex., contemplates the construction of a new church build- 
| ing to cost $110,000. Rev. H. I. Robinson is the pastor. 
The King’s Daughters Hospital of Temple, Tex., is plan- 
ning the construction of a three-story L-shaped, brick, 
| stone and concrete addition, 34x262 ft., to cost $75,000. 
No architect has been named. 

The House Appropriations Committee of Austin, Tex., 
| has voted an emergency appropriation of $300,000 for 
the construction of two dormitories at A. & M. College. 

Frankini Brothers of Medford, Mass., were the lowest 
bidders on the contract to erect a school building and 
branch library at Heath and Oak streets, Brookline, Mass. 
Their figure was $64,182. The lowest bid for the heating 
and ventilating was submitted by J. S. Cassedy of Cam- 
bridge, Mass., and that for plumbing by E. J. Farley of 
Roxbury, Mass. 
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Automatic Storage Heater 





HUMPHREY-BUILT automatic storage heater of 
brand new design—with many important features 
never seen before in a heater made to sell at such a Boiler—High-test; galvanized. 
modest price as this. Insulation—Rock Wool, 1%s-in. 
Base and Top—Cast Iron. 
Outer Shell—Armco Iron. 


Description of Parts 











Good-looking, simple and sound in design, highly 
efficient in service, with a remarkably low fuel cost— 


‘ ri Inner Shell—Armco Iron, gal- 

the Kalamazoo Storage Heater is destined for tremen- vanized. 
Shel 1} 2 Cas 
pnenee rpg tr one ie. ea 


Drain Cock—Brass 


The Kalamazoo is a true Humphrey product in every uiieiitiienianions 


respect—the result of 40 years’ of constant investigation 
and experiment and pioneering to find new and better 
ways of heating water for homes. 


A Wonderful New Feature 


The Kalamazoo is equipped with a brand new Humphrey 
invention—the Fuel Economizer, an air adjustment device that 
reduces heat losses to the lowest possible degree. 














Other splendid features never found before in a storage heater 
of this type are: Humphrey All Metal Snap Thermostat; 
Blue Flame Sootless Pilot; Automatic Safety Gas Shut-Off. 


$95 — $125 
The Kalamazoo is made in two sizes—20 and 30 gallon capacity, 
selling for $95 and $125. 


The market for such a heater is unlimited. There can be no 
question about service with any Humphrey product. The 
price is easily within reach of all. Popularity is already assured. 


Prompt orders will receive prompt attention—Delay will cost 
you money. Let us hear from you. Write today for all the 
facts and figures. 


HUMPHREY COMPANY 
(Div. Ruud Mfg. Co.) 
Kalamazoo, Michigan 


HUMPHREY 


Automatic Gas Water Heaters 
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Advertising Editorial 


A NEW ONE EVERY WEEK—No. 265 
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You can control 


{/ KEEPS YOU | 


FIT 





When you 
"phone, ask 
for a free 
copy of “The 
Story of the 
Bath.” Fas- 
cinating 
reading, as 
good as a 
novel. It 
isn’t adver- 
tising. 


Radiator Heat 


ONTROLLED heat is important—because 
it eliminates the danger of colds from ex- 
cessive fluctuations of temperature. Radia- 

tor heat may be steadily maintained at a given 
temperature more easily than other systems of 
heating—particularly when such a heating system 
is equipped with modern heat control devices. If 
you are building a new home—or are platining on 


remodelling, let us explain the superior comfort 
and convenience of radiator heat. No obligation 


whatever to have a competent heating engineer 
call on you. Just telephone. 


(In this space your Name, 
Telephone, and 
Address) 








Cry Your Wares! 


eas in the old days, merchants used to hire men to “cry” their wares 
up and down the streets. You can still remember the “sandwich 
board.” We must still cry our wares, although we do it differently. 
The newspaper is the medium chosen by most merchants to keep their 
names and the service they offer before the community. You cannot 
afford to neglect so powerful a sales help. The Advertising Editorial 
service costs only $4.20 for three months. We send you the cut and a 
proof of this page. All you have to do is hand them to your news- 


paper. 





76 





ALES LETTER 
One a Week—No. 102 





People are thinking of new homes—or of 
remodelling old ones. Send the following 
letter to prospective home owners—get lists 
of permits—and to older homes with old- 
fashioned heating equipment. 


jj Oo 8 oF BRO W N 
Plumbing : Heating 
Two Rivers, N. Y.. 
April 16, 1927. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

Heating the home _ economically, con- 
veniently, and efficiently, is the problem 
which we, as heating engineers, have studied 
with special care. Perhaps during the past 
you have experienced the difficulty of getting 
the house warm in the morning, of keeping 
it at an even comfortable temperature dur- 
ing the day with a minimum of effort. 

You will find radiator heat meeting these 
standards perfectly. We view the most im- 
portant requirement of the heating system as 
this: Keeping a level temperature through- 
out the day so that the house (especially 
where there are children) will not be too hot 
at one time, too cool at another. 

The modern heating system with its prop 
erly placed radiators will give you heating 
comfort with convenience and economy. If 
you are thinking of building, or if you are 
thinking of remodelling, may we suggest that 
you allow one of our competent heating engi 
neers to call on you and place at your disposal 
his knowledge of residence heating? 

Very truly yours, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 123 


6¢ A HALF LOAF,” as the old saying goes, 
better than no loaf at all. Just so 

advertising—even if you can’t afford to take bi: 
space in your local paper, you can afford th: 
space occupied by the Adlet. It is merchandise 
just as carefully as the Advertising Editori: 
Its very brevity is in its favor. You get you: 
message over quickly—a glance and your sales 
effort has been read. Start with the Adlet, af 
least, this week. Copy out the one below, add 
your name, telephone and address. 











Controlled Heat 


Radiator heat is more easily con- 


trolled than any other form, Don’t take 
the chance of colds because your heat- 
ing system broils you at one time and 
then allows the house to chill. 





























SiS 
Concealed Bath Fixture 
_Coreplete With Shower 































China Shower Head can 
be furnished if desired. 









This extra heavy Red 
Pressure Metal Valve with 
Removable Seat is used 
on all Wiseco Concealed 
Fixtures. There is noth- 
ing better made. 











ASK YOUR JOBBER FOR No. 7198 








cunaminnune é. B. WISE, Inc. ye 


ST. PETERSBURG WATERTOWN, N. Y. SEATTLE 
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AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








INVITATIONS TO ATTEND ANNUAL MEETING OF 
N. P. S. A. ISSUED 
Invitations to attend the annual meeting of the Na- 
tional Pipe and Supplies Association have just been issued 
by M. W. Dennison and Geo, D. McIlvaine, president and 


secretary, respectively, of this organization. The meeting 


will be held in Pittsburgh, Pa., May 10 and 11, as an- 
nounced previously in this column. 





CLOSES LOS ANGELES WHOLESALE BRANCH 

Walworth California Company announces the closing 
of its branch in Los Angeles, Calif., establishing in its 
stead a factory warehouse operated by the Walworth Com- 
pany of Boston and under the jurisdiction of the Pacific 
Division. This warehouse will function as a distributing 
center for Walworth products to the jobbers only. 


NEW YORK OFFICE MOVED 
The New York office of the Sloan Valve Co., Chicago, 
was recently moved to room 1239, 101 Park avenue, ac- 
cording to an announcement sent out by the concern. 














CHICAGO OFFICES OF U. S. SANITARY MFG. CO AND 
FK. W. SANBORN CO. MOVED 

The offices in the Straus building, Chicago, occupied 
jointly by U. S. Sanitary Mfg. Co., Pittsburgh, under man- 
agement of Harold A. Cross, and by E. W. Sanborn Co., 
manufacturers’ representatives, were recently moved from 
Room 612 to Room 1711 in the same building. The new 
offices are much larger and allow room for an attractive 
display. Mr. Cross and Mr. Sanborn are planning their 
exhibit now and expect to announce its opening in the 
near future. They are already well settled in the office end 
of their new quarters. ' 





EXECUTIVE OFFICES MOVED TO PERRY, N. Y. 
Executive offices of the Kaustine Co., Inc., have been 
moved from Buffalo, N. Y., to Perry, N. Y., according to 


an announcement sent out by that concern. The factory 
has been located at Perry, and the new move, it is said, is 
advisable in the interests of better service to customers. 





COWAN SALES COMPANY MOVES NEW YORK OFFICES 

New York City offices of the Cowan Sales Company have 
been moved from 50 Church street, to Suite 347-347 A, 
Hudson Terminal building in that city, where larger 
quarters will provide better facilities for service, accord- 
ing to an announcement by the company. 





MAY OIL BURNER CORPORATION HOLDS DEALER 
COUNCIL 


Dealers handling the company’s products in all the 
main centers of the United States were invited to a con- 
ference recently by the May Oil Burner Corporation of 
Baltimore, Md. The conference was held at the offices 
of the concern, and the general policies of the company 
were laid before the visitors. According to an announce- 
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ment by D. S. Franklin, advertising manager of the cor- 
poration, the conference was a decided success, and a 
number of profitable suggestions were made by the various 
dealers, and incorporated in the 1927 general policy by 
the manufacturing concern. 





NEW YORK CITY OFFICE LOCATION CHANGED 

The New York City office of the W. A. Case & Son Mfg. 
Co. of Buffalo, N. Y., has been moved to Suite 301, 50 East 
Forty-second street, it is announced. The new offices of 
the company, which are in the same building as those 
formerly occupied, provide more space and are designed to 


increase the company’s efficiency. 





OPENS SPECIALTY HOUSE IN ASBURY PARK 

C. A. Mangan has opened in Asbury Park, N. J., a new 
specialty house, to be known as the Mangan Brass & 
Specialty Co. Headquarters have been established at 617 
Main street. Mr. Mangan is well known to the trade, 
having been connected with the Elgin Brass Company for 
15 years. When that company removed its offices to 
Florida, Mr. Mangan joined the sales force of the Eagle 


Brass Co., Cleveland, O., where he remained until the 
opening of his own business. 





NAMED NEW YORK MANAGER 


E. Roy Johnson has been appointed manager of the 
EverHot Heater Sales Co. of New York City, with offices 
at 101 Park avenue. Mr. Johnson’s salesmen will cover 
the five boroughs, Westchester county and Long Island. 
His former New Jersey territory will be in charge of 
Robert H. Foresman, Mr. Johnson retaining supervision 
over the policies of the company known as the EverHot 
Heater Sales Co. of New Jersey, which handles the sales 
in that state. 





MOUNT MORRIS VALVE CORPORATION HOLDS 
ELECTION 


The board of directors of the Mount Morris Valve Cor- 
poration, of Mount Morris, N. Y., recently held their an- 
nual meeting in that city and elected the following direc- 
tors: D. L. Bellinger, F. P. Conlon, C. F. Braman, E. C. 
Scobell, and A. R. Lawrence. The officers elected were: 
President, D. L. Bellinger; vice president, F. P. Conlon; 
secretary and treasurer, A. R. Lawrence. 





TRIANGLE CLUB ELECTS OFFICERS 

The Triangle Club, which is a golf association composed 
of the jobbers and manufacturers of plumbing, heating, 
iron and steel supplies in the Pittsburgh district, held its 
annual meeting at the Fort Pitt Hotel, Monday, April 4. 
The meeting was very well attended, more than 50 people 
being present. The newly elected officers are: President, 
E. C. Edmonson; vice president, H. L. Keally; secretary- 
treasurer, Ernest S. Cox; handicapper, F. A. Vance. 

The Club voted unanimously to support and attend the 
golf meeting to be held in connection with the National 
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Personnel of the Birmingham, Ala., branch of the United States Radiator Corporation: 
Johnson, F. W. MeMiller, C. 


testing laboratory, Detroit, Mich.; E. H. Roland, G. W. 


R. F. Connell, manager of the Capitol 
R. Hines, office manager; H. R. Favrot, 


A, F, Westerfield, southern manager, and A. A. Arndt 
% 


Pipe & Supplies Association, meeting in Pittsburgh, May 
9, under the auspices of the Central Trades Golf Asso- 
ciation. 

The committees in charge of this joint meeting have 
been working very hard during the past two weeks and 
arrangements are nearing completion. From the enthu- 
siasm shown, everyone in Pittsburgh is looking forward 
to one of the biggest and best attended golf meets ever 
held in the plumbing and heating industry. 

Secretary R. Payne Wettstein, 604 Chamber of Com- 
merce building, Pittsburgh, Pa., announces that all in- 
dividuals expecting to attend the Pipe & Supply meeting 
are invited to play golf on May 9 and asks that they 


notify him if they intend to play. 





MAPHONE CLUB HOLDS ANNUAL MEETING 

Saturday afternoon, March 26, the annual meeting of 
the Maphone Club was held at the Boston City Club, 
Boston, Mass. Foliowing an excellent dinner, Martin 
Brennan rendered several piano selections, and various 
matters of importance were discussed in the afternoon. 

The men attending were, President ‘‘Ted’’ Henry, U. S. 
Sanitary Manufacturing Company, Secretary Harold W. 
Coombs of E. B. Badger & Sons Co., William H. Clark, 
Borden Co., Martin A. Brennan of Brunswick-Balke-Col- 
lender Co. and Chicago Faucet Co., Robert McKeown, 
manufacturers’ agent; Hiram W. Forbes, Walworth Co., 
Parkman A. Collins, Warren Steam Pump Co., James Carr 
of the Union Metal Works; William J. Butler, Bridgeport 
Brass Company, G. Bronson Philhower, manufacturers’ 
agent; James Lamont of M. S. Little Mfg. Co., W. A. 


Johnson of W. A. Russell & Co.; Thomas Cairns; Walter 
Styles of E. B. Badger & Sons Co.; Roland Parker, of 
Joseph A. Hoegger, Incorporated; Owen Treat of Jenkins 





\ 
CORPOR A7T/O 





New southern branch of the U. 


Brothers; Robert Patterson of Carpenter & Patterson, 


Inc.; and D. L. Hanson, manufacturers’ agent. 


U. S. RADIATOR CORP. OPENS SOUTHERN BRANCH 

Announcement is made by the United States Radiator 
Corp., of Detroit, Mich., of the opening of a new branch 
house at 1430 avenue B South, Birmingham, Ala. The 
new branch will serve the southern territory from Louis- 
iana to the Atlantic Coast, and is the first to be estab- 
lished in that section of the country. A. F. Westerfield 
has been named manager. 


NEW BAILEY METER COMPANY FORMED 


Announcement is made of the formation of a new Bailey 
Meter Co. in Cleveland, Ohio. The new concern has ac- 
quired the flow meter business of the General Electric Co. 
and the fluid meter and combustion control business of 
the former Bailey Meter Co.. The new company will have 
its factory and general offices in Cleveland, and for the 
present will occupy the quarters of the former Bailey 
Meter Company, at 2015 East Forty-sixth street. Later 
in the year a move to a newly acquired manufacturing 
plant ‘s planned. 

E. G. Bailey is president of the new concern, and R. S. 
Coffin is vice president in charge of administration and 
finances. R. E. Woolley, formerly connected with the 
teneral Electric Company, is vice president in charge of 
sales and engineering. H. M. Hammond, sales manager 
for the former Bailey Meter Company, holds the 
position with the new company, and is assisted by D. A. 
O’Bannon. Branch offices will be located in Boston, New 
York, Philadelphia, Buffalo, Pittsburgh, Cleveland, Cin- 
cinnati, Atlanta, Chicago, St. Louis, St. Paul, Kansas City, 
San Francisco, and Montreal. 





same 





S. Radiator Corp., at Birmingham, Ala. 
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AVINGS—SAVINGS — 
SAVINGS — savings 
in first cost—savings 

in muscle-power — savings 
in operating time—the his- 
tory of pipe-threading in 
the past three years is a 
story of NEW ECONO- 
MIES all down the line. 
Are you pocketing the 
benefits? Send for the 
latest Oster catalog. 































For threading 2'2’ to 4’ pipe on 
the one-man job, get an Oster 
_No. 44 Receder—one of these 
new developments of Oster en- 
gineers. Let us show you why. 


The new OSTER catalog gives 


the full details and lists the 
world’s most complete line of 
pipe-threading equipment. Write 
for a copy to The Oster Manufac- 


turing Co., 2077 East 61st Place, 
Cleveland, Ohio. 


MANUFACTURERS OF THE MOST COMPLETE LINE OF PIPE-THREADING EQUIPMENT IN THE WORLD. 
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Personal Mention 


Robert McKeown, Jr., manufacturers’ agent of 261 
Franklin street, Boston, Mass., has been appointed repre- 
sentative in that territory for the Milwaukee Flush Valve 
Co., Milwaukee, Wis. Mr. McKeown also handles the lines 
of the Sanitary Co. of America, the Burlington Brass 
Works, the Ravena Iron Co. and Smith Brothers Nipple 
Works. 

C. A. Falk, who formerly was connected with the Chi- 
cago office of the Chicago Pottery Co., has been appointed 
eastern representative for that concern, and will open 
headquarters in New York City. Mr. Falk will cover New 
York State, New Jersey, eastern Pennsylvania, Delaware, 
Maryland and the District of Columbia, in addition to the 
metropolitan district. 

H. E. Crum, Jr., manufacturers’ representative, with of- 
fices in the Wrigley building, Chicago, has recently taken 
on the line of plumbers’ brass goods manufactured by Dick 
Brothers, Inc., Reading, Pa., for sale in the central west 
territory, comprising Chicago and a radius of about 300 
miles around. 

D. B. Cruickshank, manager of the San Francisco 
branch of the Walworth California Company, has been ap- 
pointed general manager of that company whose branches 
are located in Oakland, Sacramento, Stockton, San Jose 
and Fresno, in addition to the San Francisco branch. E. 
A. Neupert, formerly general manager for the Walworth 
California Company, will still retain his title as vice 
president and manager of the Pacific Division. 

H. M. Reed, general manager of factories for the Stand- 
ard Sanitary Mfg. Co. of Pittsburgh, Pa., arrived in San 
Francisco, March 21. After spending a few days in that 
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city, Mr. Reed proceeded to Seattle, thence to Los Angeles, 


and left for the East, April 10. 


Leon B. Hampton, manager of the Salt Lake City, Utah, 
branch of Crane Company, has returned from a business 
trip to Nevada. 

William J. Hebenstreet for- 
merly representative for the 
Blake Specialty Co., in Kan- 
sas City, Mo., has joined the 
sales force of the Kellogg- 
Mackay Co.’s branch in that 
city. Mr. Hebenstreet was 
connected with the Standard 
Sanitary Mfg. Co. at one time, 
and left that concern to be- 
come a manufacturers’ repre- 
sentative with John Heinkel, 
and they handled the entire 
output of the Blake Specialty 
Co. for some time. 











K. J. Faber, formerly buyer 
for Woodward-Wanger Co., 
Philadelphia, has joined the 
sales force of the American 
Brass & Copper Co. division of the Chase Companies, Ine. 
Mr. Faber will work out of the Philadelphia office, 46 
North Sixth street, and will cover city territory, as well 
as eastern Pennsylvania, Southern Jersey and Delaware. 





W. J. Hebenstreet 


A. D. Guion, publicity manager for the Bridgeport Brass 
Co., Bridgeport, Conn., will give a talk on the history of 
plumbing before the convention of the southeastern section 
of the American Water Works Association in Jackson, 
Miss., April 26. 
























NOTE— 


“Investigate!” 


All Metaphram Regulators carry the guar- 
antee of the National Regulator Company 
and all users of these regulators are entitled 
to the same service as are the users of the 
National System of Temperature Control. 








NATIONAL REGULATOR 


2301 KNOX AVENUE CHICAGO 
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JENKINS 


TESTED BRASS 
FITTINGS 


The “Triangle J” 
What is it? 


It is the trade mark 
to be found on Jen- 


kins Tested Brass 
Fittings—your sign 
post to satisfactory 
installation. 


Jenkins Mfg. Co. 
Bloomfield, N. J. 
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Herman Nelson Unit Heater 


With the Wedge Core 
IND IBLE 


TRACE MARK 
RADIATOR 
For Operating Steam Pressure from o to 125 lbs. 
No reducing valves necessary—greater range of flexibility and capacity 
—smaller pipe lines to lower installation cost. 


Cannot be damaged by contraction or expansion strain—even freez- 
ing cannot harm it. 


Leak-proof, spe pent and indestructible in service —your ideal of a 
trouble proof efficient Unit Heater. 

Many other reasons, each distinct and exclusive, why the Herman 
Nelson Unit Heater can best serve vou for heating 

Factories - Mills - Railroad Shops - Roundhouses 
Warehouses - Garages - Gymnasiums - Auditoriums 

are contained in Bulletin G. It is free for the asking. Address 

THE HERMAN NELSON CORPORATION 
MOLINE Makers of the ILLINOIS 


UNIVENT andthe HERMAN NELSON INVISIBLE RADIATOR 



































James S. Cassedy of Cambridge, Mass., former presi- 
dent of the National Association of Master Plumbers, Inc., 


| has been spending a few weeks’ vacation in Florida. 





Arthur Fraser, Clifford Anderson, and C. A. Long, for- 
merly associated with the San Francisco branch of Haines, 
Jones & Cadbury Co., have joined forces with the Standard 
Sanitary Mfg. Co. of that city. 

E. F. Euphrat, president of the Richmond Sanitary Co., 
returned to San Francisco, March 26, after a two weeks’ 
trip to Chicago, Cleveland and Eastern trade centers. 


L. D. McIninch has joined 
the sales organization of the 
Speakman Co., Wilmington, 
Del., and will be located in 
Kansas City, Mo., covering 
Kansas City, St. Louis and 
surrounding territory. This 
territory was formerly cov- 
ered by Cliff Mahaffey, Speak- 
man Chicago man, who will 
continue to work Chicago ter- 
ritory, enabling him to keep 
in closer contact with the 
trade in that vicinity. 


D. G. A, Colley, formerly 
of the Reading Foundry & 
Supply Co., Reading, Pa., is 
now associated’ with the Ideal L. D. McIninch 
Foundry & Machine Works, 

Royersford, Pa. The latter company recently started pro- 
duction of a line of cast iron and brass plumbing and heat- 
ing specialties. 





M. L. Geary, for a number of years connected with the 
Oakland, Calif., branch of Holbrook, Merrill & Stetson, 
has recently become associated with the San Francisco 
branch of the Wolverine Brass Works. 


L. H. Romey of Cleveland, Ohio, has been appointed 


assistant manager of the Oakland, Calif., branch of the 
Ward Heater Co. 


J. C. Johnson, president of the S. T. Johnson Co., of 
Oakland, Calif., attended the convention of the American 
Oil Burner Association at Buffalo, N. Y. 

E. J. Healy has been placed in charge of the Washing- 
ton, D. C., offices of the Sloan Valve Co., of Chicago, to 


succeed J. P. Harper, who has been named assistant sales 
manager in Chicago. 

J.T. Fitzsimmons, president of Plumbing Sales Co., Chi- 
cago, and G. F. Mooney, of Service Plumbing & Heating 
Co., Chicago, returned recently from a 10-day sojourn at 
West Baden, Ind., where 36 holes of golf daily put them 
in shape for the coming season. 





PHILADELPHIA OFFICES IN NEW LOCATION 

The M. S. Little Mfg. Co., Hartford, Conn., has secured 
larger and more conveniently located offices for the han- 
dling of its Philadelphia territory. J. W. Worthington, 
Philadelphia manager for the company, moved the offices 
on April 1 from the Drexel building to Room 209, Otis 
building, Sixteenth and Sansome streets. Mr. Worthing- 
ton, who is becoming well known to the trade in this 
section, having taken over the territory the first of 1926, 
states increased business in this territory made the change 
advisable. 





NOW IN NEW LOCATION 
The Sanitary Bath Curtain Mfg. Co., Inc., of New York 
City, has moved from 132 West Fourteenth street to 175 
Varick street. 
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AROUND HEATER 


STORAGE TANK 








TEMPERATURE 
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Positively automatic- 


no moving parts 


OPENING 
FOR FILLING 
EXPANSION TANK 


AUTOMATIC EXPANSION TANK 


AIR VENT 


ELECTRODE 
INSULATORS 


ELECTRODES 
OR HEATING 


ELEMENTS i COIL CONNECTED 


r—— TO HOT WATER 


INSULATION STORAGE TANK 


PIPE FOR PASSAGE 
OF WATER FROM 
HEATING TANK TO 
EXPANSION TANK 





INLET FROM 


Patented Feb. 20, 
1912 and July 22, 
1924. Also pat- 
tented in Canada 
and foreign coun- 
tries. 


Sectional view 
of electrodes 





Architects, contractors, plumbers and other 
authorities have endorsed the Chicago auto- 
matic electric heater. 


CHICAGO AUTOMATIC 
ELECTRIC BOILER CO. 


1966 Southport Ave. :: Chicago 


Chicago 


= AUTOMATIC ELECTRIC 


we” HEATER 


REGULATING VALVE 


HE Chicago automatic electric 

water heater has no thermostat or 
moving parts to complicate its opera- 
tion. The electric current increases or 
decreases in proportion to the water 
level around the electrodes. When the 
water in the heater reaches the proper 
temperature, it vaporizes and the pres- 
sure of its own steam forces it into the 
expansion tank. This lowers the water 
level around the electrodes in the 
heating unit and consequently decreases 
the current. 


The Chicago automatic electric water 
heater does not produce corrosion or 
scale—the bugbears of domestic water 
heaters. The water in the storage 
tank receives its heat from the hot 
water in the heating unit and does not 
come in direct contact with the elec- 
trodes or heating elements. Conse- 
quently at no point is there intense 
heat which causes deposits, scaling and 
other troubles. With the Chicago 
automatic electric heater the water in 
the storage tank is kept constantly in 
circulation and the entire tank full of 
water is kept. uniformly hot at all 
times. 


The Chicago automatic electric is the 
ideal heater for domestic use. It is 
compact and can be easily connected 
to any storage tank. It provides an 
abundant supply of hot water at an 


even temperature and requires practi- 
cally no attention. The Chicago heater 


_is absolutely safe and is approved by 


the Underwriters. 


Chicago Automatic Electric Boiler Co. 
1966 Southport Ave., Chicago 


Gentlemen: 
Send me prices, discounts and data sheets for 
computing costs on electric heaters. 
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Many a sale is satisfactorily closed 
because the women of the family 
express a decided preference for fix- 
tures that are beautiful and at the 
same time practical. Beauty of ap- 
pearance in the home is always a 
compelling argument with women 


buyers. 














The smooth surfaces, graceful de- 
signs and distinctive coloring of 
Rundle Ware instantly appeal to 
women, who quickly recognize 
the quality materials and infinite 
care in manufacture evident in 
all fixtures bearing the Rundle 
label. 
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Mention Domestic ENGINEERING when writing advertisers. 





Rundle Ware Beauty Appeals To Women 


Rundle engineers take pride in 
keeping abreast of the rising stan- 
dard of taste in home equip- 
ment. Today Rundle Ware com- 
bines beauty with utility in every 
detail. And the accurate size and 
fit of each Rundle piece makes poss- 


ible a neat, workmanlike installa- 
tion. 


The Rundle selling policy, built 
upon fair and square business 
methods, has fostered the good will 
of the public-and the trade for more 


than a quarter century. Write for 


the latest catalog and name of jobber 
nearest you. 


Rundle Mfg. Co., Milwaukee, Wis. 


RUNDLE 


PLUMBERS’ SANITARY ENAMELED WARE 


7200 
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New Trade £iterature 


Gypsolite Wallboard 

Universal Gypsum & Lime Co., of Chicago, is distrib- 
uting a folder descriptive of its Gypsolite wallboard which 
may be nailed to the studding or over old plastered or 
papered walls. Because of its resistance to heat and cold 
due to the air cells in its formation, the wallboard may be 
used for insulating purposes. 

New Catalog of Steel Boilers 

The Fitzgibbons Boiler Co., Inc., 570 Seventh avenue, 
New York City, has just issued a new catalog illustrating 
and describing the company’s line of steel boilers. The 
new catalog, with cover in four colors, is attractively made 
up, and contains, besides descriptions and plates of the 
boilers, ratings and working drawings for several types. 


Welding and Cutting Equipment 

Catalog No. 7, just issued by Smith Welding Equip- 
ment Corporation, of Minneapolis, Minn., consists of fifty- 
five pages of illustrations and technical descriptions of the 
company’s welding and cutting outfits, welding torches, 
cutting torches and torch heads, acetylene generators, etc. 
Pre-heating torches, radiator torches, brazing outfits, etc., 
are also illustrated. 

The Widening Field of Automatic Temperature Control 

Sarco Co., Inc., of New York City, is distributing a 
pamphlet entitled “The Widening Field of Automatic 
Temperature Control,” by Joseph A. Maguire. Many ap- 
plications of automatic temperature control are described, 
among these being control of temperature for dye vats 
handling silks and textiles, for vulcanizing rubber goods, 
bleaching fine cotton goods, drying explosives, kiln drying 
of lumber, as well as in the baking, film, candy, tobacco 
and other industries. 
New Bulletin Describes Electro-Zone System of Ventilation 

An eight-page bulletin, °844x10% inches in size, just 
issued by the Air Conditioning and Engineering Co. of St. 
Louis, Mo., describes what is termed the electro-zone sys- 
tem of ventilation. Various buildings are pictured in the 
booklet in which the electro-zone system has been in- 
stalled. This system, the bulletin explains, can be applied 
to any fan ventilating system where it is possible to ar- 


range for air circulation. Various engineering data are 
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QUALITY 
Soil PIPE and FITTINGS 


Sanitary Co. of America 
LINFIELD, PA. 




















given relative to the installation of this system and its ap- 
plication to the various types of buildings. 
“When You Turn the Faucet” 

An envelope stuffer with the above caption has just 
been issued by The American Brass Company, Waterbury, 
Conn. The folder illustrates three general types of copper 
coil gas water heaters, a circulating water heater, an in- 
stantaneous automatic water heater and an automatic 
storage heater. 

Pacific Steel Heating Boilers 

Pacific Steel Boilers Corp., of Bristol, Pa., and Wau- 
kegan, IIl., is sending out a circular illustrating an instal- 
lation of seven of its boilers, with a total rating of 175,000 
sq. ft. of cast iron radiation. 

Hoffman Heater Co.’s Dealers’ Helps 

A booklet featuring the line of automatic instantaneous 
gas water heaters of the Hoffman Heater Co., of Louis- 
ville, Ky., is being distributed by that company. The 
booklet is printed on lavender paper, with numerous 
illustrations showing the various uses of hot water. An- 
other booklet is on the subject of the company’s automatic 
hot water storage systems. This booklet also contains 
numerous illustrations in color, as well as a cross section 
of this storage system. Other dealers’ helps being dis- 











FITTINGS ARE 
SETTING THE 


QUALITY PACE 


‘\. Phoenix Brass Foundry 
Irvington, N. J. 


f 1 It is all lead—one piece— 
strongest construction. 

2 Made under 100 pound 
pressure—no blow- holes 
or laminations. 


A reasons 
3 Easy to adjust—pliable and 


for using the new 
ductile— feather edge on 
Eagle Super Flange boot. 


4. Easy to handle —rounded 
corners and beveled edges. 
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Try the new Eagle Super . 

Flange on your next*job. You will be Super-satis- 
fied. Write for free descriptive booklet. The Eagle- 
Picher Lead Company, Chicago, Joplin, Cincinnati. 


Producers of lead, zinc Eleven ‘Plants —Branches 
and allied products in ull principal cities 


Puumpers BRass Goons: 
PLUMBERS SPECIALTIES 


ag 


THE FECK BROS. & CO 
Established /856° 
NEWHAVEN, CONN. NEW YORK CITY. 
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Models F, G and H—27>2 to 600 Gallons Capacity. 


Seize this Bigger Business 


Opportunity 


BIGGER business opportunity is offered good plumbers 
everywhere in the Murdock franchise. 

Murdock Water Systems are more efficient—simpler 
—remarkably free from service troubles uieter—non-puls- 
ing—automatic—and they lift water 28 feet! You can 
demonstrate a remarkable value to every prospect. 


Sieze this bigger See ay for your territory. 
Write at once for complete information, and be sure of the 


first opportunity to get the Murdock franchise. 


MURDOCK PUMP COMPANY 
INDIANAPOLIS 


Manufacturers of 
AUTOMATIC WATER SYSTEMS : DEEP WELL SYSTEMS 
VACUUM AND RETURN SYSTEMS 


CONDENSATION PUMPS 
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JURK 


“PUMPS 
Only oye moving part 


Recognition of any prod- 
uct as being supreme in 
its field comes gradually 
through years of unfailing 
service. 


The Burks Super Tur- 
bine Pump manufactured 
by Decatur has reached 
the goal of pump suprem- 
acy because of five out- 
standing reasons: 

1—It has but one moving 





Part. 

2—There is no metal to 
metal contact, there- 
fore no wear. 

3—It is self-priming. 

4—Minimum attention 
required ; only two mo- 
tor bearings to oil 
occasionally. 

5—Economical, durable 
and reliable. 

Dealers Send for No. 83 Bulletin 





I Decatur Pump Co., 632 East Cerro Gordo St., Decatur, Il. N 
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tributed by the Hoffman company are a mailing folder 
featuring the company’s instantaneous heaters and an en- 
velope insert also illustrating an instantaneous heater. 
All these sales aids have space for imprinting the dealer’s 
name. 

“Questions and Answers on Heating”’ 

A new edition of ‘‘Questions and Answers on the Prac- 
tice and Theory of Steam and Hot Water Heating,” by 
R. M. Starbuck, has just been published. Originally pub- 
lished in 1905, this book, popularly known as Starbuck’s 
“Gray Book,’’ has now been increased to octavo size. The 
book has been entirely reset, revised and enlarged, and is 
believed by the publishers to be far superior to any of the 
preceding editions, It discusses the steam and hot water 
heating systems in general use, with chapters on “Vacuum 
and Vapor Heating,” “Accelerated System of Hot Water 
Heating,’ “Pipe Fitting in Connection with Refrigerating 
Plants,’’ ete. The price of the book is $2 postpaid. 

Morgan Gage Company’s Booklet 

Morgan Gage Company, of Rockaway, N. J., is dis- 
tributing a booklet describing its gage for underground 
fuel oil storage tanks. The company’s method of measur- 
ing the quantity of liquid in a container is explained and 
illustrated by three figures. The trap, cable, elbows, and 
indicator of the company’s distant reading gauge are de- 
scribed in detail, and illustrated. 

Monarch Water Softener 


Bulletin No. 165 just issued by the Monarch Engineer- 
ing Co. of Dayton, Ohio, describes and illustrates the com- 
pany’s water softener, and explains the operation and 
method of installation. The single unit control valve is 
illustrated, and directions are given for figuring the proper 
size. 

















s April 13, 1907 


A. Weiskittel & Son Company, of Baltimore, Md., has 
been incorporated with a capital of $1,000,000 to carry 
on the business heretofore conducted by A. Weiskittel & 
Son. The incorporators are Anton Weiskittel, Harry C. 
Weiskittel and John P. Heise, all of Baltimore. 

1907 

The Nason Manufacturing Company, of New York City, 
is erecting a new storehouse in Long Island City. The 
company also recently made an addition to its plumbing 
showroom at 71 Fulton street, New York City, when it 
secured the store at 69 Fulton street, adjoining its own 
building. 





1907 
The formal opening of the new offices and showrooms of 
the Ruud Manufacturing Company of Second avenue, Pitts- 
burgh, was held on April 5 and 6. After luncheon was 
served the guests were shown through the offices and plant. 
1907 
The Eastern Trade Golf Association held its annual 
meeting on Wednesday, April 3, at the Flatiron Cafe, 
New York City. A special golf tournament will be held 
at Washington, D. C., on May 20, and a challenge will 
be issued to the master steam fitters for a match on 
that day. 
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RICHMOND RADIATOR COMPANY [22x awision connyy. Y 
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| TheRichmond CornerBath 


One of the many new numbers 


just added to the Richmond line 





Lap gins Soe Hebe tee, 


ORCELAIN Enameled Recess, 
Right and Left Corner Baths, 
Laundry Trays, and Combination 


Sink and Laundry Tray are patterns 


now included in the Richmond 


catalogue of finest quality Enameled 
Ware. 





Richmond castings are smooth. The 
Richmond enameled finish will not 
wear or crack. Send the coupon 
below for our new catalogue. Com- 
plete with illustrations and spec- 
ifications for Architects, Contrac- 
tors and Builders. 


‘RICHMOND PRODUCTS 


Sinks 
Wall and Pedestal Lavatories 
Corner, Recess and Roll Rim Baths 


Radiators 
Model Boilers, Round Boilers 
Heavy Duty Boilers 


Combination Sinks and Laundry Trays For Steam and Hot Water Systems 











INCORPORATED 
Enamel Ware Division 
Executive Offices 


1480 Broadway, New York, N. Y. ee 
Factory, Uniontown, Pa. 
Enamel Ware and Radiator Boiler Factory, Norwich,7Conn. TO Sas os ais wisicla ile sata daspitabcicausednartadeiea 
Branch Offices - 
Chicago 568 Wrigley Building Boston 460 Park Square Building 


Philadelphia 2241 North American St. Cleveland Cedar Ave. & Ashland Rd. NO Et 


Harrisburg, Pa. 116 South Second Street 


1480 Broadway, New York. 


Please send the new catalogue of Rich- 
mond Enameled Ware. 
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MITATION fs the 
TEN AMA OUTIEN TT 
can be siven any Product 


The compliment of imitation paid the Aero Radiator by other 
radiator manufacturers is the greatest testimonial that can be 
given to it. 


Standing today, practically as it appeared on the mar- 

ket more than five years ago, it has not yet been 

equaled in beauty of lines, grace or proportion. 

The Aero Radiator is the leader—the pio- 

neer— which all other manufacturers 

NN have followed in their design. But 

even with this as a nucleus, 

3 Column the skill of National Rad- 

Radiator a iator Company Engi- 

neers has not been 
surpassed. 

































































The Aero is 

the only com- 

plete line of new 4 4 Column 
type radiation that has Radiator 
been thoroughly tried out 

on actual installations of ev- 

ery character. It is a line of 

properly rated radiators, tests 

having been conducted at Cornell 

University over a long period of time. It 

is the only line of new type radiators in 

which there is no doubt about mechanical per- 
fection, millions of feet of it having served satis- 5 Column 
factorily in thousands of homes and buildings during ‘Y, Radiator 
the past five winters. 









































The Aero Radiator personifies all that is good in heating 

beauty, warmth, proper ratings, compactness, adaptability, ease of 
installation, cleanliness and general all around satisfaction. 

Be sure you specify genuine AERO RADIATORS—notr an Aero 
type radiator. 




















Literature and prices on application. 


Nationa Raoiator Company 7 Column 
JOHNSTOWN, PA Radiator 
PLANTS: Johnstown, Pa., New Castle, Pa. Trenton, N. J 


BRANCH OFFICES: New York, Philadelphia, Baltimore, Washington, Richmond, Pittsburgh, Cincinnati, 
Cleveland, Chicago 
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New Equipment 


A Saw to Cut Holes in Soil Pipe, Etc. 

A manufacturing company has brought out what is 
known as a “hole saw,” which is designed for cutting 
round holes in cast iron, wrought iron, steel, brass, cop- 
per, wood, etc. It is designed for use with a certain type 
of portable electric drill. It is claimed that the hole saw 
is constructed of the finest quality saw steel, carefully 
hardened and strong and durable. The mandrel automat- 
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ically holds a 4-inch twist drill which drills the pilot hole 
to serve as a guide for the saw. 

This device is recommended for making holes in instru- 
ment boards for mounting dash type motometers, oil 
gauges, ammeters, clocks, where holes from %4 inch to 
3% inches are required, and in plumbing and heating 
work for cutting holes in iron and steel, such as tanks, 
soil pipe, bathtubs, sinks, radiators, etc. 

These hole saws are made in two sets, an automotive 
set and a plumbers’ and steamfitters’ set. The plumbers’ 
and steamfitters’ set consists of five hole saws and two 
mandrels. 





SOUTHWESTERN TRADE GOLFERS PLAN PROGRAM 
FOR YEAR 

The annual meeting and dinner of the Southwestern 
Trade Golf Association was held Thursday noon, March 31 
at the Kansas City Club, Kansas City, Mo. The following 
officers were elected for the 1927 season: J. C. McDonald, 
U. S. Radiator Corp., president; R. L. Dawson, R. L. 
Dawson Plumbing Co., vice president; E. A. Cline, General 
Heating Supply Co., secretary and treasurer; I. L. Roark, 
I. L. Roark & Co., chairman of handicap committee. 

It was voted to hold one meet each month in April, May, 
June, July, August, September and October. These meets 
will be held at different courses in Greater Kansas City, 
the members of the association being members of the vari- 
Ous golf clubs. 
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Armstrong Tools 
at Your Telephone 


Carrier pigeons are often used by men in 
war to carry messages for ammunitions, 
re-enforcements and tools necessary to 
their work. 


Days and weeks are sometimes needed 
by these remarkable birds to get the 
message to the source of supply but 
such is not the case when you need 
genuine Armstrong Pipe Tools. 


Your source of supply is as close to you 
as your telephone. Your Armstrong 
jobber has your order on the way within 
a few minutes after receiving your call. 


Telephone your jobber 


The Armstrong Mfg. 
Company 
284 Knowlton Street 
Bridgeport ‘ Connecticut 


New York Office: 181 Lafayette Street 
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Here’s 
The 


Flange 




















You can’t afford to wait 
until a rush job comes up 
and then go buy any old 
flange. Get an Oatey 4 
in 1 today and have it on 
hand. After you do use 
it you'll want to have 
Oateys on hand always. 
It fits any angle roof up to 
45°—fits standard pipe and 
extra heavy soil pipe— 
can be calked without 
buckling. 








Write for Catalog 


L. R. OATEY COMPANY 


5500 Walworth Avenue, Cleveland, Ohio 
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The New Coupling! 


“It’s so good that I’m going to step out of the picture 
this time and give it all the space. 


Strong and husky, made of tough springy nickel silver, 
it will hang on to even a poorly closed jump ring. 

And if you ever have to lengthen the chain it makes 
the best splicing link you ever saw. Just snap the two 
end balls of the chain into place and the job’s done, 
securely and permanently. 

TYPE B Bead Chain, with the new jump ring coupling, 
for better plumbing.” 

Type B Bead. 
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USE 


a 
BEAD CHAIN 





Trade Mark Reg. U.S. Pat. Off. 


The Bead Chain Manufacturing Co. 


Bridgeport, Connecticut 
Canadian Representatives: Stanley Brock, Ltd., Winnipeg 
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Massachusetts Delegates Lose 
Fight for State Plumb- 
ing Law 


(Continued from Page 35) 
National Director James S. Cassedy, in a short address 
said it is the duty of the directors to represent the Na- 
tional Association of Master Plumbers at the state con- 


ventions, but that the presence at the Massachusetts meet- 
ing of National President Wilson naturally relieved him 
of that duty. Mr. Cassedy then extended a welcome to 
Mr. Wilson. 

C. W. Wanger, of Woodward-Wanger Co., Philadelphia, 
addressing the convention, said that master plumbers 
should sell plumbing and heating merchandise to con- 
sumers and see that it is properly installed. With produc- 
tion two to one and construction tapering off, the speaker 
explained that this industry must compete for a fair share 
of the money expended in all industries by using modern 
sales methods in disposing of merchandise on its merits 
at a profit. Mr. Wanger described the three principles of 
success as being selling on the merit of the product, satis- 
fying the customer, and making transactions pay. 

Elmer Stack, representing the State of Maine Master 
Plumbers’ Association, gave a brief description of his work 
with his organization in an advisory capacity with respect 
to hot water supply installations. The plan followed in 
Maine as set forth by Mr. Stack is that of members sub- 
mitting to him all problems of this nature, his answers to 


which are forwarded to each of the members for future 
| reference. The speaker showed that this service has aided 








in building and retaining membership. 

Col. W. G. Archer of the National Trade Extension 
3ureau, who gave way to other speakers on the first day 
of the meeting when he was scheduled to address the 
delegates, in opening his discourse pointed out the high 
lights of what was said by speakers who preceded him 
and put especial emphasis on the accomplishments of the 
Women’s Auxiliary. Women individually have always 
been of help to the master plumber but are now doing 
a greater work by their concerted effort through the 
auxiliary, was one of the thoughts brought out by the 
Colonel. He also gave his opinion that the defeat of 
House Bill No. 1215 just experienced meant little because 
the master plumbers were away ahead of where they were 
several years ago and this should only be an incentive for 
greater effort in putting the principle on the statute books. 
Speaking on successful business in conclusion, Colonel 
Archer made it clear that the chief requisites are friend- 


ship and understanding and that these may be best at- 
tained by getting into local civic organizations and min- 
gling with one’s townsfolk and neighbors. 


PRESIDENT’S REPORT 

HE reading of reports was launched with that of 

President Wordell, in which he reviewed the events 
of the year and commended his officers and board of di- 
rectors. The president in his report gave a terse outline 
of the financial difficulties which confronted him on enter- 
ing office, due in a large measure to the salary of the then 
newly created office of executive representative, the in- 
crease of the amount of dues and the number of unpaid 
dues. The report carefully set forth how these were dealt 


with effectively and how associations were formed at 
Northampton, Easthampton and Amherst as one local, 
Cambridge as another, Medford as still another, and the 
reorganization of the Pittsfield association. 

Incorporated in the report, President Wordell outlined 
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SOMETHING TO TIE TO~ 


GAS heating is here. 

Oil burners have taught people that they 
need not be slaves to the coal-burning boiler. 
But the only thing that burns is gas—and it’s 
easier to let the gas company make it for them 
than to manufacture it by indirect combustion 
in his cellar. Gas heating relieves the owner 
of fuel worries. 

Gas is convenient, clean. Gas boilers are 
automatic, space-saving, trouble-free. The gas 
company takes all responsibility —shoulders 
the service work. Your profits on Ideal Gas 
Boilers are protected profits. 


Your gas company will help you sell Ideal 
Gas Boilers. Ask about them, or write us. 
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No picture can tell the story— 









but can only give you a hint of the 


REED Ratchet Stock’s handiness 


The first time you actually get hold of a REED 
Ratchet Stock, and try it, and feel how easily it starts 
a thread— 


And note how quickly it cuts a clean accurate thread, 
with far less effort than you 
have been accustomed to — 


Then you know the 
Ratchet Stock to use 


On |4-inch pipe or 2-inch 
pipe, or any size in between, 
| the REED actually cuts the 
(4 \ SS thread while a man with any 
other ratchet stock is just 
getting ready. 


) The reason is that THE 
Reep HAS NO LEAD- 
SCREW. Your men 
don’t waste any time 
hunting around for a bush- 
ing, to make a lead-screw 











Does the work of six or eight 
different stocks 


Because it has no lead-screw, the 
action of the Reed Ratchet Stock is 
not restricted to any one thread pitch. 
The regular set of dies cuts from 1-inch 
to 2 inches, but 14 in. and 34 in. dies 
can be used in the same stock. Simply 
by changing to left hand dies you can 
cut left hand threads from 1% to 2 in., 
with the same stock. Also bolt threads 
from one to two inches. It threads 
anything within its range—American 
or British Standard. 


fit the pipe. And they don’t 
have to turn up set screws 
to clamp the lead screw on 
the pipe. 


Just slip the stock on the pipe, throw over a small 
arm—and it’s centered. The patented die, with its 
double-threaded throat, takes hold instantly—whether 
or not there’s a burr on the pipe—and draws the stock 
right along. 


The time-saving, money-saving features of this 
unique Ratchet Stock are explained in our folder: 
“HE DIDN’T BELIEVE THE DIE WAS 
CUTTING.” Get this folder, just write us. 
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REED MANUFACTURING COMPANY, Erie, Pa. 
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the work he and his executives did at the State House on 
the plumbing bill and suggested some of the important 
matters which need immediate attention, such as confer- 
ences with plumbing inspectors for the better enforcement 
of existing plumbing laws, the curbing of the practice of 
installations of plumbing by unlicensed men, the urgence 
that towns of 5,000 or more population adopt plumbing 
laws, the conferring with the state journeymen’s associa- 
tion and the ironing out of matters vital to both sides, 
and the visiting of all shops for the purpose of urging 
greater care in accounting, costs, overhead, and estimating. 
President Wordell concluded his report with an expression 
of thanks to the Trade Extension Bureau, Massachusetts 
Sanitary Club, and the trade papers; the second for its 
financial aid in promoting the Massachusetts Institute of 
Technology conference, and the third for the publicity 
given this undertaking. He also made a number of rec- 
ommendations for the consideration of the members. 

In his report, Secretary E. F. Whitmarsh set forth that 
the roster contained the names of 423 members in good 
standing, representing 23 local associations and 47 indi- 
viduals. 

J. Preston Perham, in his accounting as treasurer, re- 
ported receipts in the amount of $13,789.55, expenditures 
of $12,717.59, and a balance of $1,071.96. The auditing 
committee later reported the books in order. 

In his report, Secretary E. F. Whitmarsh set forth that 
ham outlined how the apprenticeship commission was 
inaugurated in August, 1925, through the efforts of Presi- 
dent Wordell, the Trade Extension Bureau and the Mas- 
sachusetts Sanitary Club. He also included his appoint- 
ment under the commission and his subsequent activities, 
which covered the formation of a class of 53 boys which 
in October of last year was swelled to 64 with classes two 
nights each week and with an average attendance of 92 
per cent. According to the report, manufacturers and job- 
bers have furnished ample material for class uses gratis. 
That a new class was formed this spring in Haverhill with 
15 students through the co-operation of the master plumb- 
ers and journeymen of that city as well as units operating 
in Lawrence, Lowell, Worcester, New Bedford, Fall River, 
Quincy and Boston, was also incorporated in the report. 
In concluding, Mr. Perham called attention to the need 
for the hearty co-operation of master plumbers and jour- 
neymen, in the districts where the work is being done, to 
insure success. 

Charles F. Peck, reporting on the activities of the board 
of directors, stated that there had been 10 regular meet- 
ings during the year which boasted nearly 100 per cent 
attendance, and that all work brought before the board 
was disposed of in a satisfactory manner. 


SEVERAL RESOLUTIONS PASSED 

EVERAL pertinent resolutions were carried in the 
S course of the proceedings. One was that Article 20 
in the by-laws of the state organization is to be changed. 
The article stating that conventions would meet on the 
first Tuesday of April has been made to read the first 
Tuesday following the Lenten season. In another reso- 
lution, a $100 prize was established for award to the high 
school student handing in the best essay on plumbing, 
sanitation, or any other subject selected by the essay com- 
mittee who will be in charge of the award. A third set 
forth that a committee comprising master plumbers and 
journeymen be appointed to work in conjunction with the 
vocational school authorities for the purpose of having 
boys working at the trade during the day attend vocational 
schools at night in order to secure such technical training 
as is afforded. The committee is also to give the schools 
the benefit of its practical experience whenever required. 
The organization’s sympathies were extended to the be- 
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The public by thousands is turning 
to No. 1 Buckwheat Coal to save an 
average of $7 per ton. That is why 
Heating Contractors are installing 
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Badger Expansion Joints 


Limited space only, a few inches of clearance in pipe tunnels, 
does not preclude the use of Badger Expansion Joints. 
Why? For one thing the outside diameter of the joint is 
approximately the same as the flange diameter. This, of 
course, is without any reduction of pipe section. But 
there is another reason why so little room is required. 
They are easily installed along narrow passages. Once 
installed they require no care. There is no packing, no 
sliding part, nothing to maintain. 

Badger joints are extremely simple and rigid. They can’t 
leak but they can take up linear expansion of a steam pipe. 
Once installed, forget them. 


Write to our engineering department for assistance in 
piping problems. There is no obligations. 


E. B. BADGER & SONS CO. 


75 PITTS ST. BOSTON, MASS. 
New York: 101 Park Ave. Tulsa, Okla.: Mid Continent Bldg. 
Representatives in all Principal Cities 
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OHIO NO. 25 HEATER 


When you are about to install a water heater for a 

customer, take into consideration these points. 

Does it save gas? Does it heat rapidly? Is it trouble- 
roof? Have the coils the greatest possible heating 

. . er P 

surface? Is it built by a reliable firm? You'll find 

you can answer “‘yes”’ to everyone of these if you are 

installing an Ohio No. 25 Heater. 
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reaved families of David Young, Worcester; Martin 


| Holmes, Worcester; P. J. Moylor, Greenfield; E. W. Clark, 


Cambridge, and T. H. Fay, Marlboro, who during the year 
were called by death. 

The incoming board is to deal with the questions of 
signs designating public comfort stations and the matter of 
working out with the Massachusetts Institute of Technol- 
ogy a uniform state plumbing code. It was also resolved 
by vote that the delegates to the national convention be 
instructed to oppose any change in the national by-laws 
governing the sale and installation of plumbing materials. 


ELECTION OF OFFICERS 

HE election of officers to serve during the next fiscal 
| po resulted in the selection of Charles F. Peck, 
Greenfield, president; James G. Gillespie, Boston, vice 
J. Preston Perham, Boston, re-elected treas- 
urer, and Herbert E. Riley, Holyoke, secretary. President- 
Elect Peck, Retiring President Wordell and Daniel J. Fin- 
nerty were chosen as delegates to the national convention. 
An official vote on the continuance of the Massachu- 
setts Institute of Technology conferences was taken, which 
carried. By the same procedure, the re-engagement of 
E. L. Baker to fill the office of executive representative for 
the ensuing year was made. The matter of having copies 
of the proceedings at the Massachusetts Institute of Tech- 
nology conference printed and distributed to members was 
left to the incoming board of directors. The sum of $50 
was appropriated for the purpose of purchasing a token 
of appreciation for Retiring President Wordell. With a 
vote of thanks to the trade papers, the convention passed 

into history by the adjournment which followed. 


ELABORATE ENTERTAINMENT OFFERED 

N ADDITION to the elaborate program of constructive 
I proceedings prepared for the convention, one equally 
as elaborate was arranged for the entertainment of those 
in attendance. Commencing with the evening of April 4, 
a banquet and ball sponsored jointly by the Massachusetts 
State Association of Master Plumbers and the Massachu- 
setts Sanitary Club was held in the Georgian Room of 
the Hotel Statler, Boston, where the entire program of the 
convention was carried out. At the conclusion of a de- 
licious banquet over which President Wordell presided as 
toastmaster, several speakers were presented. Of these, 
Daniel F. Loan, president of the Sanitary Club, greeted the 
A00 guests with a few words of welcome. B. C. Larabee, 
Burdett College, delivered an address on ‘‘The Greatest 
Problem in Industry,’’ which to the speaker’s mind is the 


human problem to be solved by thorough understanding of 
one another. William W. Gammons, Middleboro, journey- 
man plumber, with an exceptional voice rendered several 
His piano accompanist was Miss Flora G. Porter. 
Dancing concluded the evening’s pleasures. 

An innovation was presented in the form of a New Eng- 
land breakfast on the morning of April 5. On the evening 
of the same day an entertainment and dance fostered by 
the Women’s Auxiliary was presented, which was the first 
undertaking of this character by the auxiliary. A number 
of high class entertainers kept the well filled ballroom 
amused with a variety of entertainment. The Hotel Statler 
orchestra furnished the music for another evening of 
dancing. 


solos. 


ANNUAL CONVENTION OF MASSACHUSETTS STATE 
AUXILIARY 
DDRESSING the fourth annual business meeting of 
A the Women’s Auxiliary of the Massachusetts State As- 
sociation of Master Plumbers, held April 6 at the Hotel 
Statler, Boston, Colonel W. G. Archer of the National 


Trade Extension Bureau pointed out in a most emphatic 
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{| manner the urgent necessity that the women bring their 
| sons to realize the tremendous importance of the work in 
| which their fathers are engaged and that they use their 
| efforts in properly preparing them to take up this work 


| of sanitation which is so absolutely essential to civiliza- 


tion. The colonel also urged the women of the auxiliary to 


| do their utmost in forwarding the movement to put run- 


ning water in each American home, and by way of a closing 
suggestion he pointed out the advantageous position, in 
impressing women with the importance of proper sanita- 
tion in their homes, to be enjoyed by membership in the 
local women’s clubs of their communities. 

Mrs. Perham was re-elected president for the next fiscal 
year; Mrs. C. D. Keiser, Newton, vice president; Mrs. J. ¢ 
Gillespie, Boston, secretary, and Mrs. D. F. Loan to serve 
as treasurer. The board of directors chosen were: Mrs. 
E. F. Whitmarsh, Taunton; Mrs. C. M. Kane, Worcester; 


Mrs. J. J. Curtis, Quincy; Mrs. J. F. Murphy, New Bed- 
ford, and Mrs. H. S. Bond, Hyannis. The newly created 
nominating committee was selected as follows: Mrs. C. M. 
Kane, chairman, Mrs. W. T. Wordell and Mrs. J. B. Davis. 


Louisiana-Mississippi Con- 
vention 


(Continued from Page 49) 
association and member of the board of directors, and 
H. L. Schwan of Biloxi, director, also spoke briefly at the 
opening session, expressing their pleasure in being able to 
attend the convention and of the importance of the meet- 
ing to all plumbing and heating contractors in the two 
states covered by the association. 


BUSINESS SESSIONS CLOSED TO NON-MEMBERS 

R. TWEEDIE then announced that the business ses- 
M sions would be closed to all who were not members 
or prospective members of the association. He pointed out 
that many of the men had come a long distance to attend 
the convention and in order that they would feel free to 
open their minds, such a decision had been reached. He 
added that he sincerely hoped no one would take offence 
at the decision as it was not the intention of the board of 
directors and officers to offend anyone, but only an attempt 
on their part to bring the members out of their shell, so 


sto speak. 
HE Women’s Auxiliary was very well represented at 
the meeting by nearly twenty-five members. Mrs. 


LADIES IN ATTENDANCE 





William C. Maher is president of the auxiliary; Mrs. J. A. 
Reynolds, vice president; Mrs. S. Antoine, treasurer; Miss 
Irene Brugniens, secretary, and Mrs. C. W. Ross, Jr., ser- 
geant-at-arms. The ladies did not hold a meeting and 





spent the greater part of their time in social activities. 
On Thursday afternoon there was an automobile sight- 
seeing trip for the ladies, which took them to Henderson 
Point, Miss., where they stopped for tea at the “Inn-By- 
The-Sea.”’ 

On Thursday evening the annual banquet was held in 
the main dining room of the hotel, and throughout the 
meal there was some exceptionally fine music by the ‘‘Cot- 
ton Picking Twins,’’ who were on hand through the cour- 
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MINNEAPOLIS HEAT REGULATOR CO. 
Established 1885 
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Minneapolis, Minn. 


tesy of the Keystone Brass Co. of Philadelphia, Pa. 

On Friday afternoon everyone joined in the automobile 
trip along the gulf coast to Biloxi, where dinner was served 
that evening. 





A 32-apartment building will be erected at Martin and 
Avon streets, Cambridge, Mass., for John L. Cotter, 580 


Massachusetts avenue in that city. Separate bids will be 
asked for plumbing and heating contracts. 
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Convention Dates 


April 20 and 21, 1927.—The annual meeting of the Heating 
and Piping Contractors New York State Association, at Syra- 
cuse, N. Y., with headquarters at the Onondaga Hotel. The 
directors will meet the evening of April 19th at the same 
place. 

April 23, 1927.—The thirtieth annual convention of the 
Montana Master Plumbers’ Association, at Boulder Hot 
Springs, Montana. 

April 26, 1927.—Quarterly conference of the Northern dis- 
trict presidents and secretaries in Master Plumbers Hall, 120 
Page street, San Francisco, Calif. 


April 27, 1927.—Meeting of the Manufacturers Advisory 
Committee on Vitreous China Plumbing Fixtures, at the 
Commerce Building in Washington, D. C. 

April 28 and 29, 1927.—Annual convention of the Georgia 
State Association of Master Plumbers, at Macon, with head- 
quarters at the Hotel Dempsey. ‘ 

May 2 and 3, 1927.—The annual convention of the Florida 
State Association of Master Plumbers at St. Petersburg. 

May 2, 3 and 4, 1927.—The annual convention of the Asso- 
ciated Master Plumbers of Texas, at Ft. Worth, with head- 
quarters at Texas Hotel. 

May 9 and 10, 1927.—The annual convention of the Master 
Plumbers’ Association of Connecticut, at Bridgeport. 

May 9 and 10, 1927.—The annual convention of the North 
Carolina Association of Plumbing and Heating Contractors, 
at Asheville, N. C., with headquarters at the Battery Park 
Hotel. 

May 9, 10 and 11, 1927.—Annual convention of the Kentucky 
State Association of Master Plumbers and Sanitary Engineers, 
at Newport, Ky. 

May 10 and 11, 1927.—The annual convention of the Colo- 
rado Society of Sanitary and Heating Engineers, at the Cos- 
mopolitan Hotel, Denver, Colo. 


May 10, 11 and 12, 1927.—The annual meeting of the Na- 
tional Pipe and Supplies Association, at Pittsburgh, Pa. 

May 16 and 17, 1927.—The annual convention of the Ten- 
nessee Association of Master Plumbers, at Nashville. 

May 17, 1927.—Annual convention of the Women’s Auxiliary 
of the New Jersey State Association of Master Plumbers at the 


Elks’ Club, Newark, N. J. 


May 17 and 18, 1927.—Annual convention of the New Jerse) 
State Association of Master Plumbers at the Elks Club, 
Newark. 

May 17 and 18, 1927.—The annual convention of the Penn- 
sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 

May 17-20, 1927.—The eighteenth annual convention of the 
National District Heating Association at West Baden Springs, 
Ind. 

May 19, 20 and 21, 1927.—The annual convention of the 
Oregon Association of Master Plumbers, at Salem, Ore. 

May 23 and 24, 1927.—-The annual convention of the Alabama 
State Association of Master Plumbers, at Birmingham, Ala. 

May 26, 27 and 28, 1927.—Second annual convention of the 
National Association of Plumbing and Heating Salesmen, at 
the Robert Treat Hotel, Newark, N. J. 

May 27 and 28, 1927.—Annual convention of the Association 
of Master Plumbers of the State of Washington, at the Daven- 
port Hotel, Spokane, Wash. 

June 1, 2, 3 and 4, 1927.—Thirty-eighth annual convention 
of the Heating and Piping Contractors National Association, 
at West Baden, Ind., with headquarters at the West Baden 
Springs Hotel. 

June 2, 3 and 4, 1927.—The annual convention of the Vir- 
ginia State Association of Master Plumbers, at the Hotel 
Cavalier, Virginia Beach, Va., with the Master Plumbers’ 
Association of Norfolk, Va., as host. 








June 6, 7 and 8, 1927.—Twenty-sixth annual convention of 
the State Association of Master Plumbers of California, at 
Yosemite National Park, with headquarters at Camp Curry. 

June 6 to 11, 1927.—The national convention of the Ameri- 
can Water Works Association in Chicago, with headquarters 
at the Hotel Sherman. 

June 8, 9 and 10, 1927.—The annual convention of the Uiah 
State Association of Sanitary and Heating Engineers, at Salt 
Lake City, Utah. 


June 21, 22 and 23, 1927,—The forty-fifth annual convention 
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HERE a comparatively small a- 
mount of water is required (not ex- 
ceeding 150 gallons per hour) the Deming 
Deep Well Pump, illustrated at the left, 
is an unusually efficient pumping unit. 
To insure quiet operation, the motor is 
direct connected to the working 

head by means of a worm gear 

drive. For complete information 

about thisand many othertypes 

of Deming Pumps and Complete 
WaterSystemssend forCatalogG. 

THE DEMING COMPANY 

Established 1880 Salem, Ohio 
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Unique in its effective draining of 
floors of basements, garages, etc. 
It is unequalled for efficiency and 
economy, a truly worthwhile item 
to install where a good job is 
wanted. Made in two sizes. Write 
for catalog and full details. 
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The ESTABROOK 
: 


Sete. ee eS ee ee ee 
» ee ee ae Se ee ae ee ae Gh GP ee ae os aes 











SOC OCONEE 


a 





Bronze 
Valves 


Gate, Globe, Angle and 
Check, all pressures, sizes 
and types. 

Send for Catalog 


The Kennedy Valve Mfg. Co. 
Elmira, New York 
Branches in principal cities 


















98 


DOMESTIC ENGINEERING 








AIR CYLINDER 


DEEP WELL WATER SERVICE 


Suction depth governs pump instal- 
lation. MYERS SELF-OILING 
POWER WORKING HEADS with 
their positive self-lubrication, housed 
working parts, and other late 
features are demonstrating wherever 
used their superiority for deep well 


service, 


Rapidly supplanting old style types, 
their safe and economical operation is 
reducing water costs to a minimum 
wherever they are used. Styles and 
sizes for a wide range of pumping 
requirements. Catalog, information 
and prices on request. 


The F. E. as & Bro. Co., Ashland, Ohio 
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and far and away the 
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You'll make no mistake 
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no matter how many 
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RADIATOR HANGER 


The adjustable hanger—no 


placing of anchor bolt necessary. 


accurate 
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vides the easiest way to install the more 
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Healy-Ruff Company 
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of the National Association of Master Plumbers, 
apolis, Minn., with headquarters at Hotel Radisson. 

June 21-24, 1927.—The ninth annual convention of the 
Women’s Auxiliary to the National Association of Master 
Plumbers, at Minneapolis, Minn., with headquarters at the 
Radisson Hotel. 

June 28, 29 and 30, 1927.--The semi-annual meeting of the 
American Society of Heating and Ventilating Engineers, at 
White Sulphur Springs, W. Va. 


August 9, 10 and 11, 1927.—The annual meeting of the Amer- 
ican Society of Sanitary Engineering, at Jacksonville, Fla, 


in Minne- 


Other Trade Events 

April 19, 1927.—First annual Ladies Night of the Eastern 
Lake County Association of Sanitary and Heating Engineers, 
at the Union hotel, Wheeling, Ill. 

April 20, the Heating and Piping Con- 
tractors Newark Association, at Achtel Stetter’s restaurant, 

April 27, 1927.—Spring dance to be 
Auxiliary of the Master Plumbers’ 
N. J., at the Masonic Temple, 


1927.—Dinner by 





given by the Ladies 
Association of Jersey City, 
835 Bergen avenue, Jersey City. 


Central Heating in English 
Residences 


(Continued from Page 21) 


During recent years, numerous mansion fires have taken 
place in England, and many, with their ancient and valu- 
able contents, completely burned. Many of these fires 








have not been traced to their origin, but suspicion has 
been directed to central heating as the cause. The central 
heating used is generally a hot water system and only 
supplementary to the fireplaces, and there seems no jus- 
tification in throwing the blame on it. The only possible 
explanation for the blame attached to the central heating 
plant is that boilers have been connected to old and de- 
fective flues. Under such conditions, if the chimney fired 
the building would be in danger. 

However, as heating boilers are mostly fired with coke, 
there should be little danger of chimneys firing, and it is 





Here Are the Answers 


Questions will be found on Page 15. 

1. Boston, Mass., in 1845. 

2. In 1883. 

3. The “Ask ’Em to Buy’”’ campaign. 

4. Theodore Ahrens in 1926 at the Carnegie 
Institute of Technology. 

5. Herbert Hoover, secretary of commerce, by 
compiling a simplified plumbing code of minimum 
requirements. 

6. New Orleans, La. 














more likely that the short circuiting of electric current 
was the cause. 

Probably the lack of general knowledge in England, in 
regard to central heating systems, is the cause of a preju- 
dice that is very hard to overcome. 





Brochure Distributed on Dean Anderson's Testimonial 
Dinner 

A brochure has recently been distributed telling of the 
incidents of the recent testimonial dinner given to Dean F. 
Paul Anderson, past president of the American Society of 
Heating and Ventilating Engineers, on the occasion of 
his 60th birthday. The brochure contains several tributes 
to the Dean, and shows a picture of an automobile pre- 
sented to him by some of his former pupils. 
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WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








H. & P. CONTRACTORS NEW YORK ASSOCIATION 
ELECTS OFFICERS 

H. Richard Stern of John- . 
son & Morris, New York City, . 
was elected president of the 
Heating and Piping Contrac- 
tors New York City Associa- 
tion at the forty-second 
annual meeting of the asso- 
ciation. Robert B. Miller of 
Miller & Brady, Inc., was 
named vice president of the 
association and Robert D. 
Williams of Baker, Smith & 
Co., Inc., was elected treas- 
urer. The Board of Directors 
will consist of these officers: 
John R. Alpine of Grinnell 
Co., Inc., and Robert C. Pur- 
vis of Purvis & Shelton, Inc. 
The first action of the board 
was to re-elect Henry B. Gombers secretary, this being 
his thirty-first year in that office. 

In appreciation of Mr. Gombers’ services to the asso- 
ciation, its members presented him with a handsome table 
lamp and a wing chair. The meeting, incidentally, was 
held exactly 30 years after the secretary’s first connection 
with the heating industry. Mr. Gombers has served as 
secretary of a conference on the Columbia University 
building strike. He was selected for that position by 
George Hall Morris, now an honorary member of both the 
local and the National Association. 





H. Richard Stern 





NEW MINNEAPOLIS SECRETARY APPOINTED 

Hans Aude, for many years associated with the hard- 
ware industry in Minneapolis, Minn., has been appointed 
secretary of the Minneapolis Retail Plumbers’ Association 
to succeed Oscar Bergerson, who recently resigned. Mr. 


Aude has opened an office at 913% Marquette avenue, 
Minneapolis. ; 





ANNAPOLIS MASTER PLUMBERS ORGANIZE ASSO- 
CIATION 


Master plumbers of Annapolis, Md., and vicinity, have 
organized an association, which they are planning to in- 
corporate. Several of the leading members of the Mary- 
land Master Plumbers’ Association visited a meeting of 
the new association at Annapolis on March 18, in order 
to give them the benefit of their advice and encourage- 
ment. 

Among the charter members of the new association, 
which has been named the Master Plumbers of Annapolis, 
are: Wilbur T. Shawn, of Weems Creek, president; Clar- 
ence E. Fouche, secretary and treasurer; Howard F. 
Cunbell, William F. Curran, George E. Taylor, Lee Kries, 
the Hyde Brothers, Charles A. Howard, D. Bright, Albert 
Knacstedt, and O. D. Dill, of Severna Park, 





Members of the Maryland Master Plumbers’ Association 
who attended the joint meeting were Francis C. Dorsey, 
president; August V. Eidman, John W. Clark, executive 
secretary; Thomas J. Thaler, William F. Mylander, Charles 
H. Frederick, Samuel E. Houck, R. Goldman and Frank 
A. Reger. Mr. Dorsey told what the Baltimore group has 
been doing, and what plans he has laid for his recently 
begun second term in office. Mr. Eidman stressed the 
necessity of the promotion of the idea of brotherhood, if 
the new association is to be successful. Mr. Houck de- 
clared that one of the first things the new association 
ought to do is to adopt a plumbing code for Annapolis 
and vicinity. Mr. Frederick, speaking from forty years’ 
experience in organization work, told of the meaning of 
organization. Mr. Mylander read the plumbers’ creed 
which has been adopted by the Baltimore association, and 
Mr. Thaler described his experiences as former president. 
The new association is putting on a campaign the object 
of which is to attain 100 per cent membership in the 
district covered. 





NORFOLK EXECUTIVE MANAGER ISSUES CHART 
E. G. Byrd, executive manager of the Master Plumbers 
and Heating Association of Norfolk, Va., Inc., in his 
weekly bulletin to members of that association, has 
worked out a schedule showing how the progressive con- 
tractor spends his business week, with a drawing of a 
circle to show the relative hours spent in each activity. 
Mr. Byrd allots 48 hours of the week to business activi- 
ties, six hours to association work, four hours to reading 
business papers, 14 hours to meals, 56 hours to sleep, 
the balance being for recreation and other interests. 





DETROIT ASSOCIATION HEAD 


William G. Miller, president 
of the Detroit Association of 
Sanitary and Heating Con- 
tractors. Born in Fraser, 
Mich., on October 7, 1881, 
and entered the plumbing 
business in Detroit in 1908. 
Is now president and general 
manager of the W. G. Miller 
Co., one of the largest plumb- 
ing and heating concerns in 
Detroit. In addition to serv- 
ing as president of the Detroit 
organization, Mr. Miller is 
serving his second term as 
a member of the board of di- 
rectors of the Michigan state 
association. He takes a keen 
interest in civic affairs, and is 
second vice president of the North End Republican Club, 
and a member of the Wayne County Republican Citizens 
League, Independent Citizens League, Associated Build- 
ers Employers, and the Board of Commerce. 





William G. Miller 
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Dinner recently given in honor of Col. W. G. Archer of the National Trade Extension Bureau by the Master Plumbers’ Asso- 
ciation of St, Petersburg, Fla. 


TRENTON CREDIT BUREAU COMMITTEE REPORTS 

The committee appointed by the Master Plumbers’ Asso- 
ciation of the City of Trenton, N. J., to investigate credit 
and collections, with a view toward the establishment of a 
credit bureau within the association, has made its report 
to the association. The committee, headed by John A. 
Pinto and consisting of Anthony Dennish, John C. B. 
Wouters, John H. Conrad and Walter W. Smith, recom- 
mends the establishment of such a bureau, and in its re- 
port suggests methods of handling the new work which 
will put Secretary Ira Hendrickson in charge. 





NORTHERN CALIFORNIA PRESIDENTS AND 
SECRETARIES CONFER 

On March 26 (the presidents and secretaries of the mas- 
ter plumbers’ associations of the northern district of 
California met in conference at the hall of the San Fran- 
cisco masters at 120 Page street. The subject of making 
the plumber a first-class merchandiser was discussed at 
great length. An attractive window display, backed up 
with aggressive business-getting methods and efficient 
handling of accounts and collections will, it was agreed, 
go a long way toward making those plumbers, who have 
heretofore been content with merely ‘‘a back shop some- 
where,’’ realize how many dollars may be readily turned 
into sales—and profits—through the employment of plain, 
every-day merchandising methods. 





Annual Banquet ia ef % 


e Simmon umbeng 


Among those who addressed the meeting were: Wm. J. 
Picard and V. A. Edgeworth, president and secretary, re- 
spectively, of the Oakland, Berkeley and. Alameda asso- 
ciation, L. J. Kruse of Oakland, W. P. Goss, president of 
the California State M. P. A.. and Wm. J. Monihan and 
Ernest Schaeffle, president and secretary, respectively, of 
the San Francisco Master Plumbers’ Association. Mr. 
Goss presided as chairman-of-the-day. 





APPOINTS BAY COUNTIES CONFERENCE COMMITTEE 

Wm. J. Monihan, president of the Master Plumbers’ 
Association of San Francisco, has appointed the following 
as members of the grievance committee of the Bay Coun- 
ties Conference for the ensuing year: Wm. P. Goss, San 
Francisco; L. J. Kruse, Oakland; R. W. Timmons, Rich- 
mond, and W. E. Mauzy, Walnut Creek. 





PLUMBING STUDENTS VISIT ‘“I-X-L’’ PLANT 

Thirty members of the 1927 graduating class of the 
evening course in the Central High School, Philadelphia, 
spent the evening of March 29 in going through the plant 
of the “I-X-L’? Pump & Mfg. Co. in that city. The trip 
was under the supervision of John S. Bross, instructor of 
the school, and J. L. Wolfrum of the company. The eve- 
ning of April 20 has been set aside by the “I-X-L’’ com- 
pany for a similar visit by the class in plumbing of the 
Central Branch of the Y. M. C. A. of Philadelphia. 








Annual banquet of the Simmons Plumbing and Heating Co., of Wichita, Kansas 
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Women’s Auxiliaries 


Oakland, Alameda and Berkeley Auxiliary Holds Whist 
Party 

The Ladies’ Auxiliary of the Oakland, Alameda and 
Berkeley (Calif.) Master Plumbers’ Association recently 
held a whist party and entertainment for the members of 
the auxiliary and the master plumbers’ association. The 
committee in charge of the affair consisted of Mrs. John 
Rankin, chairman; Mesdames James Rankin, Charles 
Smith, George Stoddard and Spiersch. The membership 
of the auxiliary is increasing, and many interesting affairs 
are planned for the spring and summer. 

A fine time is anticipated. by the ladies and their hus- 
bands on the evening of April 18, this being the occasion of 
their annual dinner. A high mark was set at last year’s 
dinner party, but Mrs. C. E. Diefenbacher, who is in charge 
of the committee on arrangements, predicts that the 1927 
affair will be equally enjoyable. 

Newton Auxiliary Has Meeting 

The Women’s Auxiliary of Newton, Mass., recently 
held a meeting at the home of Mrs. Louis B. Martin, 29 
Chesley Road, Newton Center. After the business meet- 
ing, whist was played. Later the master plumbers joined 
the ladies and a dainty supper was served. 

Michigan Auxiliary Plans for Successful Year 

A letter from Mrs. William Hughes, of Detroit, president 
of the Ladies’ Auxiliary of the Michigan State Plumbing 
and Heating Dealers’ Association, expresses her expecta- 
tion of a successful year for the newly formed auxiliary, 
and her appreciation of the hospitality extended by the 
Flint ladies at the recent convention, as reported in last 
week’s issue. Among the interesting features of enter- 
tainment were a visit to the Michigan State School for the 
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Group at the recent state board meeting of New Jersey 
Women’s Auxiliary 


Deaf, where demonstrations of lip and sound reading were 
given in the various grades, and a luncheon and entertain- 
ment at the Y. W. C. A. Mrs. William Ames, president of 
the Flint auxiliary, Mrs. A. Snyder, past president of the 
Detroit auxiliary, Mrs. M. Mesnard, president of the De- 
troit auxiliary, and Mrs. J. C. Wall, president of the Kala- 
mazoo auxiliary, made interesting speeches, and an ad- 
dress on the scholarship fund was given by National Di- 
rector John J. Vogelpohl. About twenty members of the 
Detroit auxiliary attended the convention, and there were 
sixty or seventy ladies in all, including delegations from 





You Can Easily Erect 
This Smokeless Burnham 


You go about setting up a Smokeless Burnham in almost 
exactly the same way as you do in erecting an ordinary Square 
Sectional Burnham. 

It’s as easy as that. 

There are just three kinds of section in the Smokeless; front, 
back and one kind of intermediate section. 

The rating chart will tell you the number of intermediates to 
give the radiation you want. Set up the base, put in the grates, 
place the sections and bolt them with short tie bolts. And 
there you are. 

Gives you a boiler that will burn the smokiest kind of soft coal, 
with only white smoke at the chimney top inside of sixty 
seconds—far inside the strictest smoke code time. 


Go after your share of this smokeless boiler business, with its 
fuel thrift appeal. 

You can get it.’ 

Write us for all the facts. 


Irvington New York 
New York City Office, 30 East 42nd St. 


Representatives in Principal Cities of the United States and Canada 
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Grand Rapids, Bay City, Royal Oak, Kalamazoo and Pon- 
tiac. With such a representative attendance, Mrs. Hughes 
feels that the Michigan State auxiliary has made a very 
encouraging beginning. 





WASHINGTON ZONE DIRECTORS MEET 


The zone directors of the Washington State Master 
Plumbers’ Association met in Tacoma, Wash., March 19. 
At this meeting the matter of employing a state field 
secretary was discussed, and a committee was appointed 
to get this move under way. Mr. Scott is chairman. It 
is expected that this committee will present the idea of a 
secretary to serve in this capacity before the individual 
local associations, so that at convention time the mem- 
bers will be informed on details as far as possible. 

President Thompson is presenting a strong plea for the 
maximum membership increase before convention time. 
Another point which the president is stressing is proper 
display windows in shops. He urges the members to 
secure the proffered help of the National Trade Extension 
Bureau in this phase of their business. 





LOS ANGELES BUILDING SHOWS INCREASE 
Building in Los Angeles, Calif., picked up considerably 
during March, according to the figures just released from 
the office of the superintendent of buildings, since it ex- 
ceeded the figures for February by 46.7 per cent. The 
actual figures are: March, 1927, $11,111,774; February, 
1927, $7,574,354. 


While for months past the value of the permits for 
apartment houses single and double dwellings have pre- 
ponderated, this condition was reversed in March and 
business buildings preponderated by the small margin of 
1.4 per cent. 


The percentages are: Business buildings, 
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50.7; residence buildings, 49.3. This change is accounted 
for by a spurt in the field of heavier construction which 
ran the March figures for this type of construction $3,537,- 
420 above the figures for the preceding month. 

March operations were featured by the starting of work 
on two 13-story buildings, costing $2,845,000; 2,270 Class 
“D” frame structures; 817 single family houses, and 118 
double dwellings. In addition to the above, 42 new gas 
filling stations were started, two churches, two club build- 
ings and one theatre. 

Work was begun also during the month on 11 industrial 
structures. These included eight office buildings, 45 mer- 
cantile buildings, three hotels, six factories, seven public 
buildings and six warehouses. In all the report recorded 
the issuance of 3,596 permits. 


New Business “Ventures 


The Noyes Co. of Presque Isle, Me., will establish a 
branch of its plumbing and heating business at Mars 
Hill, Me. 

X L Heating & Plumbing Co., Cambridge, Mass., has 
been organized and incorporated by Alice C. Reed, 56 Otis 
street, Medford, and Carmine A. Russo. 


Kinney, Speisman & Waller is the name of a new 
plumbing and heating firm in Corry, Pa. The proprietors 
of the new concern are Milan Waller, Walter Kinney, and 
Frank and William Speisman. 

The Taylor Heating Co. has been established at 185 
Broad street, Providence, R. I., by Henry Taylor of 155 
Medway street in that city. 

The International Heating Co., Waterbury, Conn., has 
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The strength of 
Trenton fittings lies 
not only in the high 
quality materials 
but in the manner 
which the men who 
make them give 
attention to the de- 
tails of construction. 
You are assured of 
complete satisfaction 
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with Trenton fittings. 


Write to your jobber 
for full details. 


The Trenton Brass 


and Machine Co. 


Trenton - New Jersey 


Represented by RollinC. Wilson 
7 E. 42nd St., New York, N. Y. 
261 Franklin St., Boston, Mass. 

121 N. Broad St., [Philadelphia, Pa. 








Turnover! 


Means 
More 
Profit 


Keep your 
money turning. 
Many fair sized 
profits pay 
more net profit 
at the year’s 
end than a few 
large profits. 
Paul Bulldog 
Water Systems bring quick 
turnover on small investment. 
They sell readily because low 
priced for high value. Your 
capital won't be tied up in dead stock if you carry 
Bulldog Systems. Write for new Bulletin on these 
money-makers. Ask for more NOW! 


Nos. 888 
and 999 for 
Deep Wells. 


The Fort Wayne Engineering & Mfg. Co. 
1706 N. Harrison Street Fort Wayne, Ind. 


“he DAIL Bulldog 


WATER SYSTEMS: 
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been incorporated with a capital of $50,000. The incor- 
porators are: Charles A. Devino, Michael A. Devino and 
Theodore V. Meyer, 11 East Main street, all of Waterbury. 


The Elmwood Plumbing & Heating Co. has opened show 
rooms and a shop at 65 Elmwood street, Newton, Mass., 
in a rapidly growing new business section of the city. 

Grossman & Wealthy have opened a plumbing and 
heating business at 409 Lewiston avenue, Rochester, N. Y. 

Two new plumbing and heating firms that have re- 
cently taken out master plumber’s licenses in Salt Lake 
City, Utah, are: H. C. Andersen Plumbing Company, 
4258 South Seventh East street, and the O. & W. Plumb- 
ing Company, 1984 South Eleventh East street. 


Business Ci hanges 


E. L. Peaslee, manager of the Peaslee Plumbing & | 
Heating Co. of Stillwater, Minn., announces the purchase, | 





by his firm, of the Ziegler building, on South Main street | 


in that city. The building will be completely remodeled, 
and will then be occupied by the plumbing and heating 
concern. A modern showroom, offices and work shop will 
be constructed. 











Left to right: H. J. Schuerer, Springfield, Mo.; J. R. Gorden, 

C, H. Rivers, C. B. Archibald, all of St. Joseph, and C. E. Cook, 

Springfield.—Lower picture: Mr. and Mrs. J. J. Lawler, Spring- 

field. At the recent state convention of the Missouri Master 
Plumbers’ Association, at St. Joseph 


Roy E. Thompson, president of the Washington State 
Master Plumbers’ Association, has moved into a new loca- 
tion where he has a modern shop and a good display 
room. 

The Meadows Heating Co., of Milwaukee, Wis., has 
amended its articles of incorporation to increase its capital 
stock from $10,000 to $25,000. 

William M. Lawn has moved his plumbing business from 
61 Beacon street to 702 University avenue in Rochester, 
mM. Bs 

Wirth-Bott Co., of Rochester, N. Y., has moved from 
760 Clinton street, N., to new quarters at 844 Clinton 
street, N., where the concern has installed a modern 
showroom. 

Nottingham Heating & Ventilating Co. is the firm name 
under which Leo J. Dolan, Albert P. Devincenzi and 


George M. Frisbie, all of Oakland, Calif., will conduct their 
business. The firm is located at 368 Tenth street. 

The Charles E. Vegiard Plumbing & Heating Company 
of Kansas City, Mo., has leased the storeroom at 4302 
Mill Creek parkway, Kansas City, Mo., and will conduct 


its business there. 


The Barney Sobel Co., Boston, Mass., is now doing 
business at 111 Tyler street under the name of the Savoy 
Heating & Plumbing Co. 
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Helping this shop to keep up to 
their standard of 


“Service and Quality” 





and saving them time, that 
makes a good-sized cut in costs 


On your next trip to Milwaukee, stop in at this 
shop and they'll show you ‘wo very good reasons for the 
service that they take pride in giving their trade. 

Side by side stand the two reasons—a WILLIE 
WILLIAMS and its big brother, a ‘“‘RAPIDUCTION.” 
Machines for turning out accurately threaded pipe 
faster than by any other method, and at lower cost. 


As this user writes: 


**Service and quality have always been our watch- 
word, and our Williams Machines have enabled us 
to extend our service. These machines save us much 
time in threading, cutting and reaming.”’—A. H. 


Griewisch, Pres., Bayley Heating Supply Co., 
Milwaukee, Wis. 


The “WILLIE” threads all 
sizes of pipe up to 2 inches— 
and the ‘“‘RAPIDUCTION’’ ma- 


chine handles work up to 6 in. 


Get a real machine tool 
—it pays in the long run. 
Mail the coupon and we'll 
be glad to tell you how the 
“WILLIE” is paying big 
dividends to other 
plumbers and steamfitters. 





The Willie Williams is built with 
the strength of the big threading 
machines in the Williams line. 
Easy to move—but only when you 
want to move it. 


Witte @ Wiliams 


PORTABLE POWER PIPE MACHINE 


FREE OFFER COUPON 
I want to cut my pipe threading costs. Please tell me how. 


Williams Tool Corporation 
Erie, Pa. 
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The contractor receives a written guarantee 
on the heating capacity of every Capitol boiler 


Capitol Boilers 


AND RADIATORS | 


Uxrrep Srares RapiaTor (GRPORATION - DETROIT, MICHIGAN 
6 FACTORIES AND 28 ASSEMBLING PLANTS SERVE THE COUNTRY 
For 37 years, builders of dependable heating equipment 




















Feature 





Without the “Duplex” feature, a water feeder 
must be placed so low that the danger line is 
reached before the supply valve opens. The 
“Duplex” feature assures real water line con- 


trol. Ask us to tell you why. 


Ask for Bulletin D 6. 


MSDONNELL & MILLER 


WRIGLEY BUILDING, CHICAGO 
Eastern Warehouse Stock, Bush Terminal, N. Y. 


(1) 























Armstrong Bros. 


CHAIN PIPE 
VISE 


DROP FORGED STEEL 


The Ideal Portable Vise 
RAPID--STRONG--COMPACT 
¥%" to 8" Pipe 
One turn of the handle 
releases or grips pipe 
Write for Catalog 


ARMSTRONG BROS. TOOL Co. 


323 N. Francisco Ave., Chicago, U. S. A. 


























UNCONDITIONALLY GUARANTEED 


>ARROW> 


TRADE MARK 
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PrmmaAan 


PNEUMATIC—STORAGE—SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 
Clare and Kloman Sts. Baltimore, Md. 
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This &° That, Here &? There 


The E. H. Friederick Co., 73 Sargent street, Holyoke, 


| Mass., has been awarded the plumbing contract on the 


ae 
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$250,000 parochial school, which is now in the course of 
construction on Orange street, New Britain, Conn., for the 
Sacred Heart Parish. 

The city of Ansonia, 
plans for a new high school building to cost about 
$600,000. An architect has not been selected to draw 
plans. M. J. Cook is mayor. 

J. D. Leland & Co., Statler Building, Boston, Mass.. has 
been commissioned to prepare plans for a Junior high 
school to be built on School street, Rockland, Mass. 

Walter F. Fontaine, 285 Main street, Woonsocket, h. L,, 
will prepare plans for the proposed sanatorium building 
to be erected for the state at Burrillville. Charles Arnold, 
Wallum Lake, is superintendent. 


Conn., is considering tentative 


The Augsburg Publishing House, 425 South Fourth 
street, Minneapolis, Minn., will build an eight-story, 55x66 


ft. addition to its office building. Lang, Raugland & Lewis, 
412 Essex building, are the architects. 

William Peck, 415 Third street, Des Moines, Iowa, with 
a bid of $14,002, has been awarded the plumbing and 
heating contracts on the two-story, 89x130 ft. consolidated 
school at Everly, Iowa. 

The Barbery Plumbing & Heating Company, 817 West 
Broadway, Minneapolis, Minn., with a bid of $33,600, 
has been awarded the plumbing and steam heating con- 
tracts on the three-story Catholic junior high school being 
built by the Ascension Catholic Church at Seventeenth 
and Bryant avenues N., at a cost of $200,000. 

Carstens Bros., Ackley, Ia., have been awarded the 
plumbing and steam heating contract in the three-story, 
130x140 ft., high and grade school to be built in that 
city at a cost of $130,000. 

The Interstate Plumbing & Heating Company, 3315 
Hickory street, Omaha, Nebr., with a bid of $7,700, was 
awarded the plumbing and steam heating contracts on 
the two-story chemical engineering building at the Iowa 
State College at Ames. 


Paul Rantzow, Garnavillo, Ia., has been awarded the 
plumbing and heating contracts on the two-story, 68x84 
ft. school and convent to be built in that city by the 
Catholic church. 

Bids will soon be taken on the general construction 
and plumbing and steam heating work on a five-story 
addition to the St. Luke’s Hospital at Aberdeen, S. D., to 
cost $300,000. John H. Wheeler, 508 Exchange Bank 
building, St. Paul, Minn., is the architect. 

J. E. Pyne, Aberdeen, S. D., with a bid of $21,300 has 
been awarded the steam heating contract in the two-story 
junior high school to be built in that city. Kelley Plumb- 
ing Company, also Aberdeen, with a bid of $6,575 has 
been awarded the plumbing contract. 

The State Board of Administration, Bismarck, N. 
has made appropriation for a normal school to be built 
at Mayville at a cost of $178,850, a new girls’ dormitory 
building at the State Training School at Mandan to cost 


$75,000, and a ward building at the State Hospital for 
Insane at Jamestown to cost $200,000. 

The John H. Bickford Co., 6 Beacon street, Boston, 
Mass., is preparing plans for a large theater building to 


be erected at Salem, Mass. The owner’s name is at present 
withheld. It is estimated the structure will cost approxi- 


mately $750,000. 
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c. F. Springall, 84 Sprague street, Malden, Mass., has 
completed plans for a brick and steel apartment house, 
70x70 ft., 4 stories high. Bids are now being received 
for the plumbing and heating contracts. 

Amesbury, Mass., will build an addition to the school on 
Prospect street. The plans are being prepared by Haynes 
& Mason, 280 Main street, Pittsfield, and include a new 
heating system for the entire school. 

George Frederic Hall, 807 Union Trust building, Provi- 
dence, R. I., has been commissioned to prepare plans for a 
brick and steel, 12-story bank and office building, 30x45 
{t., to be erected on Westminster street for the Union 
Trust Co. at a cost of $225,000. 

Holy Cross College, Worcester, Mass., Reverend Joseph 
N. Dinand, president, has had preliminary plans prepared 
by Maginnis & Walsh, 100 Boylston street, Boston, for a 
brick and stone gymnasium building and field house to 
cost about $800,000. 

Whiton & McMahon, 805 Main street, Hartford, Conn., 
have been selected to prepare plans for the proposed school 
to be erected on Franklin avenue. Preliminary plans 
specify a 20-room grammar school and gymnasium calling 


for an expenditure of about $500,000. 


J. Edward Richardson, 56 Grove street, Dover, N. H., 
will prepare plans for a Masonic temple and club to be 
built on Middle street, Portsmouth, N. H., for the St. 
John’s Lodge A. F. & A. M. Harry W. Peyser is in charge 
for the lodge. 











J. B. Stewart, Republic Brass Co.; C. 8. Novak and Fred 

Barton, Detroit masters; F. C. Roeglin and E. C. Peterson, A. 

Harvey's Sons Mfg. Co., Detroit; C. 0. Lippy, Thos, Maddock’s 

Sons Co., Trenton, N. J—At the recent convention of the 

Michigan State Association of Plumbing and Heating Dealers, 
at Flint 


Elwell & Chenet, 4 Bridge street, Northampton, Mass., 


will install the heating system in the proposed elementary 
school to be erected for the town of Hadley, Mass. 

The J. W. Hull Plumbing & Heating Co. of Memphis, 
Tenn., has been awarded the heating and plumbing con- 
tracts on the new $400,000 Sears, Roebuck & Co. plant, 
now being built in Memphis. 


Plans have been completed for a four-story hospital 
building, to be erected by the osteopathic physicians of 
Massachusetts on a site, approximately an acre in area, in 
the Jamaica Plain district of Boston. The structure is to 
be thoroughly fireproof in construction and the private 
rooms will be equipped with baths and other facilities for 
the care and comfort of patients. 


The Crescent Plumbing & Heating Co. of Louisville, 
Ky., has the plumbing contract on an office building under 
construction at 147 North Clay street in that city, at a 
cost of $2,000,000. F. A. Clegg & Co. of Louisville have 
the heating and ventilating contracts. 


The Dwight P. Robinson & Co., Inc., of Chicago, New 








t LEVEL 


Arar trp” 


Fully Enclosed 


Automatically 
Lubricated 


Quiet Running 
Slow Speed 





Monarch Deep Well Pumps 
REFINED CONSTRUCTION: Bronze Worm Wheel and Steel 
Worm running in an oil bath eliminates noisy open spur gears. 
Gear reduction 16 to 1. Worm Shaft fitted with deep-groove ball 
bearings on sprocket end, Bronze Bearing on opposite end. This 
construction makes for operating smoothness. 


Get Catalog No. 103 and 1927 Price Sheet No. 10 
The Monarch Engineering Company 


230 E. ist St., Dayton, Ohio 
































THE THR ARISTOCRATS 


of Uniondom— 


The Ace—An all brass octagon shaped | 
union. 

The King—A malleable iron union 
with a brass end. 


The Queen—A malleable iron union 
with inserted brass seat. 














106 








DOMESTIC 








Adjustable 


In less than 30 seconds, any 
mechanic can adjust the Don- 
nelly Pressure Relief Valve to 
any desired pressure. 

Note the external spring 
which does away with the 
dangers of corrosion. Your 
jobber will gladly supply you. 


DONNELLY MFG. Co. 
29 Mills St. Malden, Mass. 




















Don’t Be Content 


With ordinary Roof Flashings 


Specify and Use 
the Reliable 


“SIMPLEX” 


Made in 
All Lead—Copper— Galvanized 
ron 
Every Flashing Adjustable 
Every Flashing Perfect 


Manufactured only by 


SIMPLEX MFG. COMPANY, 213 W. Austin Ave.,Chicago 























STRINGER ROUGHING-IN SYSTEMS 
Save the Plumber TIME and MONEY— 


They come ready to install with no waste of material. Try 
them on your next job and be convinced of their merits. 
Manufacturers of complete roughing-in systems for either 
CAST IRON or SCREWED PIPE installations. We have 
fi for any operation—from the smallest bungalow to 
the tallest building. 


Write for catalog of Modern and Economical Plumbing Rough- 
ing-In systems. 


STRINGER BROS. CO., Inc. 


1100 West 38th St. - Chicago, Illinois 
Factories: Gadsden, Alabama 
Warehouses: Chicago, Illinois, Gadsden, Alabama 
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“Now, what i want’ — 


says the prospect, “is a simple cellar drainer 
which will run without stopping and doesn’t 
need any more attention than an occasional 
oiling--and it mustn't cost much to operate 


This man wants a Rathbun, and there are 
a good many prospects like him in your com- 


munity; you can sell these if you will show 
them. Learn details from your jobber—today. 


The Rathbun Co, 


1036 Beaubien St. Detroit, Michigan 











H 








+4 
H++4 




















zt 








ENGINEERING April 16, 1927 


York and Boston, have been awarded a contract to erect a 
new fruit auction terminai for the Boston & Maine Rail- 
road Co. It will be 600 ft. long and 90 ft. wide, and will 
cost in the neighborhood of $350,000. It will be built on 
Rutherford avenue, Boston, adjacent to the tracks of the 
railroad company. 

The Wiot Plumbing Co. of Cincinnati, Ohio, has secured 
the contracts for gas fitting and plumbing work on a 
residence under construction in Walnut Hills in that city. 

The Kirk & Blum Ventilating Co. of Cincinnati, Ohio, 
has the contract for the installation of the ventilating 
work on the new $2,000,000 Mercy Hospital at Hamilton. 

Heilman & Schroeder of Newport, Ky., have been 
awarded the plumbing contract on the extensive addition 
to the Clifton school in that city. 

Reistenberg Bros. of Cincinnati, Ohio, have the contract 
for plumbing work on the building to be built for the 
Black Diamond Paint & Varnish Co. in that city. 

The Union Gas & Electric Co. of Cincinnati, Ohio, con- 
templates the construction of a central heating plant at 
a cost of $2,000,000. 

The Wiggins-Gillespie Co. of Bowling Green, Ohio, has 
secured the plumbing contract on the new school addition 
with a low bid of $11,536. 

Plans are under way for the construction of the Marietta 
Memorial Hospital at a cost of $250,000, at Marietta, 
Ohio. Samuel Hannaford & Sons, Cincinnati, Ohio, are 
working on the plans, which will call for a three-story 
structure. 

It is planned to make an expenditure of $125,000 on 
the construction of a new school building at New Madi- 
son, Ohio, by school authorities in that city. 

A new school to cost $215,000 will be built at Ohio 
City, Ohio, by the school board of that city. 

A 75-room hotel to cost $75,000 will be built at St. 
Marys, Ohio, by the Crestland Hotel Co. of Cleveland. 

A. Bodell & Co. of Bluefield, W. Va., have the contract 
for heating and plumbing work on the $50,000 store build- 
ing to be erected in that city by the S. S. Kresge Co. 


A new capital building to cost $5,000,000 will be erected 
at Charleston, W. Va., by order of the state legislature. 

A bank and office building to cost $1,500,000 will be 
built at Charleston, W. Va. Alfred C. Bossom, of New 
York City, is the architect. 

The Brattleboro (Vt.) Retreat for the Insane will erect 
a reception and administration building. Plans are being 
prepared by Kendall, Taylor & Co., 142 Berkeley street, 
Boston. It will be four stories and basement, 116x55 ft. 
Plumbing and heating contracts will be awarded sepa- 
rately. 

A five-story apartment building will be erected by Har- 
rison O. Apthorp & Co., 15 State street, Boston, at 10 Otis 
place, in that city. 

An addition, to cost approximately $800,000, will be 
erected to the Medford, Mass., high school, from plans by 
Michael A. Dyer, 1 Beacon street, Boston. Contracts for 
plumbing and heating will be let separately. 

Hampden Lodge of Odd Fellows of Springfield, Mass., 
will erect a new temple on State street. H. L. Sprague is 
drawing plans. It will cost about $200,000. 

Plans are being drawn by the U. S. Veterans Bureau, 
J. A. Wetmore, Arlington building, Washington, D. C., 
for a hospital at Camp Devens, Ayer, Mass. 

Farmington, N. H., will erect a new high school and 
will award the heating contract separately. The plumbing 
will be included in the general contract. Fred W. Browne 
is chairman of the committee. 
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Charles A. Joslin, Portland, Ore., is installing plumbing 
at 5830 Thirty-sixth avenue, for H. H. Schmitt. 

Traverse Bennett Co., Portland, Ore., is installing 
plumbing in a building for Hiller Bros., at 710 Alameda 
Drive. 

J. S. Chambers of Marshfield, Ore., received the plumb- 
ing, heating and ventilating contracts on the new high 
school building at Myrtle Point, Ore. 

An apartment and community center building is to be 
constructed in Seattle, Wash., at a cost of $65,000. The 
owner is C. C. Buckley and the architect W. J. Jones, Rail- 
way Exchange building. Besides 20 two- and three-room 
suites, and some store buildings, there will be a garage. 
The basement will contain shower baths. 

A modern fire-proof building to cost $60,000 is to be 
built in Butte, Mont., by Adolph Pincus. 

Higgins & Biederman, architects in the Terminal Sales 
building, Portland, Ore., are preparing plans for a $20,000 
residence for T. J. Mendenhall in Laurelhurst. 





~ ‘Murray W Sales « Co. 





Display of Murray W. Sales & Co., of Detroit, at the Builders 
Show held recently in that city 


Butler College at Indianapolis, Ind., is to build several 
buildings on its campus, at a cost of $1,000,000. Robert 
Frost, of that city, is the architect. 

The Jeffersonville Christian Church at Jeffersonville, 
Ind., will build a new Sunday school building at a cost of 
$55,000. 

A six-story and basement garage building is to be con- 
structed at Frankfort, Ind., at a cost of $250,000, by the 
W. F. Kernodle Auto Co. of that city. 


The Ft. Thomas, Ky., board of education will build a 
gymnasium in that city at a cost of $50,000. 

M. H. Scully, 185 North Main street, Ansonia, Conn., 
will install the heating and plumbing systems in the addi- 
tions to the Ansonia National Bank on Main street, that 
city. 

E. E. LeBouel, 104 Oswego street, Springfield, Mass., 
has the heating contract, and Leon Page, 51 Pasco road, 
Springfield, the plumbing contract on the large apartment 
house now being built at 57 Federal street for H. E. 
Angers & Bros., Inc. 

Leo Setlow, 174 Orchard street, New Haven, Conn., has 
the heating and plumbing contracts on the theater and 
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For Small Storage 
anks 





have been using Robertshaw Ther- 
mostats for more than 26 years 


Robertshaw Thermostats are simple in construction, durable, and 
have no parts which can deteriorate or wear out. 


—Many Gas Appliance Manufacturers have used them exclusively 


for years. 


Each Robertshaw Thermostat manufactured is given an individual 
temperature test and its successful performance is fully guaranteed. 
That’s why the plumber prefers to handle water heaters equipped 
with Robertshaw Thermostats. 


There are many applications for Thermostats in the plumbing field. 
All styles and sizes of Automatic Storage Water Heaters—Steam 
and Hot Water Boilers—Hot Air Furnaces — Garage Heaters — 
Kitchen Ranges—Clothes Dryers—Industrial Appliances. 


Write for information and catalog af Thermostats. 


ROBERTSHAW 


YOUNGWOOD, PA. 


‘**Thermostats Since 1899”’ 


Heater Manufacturers Using Robertshaw Thermostats 


B-Line Boiler Company 
Bryant Heater & Mfg. Co. 
F. C. Barton Company 
W. H. Cain Gas Radiator 


0. 
Coast Heater Mfg. Com- 


pany 
Columbus Heating & Venti- 
lating Co. 
me & Night Water Heater 
rs) 


Economy Heater Company 
Eureka Water Heater Com- 


pany 
Federal Water Heater Co. 
Handley-Brown Heater 
Company 
Hoffman Heater Company 
Holyoke Heater Company 
Hoyt Heater Company 
Koil-les Heater Company 


THERMOSTATIC 
wave 





For Gas- Fired 
Heating Boilers 


Lone Star Water Heater 
Co. 
Lovekin Water Heater Co. 
Newell Manufacturing Co. 
« New Detroit Heater Co. 
Ohio Heater Company 
Peerless Heater Company 
. Payne Furnace & Supply 
Co. 
Pennsylvania Globe Co. 
George F. Reichman & Co. 
Reznor Manufacturing Co. 
George D. Roper Corp. 
Troop Water Heater Co. 
Universal Water Heater Co. 
Utica Products Company 
Welsbach Company 
Williamson Heater Com- 
pany 
\ 
j 
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Snap-Action 
Thermostat 


Kompak Company 
W. E. Lamneck Company 









For Large Storage 
Systems 
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You Can Do a 
Better Job 


with 


Lenox 


Blades 


Lenox Flexible Hand Blades 
are of exceptionally durable 
quality. 

They make the work easier and they 


do it right. They serve longer and 
will take hard use like no other blade. 


Use Lenox blades for all work—you 
can do it better with them. 


AMERICAN SAW & MFG. CO. 


SPRINGFIELD MASSACHUSETTS 
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Bigger Profits 


Health-o-Meter 


CuaRanTEEO 


Automatic Bathroom Scale 


f 








Because of its unquestionable 
eficiency and unequalled 
economy the Health-O-Meter 
is a fast selling home scale. 
The demand increases daily 
and now is the time to order 
these in preparation for sales 
that mean bigger profits for | 

you. Write for details today. e 


Continental Scale Works 


5701 Claremont Ave. 
Desk 68-D CHICAGO, ILL. 
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, stores building to be erected on Whitney avenue for the 
Whitneyville Association. 

The city of Hartford, Conn., has selected land adjoining 

| the site of the Hartford Public High School for the proposed 

$400,000 trade school. A plumbing course is included in the 

plans for the future of the school, which has been heartily 

endorsed by the Master Plumbers Association of Hartford. 


In connection with this project, additions are planned to 
the high school to cost $130,000. An architect has not 


been selected. 


The Metz Heating & Plumbing Co., Tomahawk, Wis., 
has been awarded the heating and plumbing contracts on 
the $14,000 store building under construction at Toma- 
hawk. 

The Davis-Barker Co., Beloit, Wis., has been awarded 
the plumbing contract, and the Paul E. Mueller Co., Mil- 
waukee, has been awarded the heating contract on the 
| new two-story grade school to be constructed at Beloit. 











| Top picture, from left to right: F. H. Gaylord, Hoffman Spe- 


cialty Co., Chicago; H. H. Highlands, Gary master plumber; 
S. M. Murdoch, National Plumbing & Heating Supply Co., 
Chicago.—Middle picture: D. D. Nisely, C. A. Rigsby, A. H. 
Flanagan, all of Anderson, Ind.—Lower picture: A. Klinga- 
man, Fred Eibel, Frank E. Simard, all of Gary, Ind. At the 
recent convention of the Indiana Society of Sanitary Engi- 


neers, at Indianapolis 


F. M. Branson & Son, La Crosse, Wis., have been 
awarded the plumbing contract with a bid of $7,886, and 
the heating and ventilating contract with a bid of $27,665, 
on the addition to the Logan Junior High School at La 
Crosse. 


John S. Jung of Milwaukee, Wis., has been awarded 
the heating contract on the $86,000 school and church 
building under construction for the Congregation of the 
Blessed Sacrament at Thirty-sixth and Oklahoma avenues, 
Milwaukee. 


E. J. Sullivan, Kenosha, Wis., has been awarded the 
plumbing contract on the $500,000 theater to be erected in 
that city, which will also house several stores. 


George W. Spence Co., Milwaukee, Wis., has the heating 
contract and the Wenzel & Henoch Co., Milwaukee, has 


2OOGOHOHOHGHOHOHOHHHOOHHGHOHOHOHGOHOHOO0O0 0000000606 @| the plumbing contract in connectiemowith the TeModeling 
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of the office building for the Callaway Fuel Co., at North 
and East Water streets, Milwaukee. 

Eichhorn & Radtke, Milwaukee, Wis., have been 
awarded the heating contract on the $100,000 store and 
recreation building under construction at 1444 Green Bay 
avenue, Milwaukee. 

Noerenberg & Marien, Milwaukee, Wis., have been 
awarded the heating contract on the large store building 
which is to be erected at 2611 North avenue, Milwaukee. 

The Zentgraf Heating Co. of Milwaukee, Wis., has been 
awarded the heating contract for remodeling the Granada 
theater at 587 Mitchell street, Milwaukee. 

Wenzel & Henoch Co., Milwaukee, has been awarded 
the heating and plumbing contract on the $85,000 store 
and apartment building which is to be constructed at 
Farwell avenue and Royall Place, Milwaukee. 

The South Side Plumbing and Heating Co. of Milwau- 
kee, Wis., has been awarded the plumbing contract on a 
shop and flat building under construction at 926 Forest 
Home avenue, Milwaukee. 

Loppnow Brothers, of Milwaukee, have been awarded 
the plumbing contract on a large store building which is 
to be built at 1028 Atkinson avenue, Milwaukee. 

W. H. Egan, Milwaukee, Wis., has been awarded the 
plumbing contract, and Paul Niehoff, Milwaukee, has been 
awarded the heating contract on a $38,000 apartment 
building to be constructed at 380 Eastwood Place, Mil- 
waukee. 

John Droegkamp of Milwaukee, Wis., has been awarded 
the heating contract on an apartment building to be con- 
structed at Fourteenth street and Meinecke avenue, Mil- 


waukee. 
The Pflugradt Heating Co., Milwaukee, Wis., has been 
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awarded the heating contract, and Peter Vogt of Milwau- 
kee has the plumbing contract on a $50,000 twelve-apart- 
ment building which is to be erected at 1307 Farwell ave- 
nue, Shorewood, Wis. 

Hugo Lippert of Milwaukee, Wis., has the plumbing 
contract on a new store building at Greenfield avenue, near 
Sixty-fourth avenue, West Allis, Wis. 

J. Massino & Son of Milwaukee, Wis., have been awarded 
the plumbing contract, and Paul Niehoff of Milwaukee has 
been awarded the heating contract on a $23,000 store and 
apartment building which is to be built at 1628 Oakland 
avenue, Shorewood, Wis. 


The Zellerbach Paper Co. will build a concrete one- 
story structure in Eugene, Ore., as a distribution center 
for its products. Plans are being prepared by engineers 
of the company in San Francisco. 

The building in which the Bank of Sellwood, Portland, 
Ore., is located, will be remodeled at a cost of $25,000. 
The general contract has been let to Robertson, Hay & 
Wallace. 

Rogers Plumbing & Heating Co., Portland, Ore., is in- 
stalling plumbing in new residences at 1102 and 1106 
Carlton avenue. 

Arthur Roy is installing plumbing in houses at 969 
Skidmore street and at 322 East Thirtieth street. 


A two-story apartment house to cost $68,000 will be 


built in Portland, Ore., for C. S. Arnold, 302 East Thirty- 
sixth street. There will be thirteen suites of three or four 
rooms each. An electrically equipped oil burner heating 
system will be a feature, as well as an incinerator and a 
refrigeration system. 


A $40,000 building for the Methodist church in Klamath 
Falls, Ore., is under way. H. E. Perrin of that city is in 














A Trustworthy Range Boiler Stand 


~ EAFCO Universal “HAWKS” = ~~ 


This Eafco stand, from 
a genuine HAWKS 


pattern, is designed to 
fit any size or type of 
tank, and can be ad- 
justed to a desired 
height by the use of a 
regular 114 in. wrought 
pipe nipple. 

All HAWK stands 
are equipped with 
malleable tees tapped 
1x34, 34x34, or 34xlo 
inches. 
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Breakage is ehminated 
by the use of malleable 
tees. 

Each stand, consist- 
ing of 4 pieces, is packed © 
in an individual carton, 
thus coming to you 
ready for use. Always 
specify Eafco products 
and assure yourself and 
customer of that type 
of service which will 
prove profitable to 
both. 


EASTERN FOUNDRY COMPANY 
Boyertown, Pennsylvania 
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54 WEST THIRD ST. 
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15—18—30 and up 


Regardless of whether a home costs thirty 
thousand—or less, specifications provide for 
the same detailed ingenuity. 


With a finger tracing to suggested modern 
installations, the architect or builder empha- 
sizes economy and utility. His clients observe 
that guaranteed products enjoy approval; 
and learn that Dahlquist AQUATHERM 
copper boilers are guaranteed for twenty- 


five years. 


That is economy. Utility means that the 
AQUATHERM gives hot water instantly, sav- 
ing one-half the fuel generally needed to draw 
a given quantity. 


DAHLQUIST MFG. CO. 
SO. BOSTON, MASS. 
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charge of the call for bids, which will be made within a 
month. DeYoung & Roald, architects of Portland, are 
associated with Mr. Perrin in the preparation of plans. 

E. A. Bohren, Portland, Ore., is installing a plumbing 
system in a new residence at 1414 Kelly street. 

Alaska Plumbing & Heating Co. of Portland, Ore., is 
installing plumbing in a duplex house at 1238 Reed College 
Place. 

The Portland Fruit and Flower Mission, Portland, Ore., 
has authorized Sutton & Whitney, architects, in the Lewis 
building, to prepare plans for a $100,000 building to be 
erected for the use of the organization at Twelfth and 
Market streets. The building will be 80x80 ft., three 
stories high, with accommodations for 75 children. 


The Wenzel & Henoch Co. of Milwaukee, Wis., has been 
awarded steam heating contracts on the office building at 
East Wisconsin avenue and Broadway, with a bid of 
$14,500; on a building at 121 Fourteenth street, with a 
bid of $4,000; on the Riverside High school with a bid 
of $2,787, and on a building at 208 Knapp street, with 


a bid of $3,200. 


The March tournament of the “Terrible Twenty,” a 
group of business men golfers of Los Angeles, Calif., who 
get together once a month, was held at the Rancho 
course, and was won with a score of 159 for thirty-six 
holes by George Hess, vice president of the Haverty 


Company. 
The Hauser Northwest chain of hotels, of which com- 


| pany Eric Hauser of Portland, Oregon, is head, will build 


a new hotel in Pullman, Wash., at a cost of about $150,- 
000. Architects Tourtellotte & Hummell of Portland and 
Smith & Rounds of Pullman, associates, are in charge of 
plans. The building will be five stories high, 100x100 


ft. and will contain 65 rooms. 


Fraternal Order of Eagles will build a $70,000 temple 
in Wenatchee, Wash. Evert M. Hinshaw drew the plans. 


W. F. Bunce, Portland, Oregon, was low bidder on both 
plumbing and heating contracts on the additional unit to 
the Grant high school in that city. 


J. C. Canning, Williston, N. D., with a bid of $16,100, 


has been awarded the plumbing and steam heating con- 
tracts on the two-story school being built at Stanley, N. D. 
This firm was also the low bidder on the plumbing and 
heating work in the school at Wheelock, N. D., with a 
bid of $8,850. 

The Sher-Hendrickson Company, 24 East First street, 
Duluth, Minn., has been awarded the plumbing contract 
on the new four-story, 163x193 city hall building in that 
city, with a bid of $12,530. The Zenith Plumbing & 


Heating Company, 9 West First street, secured the steam 
heating contract on a bid of $21,395. 


Plans are being made by Architects Buechner & Orth, 
500 Shubert building, St. Paul, Minn., for a county court 
house at Breckenridge, Minn., Wilkins county, to cost 
$200,000. CC. A. Seffens is the county auditor. 

John F. Cabeen of Salem, Mass., has the heating and 
plumbing contracts for the new Nurses’ Home for the 
Salem Hospital in that city. 

Plumbing contract for the $150,000 apartment building 
on Broadway, between Franklin and Gough streets, San 
Francisco, has been awarded to Frankel-Houston Co. 


Board of Education, Berkeley, Calif., is contemplating 


| holding a bond election to finance a million dollars worth 


of additions and improvements to the school system. 


Preliminary work on the $175,000 M. E. Church at 
Santa Barbara, Calif., has been started. T. P. Barber, 2008 


West Seventh street, Los Angeles, is the architect. 
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J. P. Dwyer, Jr., 80 Boylston street, Boston, Mass., is 
the heating and ventilating engineer for the parochial 
school to be erected at Bangor, Me., for St. John’s church. 
Contracts have not been let. 

c. A. Rainwater, architect of McAllen, Tex., plans the 
construction of a two-story, 32-apartment building in 
Harlingen, at a cost of $50,000. 














Top picture, left to right: C. Phillips, Wichita, manager, 
Crane Co. branch; W. K, Glen, Chicago, advertising manager, 
Crane Co.; F. N. Kretschmer, Dubuque, Iowa, vice president 
Central Supply Association; R. E. Bidwell, Kansas City, Mo., 
vice president, Kellogg-Mackay Co.—Second picture: Mrs. 
and Mr. D. S. Coursey, of Kohler Co., Kohler, Wis.—Third 
picture: Dawson Campbell, manufacturers’ representative, 
Kansas City, Mo.; 0. W. Golden, Hutchinson, manager, Kel- 
logg-Mackay Co. branch; J. C. McDonald, Kansas City, man- 
ager, U. 8S. Radiator Corp.—Lower picture: C. E, Herrod and 
J. E. Hesser, both of the Standard Sanitary Mfg. Co.; D. H. 
Painter, Hoffman Specialty Co—At the recent convention of 
the Kansas Master Plumbers’ Association, at Wichita 


Plans for the construction of a three-story store and 
lodge building are being made for the I. O. O. F. of 
Wichita Falls, Tex., by Pate & Thompson, architects, 1005 
City National Bank building, that city. The structure 
will be of brick, stone and reinforced concrete and will 
cost about $40,000. 

The Southwestern Bell Telephone Co., of Texas, with 
headquarters in Dallas, will open bids about April 18, for 
7 the construction of the first unit of an office building, 
Which will ultimately cost $4,500,000. The first unit will 
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Leonard Thermostatic 
Water Mixing Valves 


























(Exposed Piping) 


TYPE L-9-E | 
No sudden shots of hot or cold water | 

from a shower when a Leonard Valve is 

used: The action of the solid metal | 


thermostat prevents it. 





CATALOG ON REQUEST. 
Manufactured by 


LEONARD -ROOKE COMPANY 


Incorporated 1913 


PROVIDENCE RHODE ISLAND | 
| 














DETROIT FIRE POTS 


Bought Because They’re Better 


HE No. 50, shown below, is a favorite in 


this famous line of gasoline tools. Built 
to stand hard usage and equipped with the 
new style generator which can be removed 
for cleaning without dismantling the entire 
pot, it can be depend- 
ed upon to give com- 


plete satisfaction under 
the most trying con- 
ditions. 

Send for catalog show- 

ing our complete line 

of torches and firepots. 


l 


Detroit Torch & Manufacturing Company, Detroit, Michigan ; 


New York Office, B. S. Alder Co. - 45 Warren St 
William P. Horn Co. - - Rialto Bldg., San Francisco 
Cc. - - - 223 Main St,. Hartford, Conn. 
O. C. Andersen - - 627 Washington Bivd., Chicago 
- + 415 Metropolitan Bldg., Toronto 
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be 12 stories with foundation for 18 stories, 107x175 ft., 
of brick, stone, terra cotta, tile, and reinforced concrete, 
and will cost $2,700,000. I. R. Timlin of the Telephone 
building, St. Louis, Mo., and Lang & Witchell of the 
American Bank building of Dallas, are the architects. 

The Amicable Life Insurance Co. of Waco, Texas, is 
having plans prepared for the construction of a one-story 
and mezzanine business building of brick and reinforced 
concrete to cost $100,000. 

Roy I. Carter, City National Bank building, Wichita 
Falls, Tex., is having plans made by Voelcker & Dixon, 
architects, 4 Kahn building, for the construction of a 
two-story store and office building of brick, stone and 
concrete to cost $75,000. 

The Board of County Commissioners of Yoakum County, 
Tex., are having plans prepared by The Butler Co., archi- 
tects of Plains, for the construction of a courthouse in 
that city to cost $80,000. 

E. Manatou of Brownsville, Tex., has plans in progress 
by Page Bros., architects, Austin, for the construction of a 
five-story store and office building to cost $200,000, and 
a four-story apartment building to cost $150,000. 

The Kaufman Plumbing & Heating Co., of Wichita 
Falls, Tex., has been awarded the plumbing work on 
the Fischer residence in that city. The heating went to 
the Montrief Furnace & Manufacturing Co., of Fort 
Worth. 

Cc. A. Whitbaugh of Chicago, Ill., plans the construc- 
tion of an apartment building at Pharr, Tex., of two- 
stories, 32 units and court, of brick and concrete, to 
cost $50,000. C. A. Rainwater of McAllen is the architect. 


Plans are being completed by Atlee B. & Robert M. 
Ayres, architects, Bedell building, San Antonio, Tex., for 


DOMESTIC ENGINEERING 


April 16, 1927 


the construction of the second unit to the Plaza Hotel of 
this city. The new building will have 12 stories with 250 
rooms, each with bath, vacuum steam heat. The building 
will be of reinforced concrete with face brick and white 
stone trim and will cost $800,000. 

The Aransas Holding Co., of Aransas Pass, Tex., con- 
templates the construction of a 150-room club hotel build- 
ing at Port Aransas on Mustang Island, with private and 
connecting baths, three-stories, of brick, stone and con- 
crete, and to cost $150,000. 


The Catholic Junior College of Brownsville, Tex., plans 
the construction of a junior college building, five stories, 
brick and reinforced concrete, to cost $300,000. 

The Houston (Texas) College for Negroes, Rev. L. A. 


Boone, president, plans the construction of a Science 
building at the cost of $70,000. 


The Warren Plumbing Co., of Houston, Tex., has been 


awarded the plumbing on the addition to the Robert Louis 
Stevenson School in that city. The heating contract on 
the same building went to the Barber Plumbing Co. 

The Board of Education of Megargel, Tex., plans the 
construction of a school building to cost $40,000. Voelcker 
& Dixon, Wichita Falls, are the architects, 


The Board of Education of Perryton, Texas, is having 
plans drawn by Mann & Co., of Hutchinson, Kans., for 
the construction of a school building to cost $75,000. 

The general contract for the new $1,000,000 hotel to 
be built at Mineral Wells, Tex., has been awarded to Inge 
& Burgher, Inc., 2013 Republic Bank building, Dallas, 


Tex. Wyatt C. Hedrick, 1005 First National Bank build- 
ing, Fort Worth, Tex., is the architect, and A. E. Eaton, 


president of the Mineral Wells Hotel Co., Mineral Wells, 
is the owner. 





SPRING and $0.2 DRAINS 


They both mean increased building activity—and 
—on the better jobs, more and more Josam Drains 


are being delivered. 


Architect— Engineer —Contractor—are all agreed 
that “Josam” indicates Better Drains—to fill par- 
ticular requirements—drains which are the result 
of years of study of the drain problem. 


There is a Josam Drain for every purpose 


The Josam Manufacturing Company 
4904 EUCLID AVE., CLEVELAND, OHIO 


“There are no substitutes for Josam Products” 


Factory: Canal Road, Michigan City, Ind. 





We will be in booths 13 and 14, Section D, at the N. A. M. P. Convention in Minneapolis—June 20 to 24, 1927. 
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S wimming - “Pool NAC ews 


Construction plans for a large concrete swimming pool | 
at Clifton, Ariz., have been announced by the Phelps- | 
Dodge Corporation. The city is co-operating on the | 
project, and Clifton’s hot mineral water will be used in 
the pool. 

The Playground Commission, Berkeley, Calif., is urging 
the construction of a waterfront recreation center to 
include yacht harbor, seaplane base, aquatic park, Sea 
Seout headquarters and a municipal swimming pool. 

Peter Pappas, Santa Cruz, Calif., has awarded the con- 
tract to Wilson & McGranahan to build a bathhouse on 
Beach street adjoining the casino. It will be two stories 
and will contain 1,500 lockers. 


The Larchmont Yacht Club, Larchmont, N. Y., of which 
kg. G. Anderson is in charge, has preliminary sketches for 
a swimming pool and bathhouse, to cost about $100,000. 

The Suburban Club of Baltimore County, Baltimore, 
Md., of which Wm. F. Carwell is manager, has let the 
contract for the construction of a 100x200 ft. swimming 
pool and bathhouse. | 

Fargo, N. D., will vote at the city election on bonds for | 
$50,000, for the construction of a swimming pool. 











— itt eS hs Batt MENS 





New home of the Wm. F. Wilson Company, San Francisco, of 

which Albert J. Wilson, president of the National Association 

of Master Plumbers, is one of the proprietors. The company’s 
new building is located at 240-242-244 Fourth street 


The finance commission of the public swimming pool, 
Wilbur, Wash., will soon begin the construction of a pool 
to cost about $4,000. 


Work is to begin immediately on the construction of 
a municipal swimming pool in Grandview, Wash. 

Architects Walker & Eisen, Los Angeles, Calif., have 
completed working drawings for the proposed club build- 
ing at the northwest corner of Vine street and Hollywood 
boulevard. Plans show that it will be a 12-story, Class A, 
reinforced concrete structure. A large tile swimming 


pool and a steam heating system are included. 


Plans for the construction of a municipal swimming 
pool to be built on the corner of Washington boulevard 
and Taylor place, Montebello, Calif., were submitted re- 
cently at a special meeting of the city trustees. The main 
poo) will be 60 by 150 ft., with a separate pool 40 by 60 
ft. for small children. The buildings will be done in 
Spanish style and the estimated cost is $85,000. 


W. D. Cook of Tulare, Calif., is planning to build an 
amusement center about a mile south of the city limits 
on Tipton highway. A large concrete swimming pool is 
included in the specifications. 
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TRADE MARK 





The THERMOTROL 


The past heating season has proven the 
efficiency of the Thermotrol and demon- 
strated its qualities as a room tempera- 
ture regulator. 


We now announce the new model Therm- 


otrol, improved in appearance, more 
smooth in operation, yet maintaining 
the same principle as the original 


Thermotrol. Write for Bulletin No. 38. 
STERLING ENGINEERING CO. 


1636-44 Holton St. Milwaukee, Wisc. 

























Boosey Shower Traps 
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Boosey Seepage Shower Trap bodies 
are cast iron with adjustable round 


or square N. P. brass strainers. 
A porous fiber ring fits around seep- 


age openings which prevents them from 
being filled with cement. 


NORMAN BOOSEY MFG. CO. 


(Successors to Greenwood Mfg. Co.) 


5140 HAMILTON AVE. DETROIT, MICH. 
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Hennessey Bros. & Company, Lane Mortgage building, 
Los Angeles, Calif., have been awarded the contract to 
construct a Pompeian swimming pool at Sunset boulevard 
and Gordon street at an approximate cost of $140,000. 
The building will be a brick structure, measuring 135 by 
212 ft., with 25-ft. ceilings. The main pool will be 60 
by 150 ft.; children’s pool, 20 by 50 ft., and instructor’s 
pool, 20 by 50 ft. 

The Phoenix, Ariz., park commission has drawn plans 
for the construction of two concrete swimming pools, to 
be located in University Park and East Lake Park. 

The Washington Natatorium Club of Washington, D. C., 
has started work on a new swimming pool at Fifteenth 
and H street. Fred Drew Company, of 2525 Pennsyl- 
vania avenue, Washington, D. C., has the contract for the 
new swimming pool. 


J. F. Winchester, of Greenville, Miss., is interested in 
a proposed natatorium and swimming pool, 80 by 140 
ft., to be constructed in Greenville. 

Abe Wagner, Union National Bank building, Houston, 
Tex., has acquired the Luna Park from the American Na- 
tional Insurance Company of Galveston, Tex., and plans 
extensive improvements, which will include a new swim- 
ming pool. 

The city of Portland, Oregon, will construct a nata- 
torium at Mt. Scott park. Two large swimming pools of 
concrete and several frame bath houses will be built at a 
total cost of $20,000. Knighton & Howell are the archi- 
tects. 

A natatorium will be built. at Nampa, Idaho, by T. S. 
Becker and associates, at Sixth street north and Twelfth 
avenue. The building is to be 72x136 ft. and it is esti- 
mated that it will cost $30,000. 


Easter Time is Dress-Up Time 
Add the Finishing Touch to Your Display by Using 
Epigrams 


finery, and of putting off our heavy and more drab 
winter clothing. Why not do as much for your 
show windows? They should be dressed in their very best 


every day in the year, not only at Easter time, but this is 
an appropriate season for a change, and a new “dregs” 
for them. Every week in this column we have been telling 
you about epigrams, and perhaps you have used them be- 
fore. They are great little workers for you. They make 
people stop and look at your windows regularly, and every 
time they stop to see what new bit of wit you are dis- 
playing for them, they will also see whatever new plumb- 
ing and heating fixtures you may have for them to buy. 
Start in today with one of the six epigrams listed here: 


A T EASTER time we think of putting on our best 


A detour is the longest distance between two points. 
a a ae 


A conductor fears no one.—He tells them all where to 
get off. 
* * al 
The wise man is the one who knows what she wants 
when she wants it. 


* * > 
Some men earn their livelihood by the sweat of their 
“frau.” 
* * * 


It’s a short road that has no billboards. 
* * * 


Everybody shoves a fat man. 





This 1s the booklet “Rotarian George McCrary” 
is distributing to Birmingham Rotarians 





Ws to put your industry “on the 

map” with your fellow Rotarians, 
Kiwanis, Lions, Boosters, etc.? Arrange 
to distribute copies of ““The Story of the 
Bath” at one of your luncheons. They’ll 
talk about the booklet — and, of course, 
about you as its distributor —which is 
one the things you want advertising to 
accomplish. It will be inexpensive and 
productive of much favorable publicity. 





Ask for a free copy of “The Story of the Bath” and you'll see why Mr. McCrary 1s giving it out 


DOMESTIC ENGINEERING 


1900 PRAIRIE AVE. 2 


CHICAGO, ILL. 








Ap 


th 


St 





April 16, 1927 DOMESTIC ENGINEERING , 115 






























































1927 
ne 
g 
dest 
rab 
our THE LADIES, BLESS THEM! } 
est It was dusk as she drew up at the roadside filling station. 
3 is “I want a quart of red oil,’’ she said to the service man. 
: f and showed signs of confusion. 
gg” The man gasped a i re . iia ha and ly Porcelain Enameled Drain Board Covers 
8 “Give me a quart of red oil,” she repeated, frowning slightly. for combination sink and tray, either 
ing “A q-quart of r-r-red oil?” he stuttered. iron enameled or porcelain. 
be- “Certainly,” she said. “My tail-light ~~ be — Your jobber should have them 
- A d ork. 
ake satiiatailuadaiba ; SHOE-LETCHER COMPANY 
ery HERE IT IS, C. F. K. 10th & Henderson Sts. Jersey City, N. J. \ 
lis- c. F. K. of Minneapolis, Minn., sent us the following, “with Patented November 25, 1919, April 28, 1925 
nb- the best of intentions and with a desire to see it some time 
Ly jin print.” 
om Little drops of water, 
Shovelfuls of sand, 
Make the plumbing business 
The best one in the land. 
to COSTUMES WITH A PURPOSE 
Granny—“Do you always wear such tight skirts? I don’t P 
see how you could walk far in them.” RAYMOND S 
Granddaughter—“Oh! I have wider ones for autoing.” 
as Seite Lead Roof Flanges 
THREE MN FOR BN are not CAST —but made 
’ . There was a young fellow named Wm. from DRAWN LEAD 
‘os Who loved a young lady named Ln. No Calking Necessary 
nye , When ordering state SIZE 
He loved her—'tis so, snd PITCH desired 
gt Be teens snare Ber Gouge, PRICES NO HIGHER than asked for IMITATIONS 
For her father had left her three mn. 
B. B. S., Massachusetts. Use No Other 
ar ame RAYMOND LEAD WORKS . i4 
MAWNIN’, JUDGE 735 So. Washtenaw Ave. CHICAGO, ILL. 
“Your Honor,” said the burglar, ‘‘I was foodless, friendless 
and homeless.” 
»] “My man,” said the Judge, “you move me deeply. Food, 
shelter and companionship shall bé yours for the next nine 
months,” 
, “ay” SES The Baltimore Quality Line 
Waitress: “Tea or coffee?” 
Salesman: “Coffee, without cream.” 
Waitress: “You'll have to take it without milk. We have 
‘pen P Cast Brass Goons 
= DO YOU DRIVE? LUMBERS 
" Of all sad words of tongue or pen 
The saddest are these: “It’s flat again.” 
And with the verse we hate to class: 
“Great jumpin’ cats, we're outa gas!” BALTIMORE VALVE CORPORATION 
. G. N., Chicago. 
= . BALTIMORE, MD. 
Governor of Prison: ‘‘No. 99, the governor has been pleased "7 
to commute your sentence to penal servitude for life.” 
No. 99: ‘Well, sir, they say no noose is good news, and I’m 
hanged if it isn’t.” 
“SY” MARTIN, Owensboro, Ky. 
NO PUBLICITY WANTED 
A man attacked by two highwaymen put up a terrific fight. : * 
Finally he was overcome and searched. All they found on him This Jones eng 
was a dime. The bandits were amazed. ' Y tion has many exce - 
“Say,” exclaimed one, “d’ya mean to tell us you put up a | j \ ] lent features which 
battle like that for a measly dime? Why, we almost had to | 7 are not to be found 
; kill you.” YY in any other com- 
? “Well,” answered the victim, “the truth of the matter is I Y : bi ation 
didn’t want my financial condition exposed.” ] . i mn , 
B. T., Boston, Mass. j Write for catalog 
TRY THIS ON YOUR STENO Jones Hollow Ware Co. 
“Call yourself a typist?” fumed her employer, “and you can’t Baltimore, Md. 
fix a ribbon on the machine?” 
“Well,” she demanded haughtily, ‘does Paderewski know 
how to tune a piano?” 
We don’t mind being instructed, but if it’s a choice between 
Statistics or static, we'll take the static. uF &. 

















TRIPLEX 


Shower and Tub Fixture 


(Several Patents Pending) 


























A complete line of this popular 
fixture shown in our supple- 
ment catalog. 


Ask your jobber or write for copy. 


MANUFACTURED BY 


7 Milwaukee Flush Valve Co. 
¢ Milwaukee, Wis., U.S. A. 
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It is interesting to note that, as the present increasing attention is : 
being given to the subject of merchandising, more and sore 
attention is being paid to “The Story 
of the Bath’ and the Bath a Day 
Movement generally. Hand in hand 
with any attempt to increase the vol- 
ume of plumbing sales must go educa- 
tional efforts in order that the direct 
selling may meet with less resistance. 
In accomplishing this preparatory work, few industries can point 
to such an educational campaign as the Bath a Day Movement. 
T THE present time, aside from distribution in 
A schools, master plumbers are showing a great deal 
of interest in ‘‘The Story of the Bath’’ as a fine piece 
of literature to be placed in the hands of members of such 
organizations as the Kiwanis, Rotary, Lions, Booster clubs, 

etc. 

Here the master plumber reaches a group of leaders in 
the community—many of them home owners, and many of 
them owners of real estate for renting purposes. There 
is a high percentage of prospective purchasers of plumbing 
equipment among such men. 

In addition, any educational message which is put 
across to such a group finds its way through a community, 
for their contacts are varied and cover the community in 
many directions. 

If you have never read ‘“‘The Story of the Bath,” ask 
for a complimentary copy. You’ll find it fascinating read- 
ing—as good as a good novel. And you'll begin to under- 
stand its hold on the many men in the industry who have 
read it and have put it to work. 





PLAN ANOTHER DINNER AT NEWARK 

Another beefsteak dinner will be held by the Heating 
and Piping Contractors Newark (N. J.) Association this 
year, it is announced by Fred J. Engelberger, chairman of 
the committee. The affair is to be staged at Achtel Stet- 
ter’s restaurant, 844 Broad street, Newark, on Wednesday 
evening, April 20, beginning at 6:30 p. m. Mr. Engel- 
berger’s assistants on the committee are George L. Lewis 
and Royal S. Smith. 





, INSTALLATION OF WATER METERS CONSIDERED IN 
BALTIMORE 
Every member of a Baltimore family of five could take 


| a bath every day in the year for $3.65, according to fig- 


ures furnished in a story featured by the ‘‘Baltimore Amer 
ican.’’ The newspaper published the story in connection 
with present efforts certain citizens are making to have 
water meters installed. At present the water cost is paid 
for by a general tax, and it is believed by some that the 
installation of meters would be a fairer means of raising 
the money, as the taxpayer would pay in proportion to the 
amount used. 

If meters are used, according to the ‘‘Baltimore Ameri- 
can,’ a bath requiring fifteen gallons of water would cost 
two-tenths of a cent. In homes with a flat rate, however, 
water for extra baths costs the bather nothing at all. 

The average citizen, it was estimated, needs from twen- 
ty-five to thirty gallons a day for all purposes, including 
bathing, cooking, laundering and drinking. 





Jesse H. Jones and associates of Eastland, Tex., are 
having plans prepared for the erection of a five-story 
hotel, 100 rooms, of brick, stone trim, tile and reinforced 
concrete, to cost $250,000. 























PLUMBING & HEATING 
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BLAIRSVILLE 
PENNA 


The Enameled Ware of 
Whiteness Everlasting 


CoNEMAVGH IRON WorRKS 
LATROBE,PA. 
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This | : is the coil-less heat 


chamber; this ( is the water 
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The Bull’s © Eye principle is new in water heaters. 
Its results are unequalled because the water is around 
the heat instead of the heat around the water. 


This heater has no coils to lime-up or clog, nothing to 
get out of order. It has no “hot spot’? where lime 
collects. Heat is uniformly distributed, and there 
is no heat loss thru the jacket because water surrounds 
the heat chamber. 


Overlap baffling of the heat chamber causes a long 
fire travel—and the water absorbs the heat as fast as 
it is generated. The result of this scientific construc- 
tion is an efficiency that means a saving of from 
1¢ to 14 the cost of heating water by ordinary methods. 





The Bull’s © Eye is easy to sell and it stays sold. 
Meets the requirements of all ordinary home instal- 
lations. Made in ONE size, ONE type and sold at 


ONE price. Profits are NET. Ask for full particulars 
—and mention your jobber’s name. 


THE DUNHAM COMPANY 


Established 1846 


BEREA, OHIO 


; Price 
(Suburb of Cleveland) 
No need to write a letter—just put your name and address ona ${ R00 
postal card and mail it today to The Dunham Co., Berea, Ohio at Retail 
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Heating Department 
1,620,738. Air-Moistening Device. George Crist Pren- 


zel, Columbia, Tenn. In a device of the character de- 
scribed, the combination of a receptacle adapted to contain 
water, an upright casing supported above the bottom of 
the receptacle and open at its lower end, a screen secured 
to and surrounding the lower end of said casing and ex- 


tending downwardly to the normal level of the water in | 


the receptacle, a fan casing connected with the upper end 














° week ens, | 








1.620.738. 


of said upright casing and having conduits leading there- 
from, a rotary fan in the fan casing operable to draw air 
through said screen into the fan casing and expel it 
through said conduits, a traveling chain with buckets ex- 
tending into the water in the receptacle, and driven by the 
fan shaft to lift water from said receptacle, and means for 
receiving water from the buckets and causing it to dribble 
over the screen to moisten the air which passes there- 
through. 


oe oe o* 
1,620,720. Combination Vacuum and Pressure Relief 
Valve. Charles P. Buck, Topeka, Kans., assignor to Gus- 


tin-Bacon Manufacturing Co., Kansas City, Mo. A com- 
bined pressure and vacuum relief valve comprising a valve 


casing formed with an open-ended vertical passageway, 
vacuum and pressure valves respectively closing the bot- 











1,620.720. 


tom and top of said passageway, a dome surrounding said 
Pressure valve and having a series of pressure release 
ports, said dome and said ports being so arranged that 
the pressure valve shall close the dome when it has moved 
upwardly and has its lower periphery in substantially the 


Plane of the upper edge of said ports, a valve stem for 
Said pressure valve projecting into the dome, a guide 
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A Complete, 
Efficient 


Water Service 











A complete, compact unit 
that embodies everything 
necessary for home water 
supply. Capacity of 120 gal- 
lonsan hour and up, from deep 
or shallow wells. Quiet in 
operation, self-lubricating 
and automatic. Entirely pro- 
tected by the GALVAZINK 
Coating. Crankcase oil can 
never enter the water supply. 
Economical and easy to in- 
stall. A water system with 
desirable features that your 


customers will be quick to 
see. 


FLINT & WALLING MFG. CO. 
76 OAK ST. KENDALLVILLE, 


Pe 
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Get this Book/ 


“How to have Run. 
ning water,” a copy 
of which is waiting 
for you, contains 
some valuable in- 
formation. May we 
send it, together 
with details of our 
dealer proposition? 


IND. Please ‘write today ! 


wi INDMILL Ss 





REGISTERED — MARK-US. 





can. 





Get DURO’S Plan for 
Making Profits 


Never before has DURO Quality 
been offered at such low cost. Start 
NOW with DURO “The live one.” 
Let DURO help you as only DURO 


THE DURO COMPANY 


804 Monument Ave., Dayton, Ohio 


DURO 


Write now. 


Cutomatic 
Water Softener 














mail today. 











DomEsTic ENGINEERING’S 
Editorial Service makes advertising easy 
for you—all you do is clip the copy from 


your copy of the paper and hand it, with 


the cut we send you, to your newspaper. 
Only $4.20 for 12 illustration cuts. 
this, attach your check for $4.20 and 


DOMESTIC ENGINEERING 


1900 PRAIRIE AVENUE, CHICAGO, ILLINOIS 


Advertising 


Clip 
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Seamless 


There are no seams, 
no raw edges nor bolts 
on the Bullard Gal- 
vanized Iron and 
Copper Flanges, for 
this reason they cannot 
rust. Bullard Flanges 
have no solder. There 
is no chance of careless 

workmen breaking or 
any angle roof 
from flat to 14 


cracking soldered joints 
pitch. . 





Adjustable to 





2 thereby causing leaks. 
This makes Bullard 
Flanges much quicker 
and easier to install. 





BULLARD SPECIALTY CO. 
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INSURANCE 


AGAINST FLOODED BASEMENTS 
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Where the Signet Drain is installed there can ; 
be no back water. 
A perfectly reliable trap that automatically 
keeps out sewage, gas and germs. 


TIFFIN, OHIO 


Always works. 
Nothing to get out 
of order. Brass 
working parts sub- 
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The Signet is clean, 
sanitary, simple, dur- 
able and efficient. 
Pat. Dec. 3, 1914 
Crampton-Farley 
Write for Brass Co. 
Details Kansas City, Mo. 


Bae Ee eE SER ERE SSS SSE SSSR SS RSS SSSR S 


" “ 1 
TIEBCO eincutaR WASH SINK 
— ; Tf OFFICES ax FACTORIES 
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The “EBCO” affords head and shoulder 
showers for 6 to 10 persons at one time. 
Weighs less and costs less than any 


other—Write for full details - - - - 


an) a 
Gj (49), 


[COLUMBUSEOMIO) 


This is the Fire Pot that 
Produces Results 


WHY? 


It will melt a 4-inch pot of metal. 
A 24-pound copper will heat and melt 
MINUTES. 
enerate and operate out- 
D OF WEATHER. 

It will heat irons as fast as they are 
cooled. No time wasted. | 
Less than a gallon of gasoline is used in 
a day. +. 
It is smokeless and odorless while in 
operation. 
It can be turned down low when not in 


use. 
This pot fills the bill when extra fine 
work is to be done and every shop 
should have one. 
Order yours now. Only $10.00 f. o. b. 
factory. Two percent discount when cash 
accompanies the order. 


DOUBLE BLAST MFG. CO., Inc. 
Commonwealth Ave. North Chicago, Il. 


No. 35 CombinationDouble Blast 
Gasoline Fire Pot for Plumbers 
and Tinners 
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within the dome and slidingly receiving the stem of said 
pressure valve, a valve stem for said vacuum valve, a 
guide slidingly receiving vacuum valve stem and carried 


by the casing, and means on said vacuum valve whereby 


opening movement thereof beyond a predetermined point 
shall effect opening movement of the pressure valve. 
7. . 7 

1,621,447. Automatic Mechanically-Operated Oil Burner, 
Merritt Augustus Williams, Norfolk, Va. An oil burner 
nozzle, a one piece metal element, an air duct near the 
top of the element, an oil duct located between the air 
duct and the base of the element, the air duct being of 
larger cross-section than the oil duct, an oil spray opening 
suitably located in the element, an open communication 
of small cross-section leading from the air duct to the oil 
spray opening, means for maintaining a proper tempera- 
ture on the burner consisting of a heating element suitably 


located in the nozzle. 


| f2 6 8 106 
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1,620,754. Oil Burner. David M. Boyd and Wallace C. 


Capen, St. Louis, Mo., assignors, by mesne assignments, to 
Electrol, Inc. of Missouri, St. Louis, Mo. In a device of the 
class described, the combination with a casing through 
which air is adapted to be forced, of a removable member 
on the forward end of said casing provided with a re- 
stricted opening, a fuel nozzle in said casing, a forwardly 
flaring conical member on said nozzle, said conical mem- 


ber being provided with air openings, some of said open- 
ings being parallel to the axis of the nozzle and others 
being inclined thereto, and a flange on said conical 
member forming an air dam to force air through said 
openings, said flange being spaced from the wall of the 
casing to form an air passage surrounding said member 


as described. 


* * * 
1,621,063. Oil Burner. Adelbert R. Clizbe, Plymouth, 
Ind. An oil burner of the character described comprising 


a combustion chamber formed as a casting and with inlet 
passages at its sides, a mixing chamber resting thereon 
and located above the combustion chamber, said mixing 


chamber having outlets extending into the combustion 
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1,621,063. 

chamber for delivering vapor thereto and having inlet por- 
tions coinciding with and fitting reduced portions of the 
inlet passages at the sides of the combustion chamber, and 
an elongated vaporizer extending diametrically across the 
{mixing chamber and having a vertically adjustable and 
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removable discharge tube for vapor extending into the 
outlet of the mixing chamber, there being an opening in 
the top of the vaporizer over the discharge tube and a cap 
over said opening. 

. . * 

1,621,436. Air Moistener. Clarence E. Sallada, Minne- 
apolis, Minn. An air moistener comprising a container for 
water, a valve casing mounted upon the outer end of said 
container and comprising a lower sight chamber in com- 
munication with the container, an intermediate valve cham- 


her and an upper filtering chamber, means for connecting 














1,621,436. 


the filtering chamber with a source of water supply, a 
regulating valve within the filtering chamber controlling 
the communication between the same and the valve cham- 
ber, a governor valve within the valve chamber to cut off 
or permit flow from the filtering chamber to the valve 
chamber, float-controlled means for operating said gov- 
ernor valve supported below and extending upwardly 
through the sight chamber, and a drip port establishing 


communication between valve chamber and sight chamber. 
* a + 


1,619,998. Fuel-Oil Burner. Andrew J. Woodcock, 
Wilmette, Ill. An oil burner comprising a hollow gas 
generator having an outlet and a seat at the top thereof, 


said generator being adapted for the generation of gas 


















1,619,998, ai 
therein, an oil pipe projecting up through the generator, 
and a cap over the upper discharge end of the oil pipe 
and over the generator outlet and engaging said seat to 
close the gas outlet from the generator and adapted to be 


unseated by the gas generated in the generator. 
* * * 





1,620,780. Air-Cleaning Apparatus. Fred Forrest 
Pease, East Braintree, Mass., assignor to F. F. Pease, Inc., 
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1,620,780 , 


Boston, Mass., a Corporation of Massachusetts. Air clean- 
ing apparatus comprising an elongated settling chamber, 
a rotary atomizing cup positioned at one end of the cham- 
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WrapLock 


New — Unusual! 


Make your own Clamps — 
for any Purpose or Size 


Desired... 


What WrapLock is 
WrapLock is a 
specially prepared, 
rus t- proofed strip 
steel and a galvan- 
ized steel buckle 
that together make 
a locking band that 





# 


pg ce yernge “on : neither strain nor = 
a pLoc anc oO : - Cc i teh r a 
size desired. Pass band V 1 br ation can cracked, punctured” oF 
around work and through split pipe. 
buckle. Then pass loosen. 
around a second time and " 
agajn through buckle. What it Does ™ 
WrapLock will bind 


and hold securely 
any shaped piece, 
round, square, hex- 
agon, oval or irreg- 
ular and can be 
used to hold two or 
more pieces of any 
shape securely to- - 4 , 





Slide split arm of tool on 
end o 
bringing cut off end of 
tape flush with side of 


WrapLock tape, 


= 






tool and turn sacs gether. Packing number of pipes 
A Time Saver - - 
Ina minute you can 
make your own 
clamps for any pur- * 
pose or size desired. 
Sizes and Prices 
Keep turning tool until Consumer’s Can: 
clamp is tight and tape 14 in.—30 feet to can 
fills upper portion of 
buckle completely. -50. . 
Ps Shop Service Can: 
A Y-in.—100 feet to Holding a Plumber's 
can $4.00. patch, 


- Contents of Can 
Each can con- 
tains a gener- 
ous quantity 
of metal buck- 
les,cotterpins, 
steel keys and 
one special 
ratchet tool. 





Press ratchet block in op- 
posite direction so that 
tool may be backed up 
slightly and slipped out 
of clamp. 


Extending Wrench 
Handle. 


If your jobber cannot supply you, write us. 
MOSLER METAL PRODUCTS CORP. 


MOUNT VERNON (Dept. D) NEW YORK 
aE ARNCGE AC AS REPS I EEE 











‘“‘Heats Water With Water’’ 


Makes separate water heater unnecessary. 

Saves 50% to 70% of fuel bills. 

Installed in either oil or coal fired boilers. 
Operates in summer and winter with equal 


satisfaction. 
Supplies hot water to over half a million people. 


Sold only through the trade 


BELL & GOSSETT COMPANY 
3000 WALLACE ST. 38 CHICAGO, ILLINOIS 
Cleveland, Ohio, 2281 Scranton Road 
E. McCloskey, L. H. West, 
318 Planters Bldg., St. Louis, Mo. 182 2nd St., Milwaukee, Wis. 


Eastern Distributors: 
McDermott Water Heaters, Inc., 101 Park Ave, New York City 


Domestic —Industrial 
and Swimming Pool 


Water Filters 


A standard size for every use. 
Built complete in Our Own Plant. 


[Ors an @ thas @ltrele\aters Mel Me Celta felel) 


GRAVER Qoponation 


110 Todd Ave. East Chicago, Ind. 


Vanderman’s 
Steel Tool 
Chests 


AND 


Combination 
Bench Pipe Vise 


Send for Catalogue 


Manufactured and for Sale by 


The Vanderman Mfg. Co. 


Willimantic, Conn. 


PIPE WRENCH 


FORGED STEEL 
THROUGHOUT 


PROFITS to you 
: from SALES and USE 


Ask Your Nearest Jobber or Write 
THE LAWSON MFG. CO., Sta. B, Cleveland, O. 
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ber, an air intake surrounding the atomizing cup and 
adapted to be impregnated with liquid spray from the 
cup, a rotary screen separator located at the opposite end 
of the chamber and designed to remove entrained liquid 
and impurities from the air, and means beyond the screen 
separator for causing a movement of air and liquid 
through the chamber. 


Plumbing Department 


1,620,648. Means for Actuating Flush-Tank Valves, 
William U. Griffiths, Philadelphia, Pa. In means for 
actuating a flush tank valve, the combination of a rotatable 
shaft having an inwardly extending arm and aiso having 
an upwardly extending arm, the latter being provided with 
an opening therethrough adjacent its upper end, means for 
connecting the first named arm to the valve to be actuated, 
a bearing for the said shaft mounted upon a side of the 
said tank, and a reciprocatory rod extending through and 
supported by the said side of the tank and having its inner 
end extended through and slidably engaged with the open- 
ing in the second named arm, substantially as described. 






































1,620,964. 


1,620,964. Flushing-Valve Mechanism. Philip Haas, 
Dayton, Ohio. The combination with a flush tank pro- 
vided with a water inlet and inlet valve for controlling 
the same, and a flushing outlet and valve seat, of a ver- 
tically movable flushing valve adapted to engage said seat, 
and means for operating said valve, a float operated lever 
for the inlet valve, and provided with an aperture therein, 
of a depending after-drill device comprising a section of 
ball chain, the balls of which are of substantially the same 
diameter as said aperture, whereby, by drawing said chain 
through said aperture, the effective length of the after- 
fill device will be adjusted, and by permitting the chain 
to hang on opposite sides of the lever, it will be locked 
in adjusted position. 

* > o 

1,620,717. Water Softener. Norman E. Brice, Brook- 
lyn, and Herbert G. Snyder, New York, N. Y., assignors 
to The Permutit Company, New York, N. Y. Apparatus 
for softening water, comprising a container, exchange sili- 
cates therein, connections leading to a high point therein, 
connections leading to a low point therein, in combination 
with a multi-way cock having two ports, each in com- 
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munication with one of said connections and means at a 
point between said cock and the exchange silicates for 
holding salt, said cock having a water supply port, a port 
for water to be used and a waste water port, together with 
a rotor arranged to be positioned in the regenerating 
phase of said apparatus to establish communication 
through the cock from the water supply port, through one 
of said connections, through the salt holding means, 
through the container, through the other connection back 
to the cock and to the waste port, while separately estab- 
lishing communication through the cock from the water 
supply port to the port for water to be used, whereby, 
during regeneration, water from the water supply port 
may be obtained. 
* * ~ 

1,621,165. Draining Valve. Joseph L. Hutchings, 
Olean, N. Y. A draining valve comprising, a stationary 
member with an axial passage therethrough, a movable 
member operatively connected to the stationary member, a 
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1,621,165. 77 Ji 

vent leading to said axial passage, said members being 

both threaded and ground seated one to receive the other, 

and means for moving the movable member relatively to 

the stationary member to open and close the vent, the 

ground seats being in engagement when the valve is closed. 
* * * 

72,243. Spigot. Morris Shore, Philadelphia, Pa., as- 
signor to Sanitary Refrigerator Corporation, Philadelphia, 
Pa., a corporation of Pennsylvania. The ornamental de- 
sign for a spigot as shown. 
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1.620.745.  —— 

1,620,745. Electric Water Heater. William Wilson 
Wainwright, Tacoma, Wash. In an electric water heater, 
the combination of a cylindrical casing member, a central 
pipe section extending longitudinally through the casing 
member, end caps mounted on the end portions of the pipe 
section and adjustable longitudinally thereof into sup- 
porting relation to the cylindrical casing member and 
forming closures for the ends thereof, two nipples con- 
nected to the central pipe section within the casing and 
near the respective end caps, a pipe coil within the casing 


DOMESTIC ENGINEERING 











inges of the 
Better Kind 


Hinge No. 100 — Close-Ruf 


GRAND HAVEN BRASS FOUNDRY 
Grand Haven, Michigan 


Hinges for all types of toilet seats 





ON THE OCEAN FRONT 


ATLANTIC CITY. N.J reake US 


On the Oceanfront 


FIREPROOF. 











Preferred--- 


N SPRING and all seasons by 

those who know and want the best— 
upon either the American or European 
plan —and sensible rates withal. 


DANCING GOLF HEALTH BATHS 
AFTERNOON TEAS GARAGE 


JOEL HILLMAN, JULIAN A. HILLMAN, 
PRESIDENT VICE-PRESIDENT 
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WOLVERINE 
Septic Tanks 


Get that business outside the sewer 
limits. 

The best range of sizes for all re- 
quirements. Fits any job. No 
guess work. Can be sold and in- 
stalled like any fixture. Wolverine 
Septic Tanks have been tested for 
years. 


Write today for complete 
description and prices. 


DAIL STEEL PRODUCTS CO. 
2000 Main St. Lansing, Mich. 











PHILADELPHIA 


CHESTNUT and 39th ST. 


HOTEL PENNSYLVANIA 


Fireproof—Unrestricted 
arking—Garage 


600 Rooms 
500 Baths 


Rooms with running water 
from $2.50 per day 
Rooms with private Bath 

Eh htt. un and Shower 
volt from $3.50 per day 


ma hae “a 
— a Food and Service the best 


Near West Philadelphia Station 
ennsylvania Railroa 
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Double Acting Lever _No. 30 






Heavy brass castings and a distinctive beauty 
which enhanches the appearance of any tank 
are the features of this Inbraco All China 
Handle Double Acting Lever. 


Write for Inbraco catalog 








\ INDIANABRASS CO., Frankfort,Ind. 





Oil Burner Controls 





Send for our new Bulletin 110 


It shows a complete line of oil burner con- 
trols and safety devices including the new 


‘‘Series 77”’ Oil Burner Safety Control System 


A TACTE 


ABSOLUTE CON- war — CORPORATION 


ELKHART INDIANA 























and connected to said nipples, an insulating sleeve sur. 
rounding the central pipe section and extending substan- 
tially from one nipple to the other, and an electric heating 
element wound about said sleeve within the pipe coil. 

* s * 

1,621,198. Water Cooling and Filtering Apparatus, 
Nicolas Gymnaitis, Santa Barbara, Calif. A liquid cooling 
apparatus adapted to be associated with filtering means, 
comprising a casing, a water turbine within the casing, 
means for conducting water to said turbine, coils of porous 
pipe for receiving water from said turbine, a fan operated 
by said turbine for creating a movement of air within the 
casing and around said coils, a discharge spout removably 
secured in said casing. 
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1,621,013. Water Heater. Benjamin Doris Hodges and 
Charles Edward Owen, Waco, Tex., assignors of one-fourth 
to Z. A. Booth and one-fourth to Homer L. Fowler. Ina 
heater of the class described, a tank adapted to be placed 
with its lower end over a heater, and a heating chamber 
in the lower portion of the tank, of a false bottom within 
the tank and spaced from the top of the heating chamber 
by a dead air space, a water flue extending upwardly 
from the top of the heating chamber and discharging at 
its upper end into the upper portion of the tank, water 
conducting tubes extending through the false bottom and 
opening into the lower portion of the heating chamber, 
said tubes being extended through but out of communica- 
tion with the dead air space, a heat conducting flue 
extending throughout the length of the tank and opening 
through the ends thereof, said flue being extended through 
but spaced from the water flue, a hollow superheater in 
the form of a baffle supported over and spaced from the 
upper end of the tank, a pipe connection between said 
superheater and the heating chamber, said connections 
being lucated within the heat conducting flue, a water out- 
let pipe in communication with the upper portion of the 
tank and superheater, and a water supply pipe opening 
into the lower portion of the tank but above the false 
bottom. 





The First Baptist Church of Abilene, Tex., plans to 
start work within the next 30 days on a five-story Sunday 
school building of L-shape construction. The building 
will be 60x155 ft. with the ell 60x90 ft. In addition to 4 
gymnasium and auditorium, seating 1,200, the plans call 
for a swimming pool and shower baths. N. W. Nichol 
and George F. Campbell, architects, 29-30 Radford build- 
ing, have the plans. The cost of the structure will be 
$300,000. 





tTSt(*.?O 7 @e m1 


ee + i 


re | =53Qw 











April 16, 1927 


DOMESTIC ENGINEERING 





Classified Advertisements 


8 cents for each word including heading and address. Count seven words for keyed address. Minimum $2.00 for each 
insertion. One inch $4.00. Cash must accompany order. Copy should reach us eight days in advance. 





Situations Open 





SALESMAN TO TRAVEL FOR MANU- 
facturers in middle western states. 
Experience selling jobbers plumbing 
supplies required. Well established 
staple line, progressive policies. Head- 
quarters Cleveland. Give full details. 
Held confidential. Address Key 837, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 


GOOD EXCLUSIVE DISTRIBUTIONAL 

proposition or side line for man with 
ability, calling on plumbing dealers. 
Communications’ strictly confidential. 
Koil-Les Heater Company, Geneva, III. 











pO YOU WISH TO ASSOCIATE YOUR- 

self with a manufacturer of a quality 
line of plumbers’ brass goods? We are 
seeking a few live wire representatives. 
Let us have your past experiences, age 
and references. Address Key 836, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 








EXECUTIVE—MAN WANTED WHOSE 
qualifications rate him to take charge 
of and manage a branch in Westchester 
County, for a progressive, well-known 
ooo. s AND HEATING SUPPLY 
USE. Position is worth between 
a 000.00 to $10,000.00 according to abil- 
ity to produce. Reply, stating qualifi- 
_—S experience, etc. Address Key 
“Domestic Engineering,” 1 
Feetets Ave., Chicago. 





CAN YOU SELL? HAVE YOU EXPE- 

rience as an estimator or draftsman 
ina plumbing contractor's office? Have 
you a wide acquaintance among the 
plumbers in the Southwest or other 
territory? A large manufacturing com- 
pany offers a splendid opportunity to 
the right —_ Address full partic- 
ulars to Key “Domestic Engineer- 
ing,” 1900 Peaieté Ave., Chicago. 








For Sale 


FOR SALE—PLUMBING AND HEAT- 

ing company Northern N. Y. popula- 
tion 6,500. ood reputation and well 
established, we will sell with or with- 
out buildings, we are also well 
equipped to do nice sheet metal work, 
it will pay you to look into this buy. 
Address Key 841, ‘Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 





Situations Wanted 





EXPERIENCED HEATING AND VEN- 

tilating Superintendent and Estima- 
tor desires connection with heating 
contractor. Address Key 830, “Domes- 
tic Engineering,” 1900 Prairie Ave., Chi- 
cago. 


HAVE SUCCESSFULLY MARKETED 

Plumbing specialty in Southeastern 
States through architect, plumber and 
jobber. Seeking new construction due 
to limited line of present employer. 
want to handle quality products. Ref- 
erences furnished. Address Key 839, 
“Domestic Engineering,” 110 East 42nd 
St, New York City. 





PLUMBER WHO CAN QUALIFY ANY- 

where, can estimate any size plumb- 
ing or heating job and handle labor. 
Strictly sober, married, can furnish 
best of reference, desires position with 
firm anywhere in the South. Prefer 
Texas. Address Key 838, ‘‘Domestic 
Engineering,’ 1900 Prairie Ave., Chi- 
cago. 








Lines Wanted 


WANTED—LINES TO SELL ON A 
commission basis to the plumber 
within a radius of 100 miles of Toledo. 
Address Key 840, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. - 








Miscellaneous 


STOP “GUESSTIMATING” 


Avoid Errors and Omissions. Our 


Plumbers’ Estimate Sheets 
will SAVE Time and Money. 
100 leaves in a book—412x10 
1 Book, $1.25 5 Books, $5. 
via Ins. Parcel Post same day we get order. 
LOUIS FINK & SONS CO., Printers 
Time Sheets, Job Tickets, Letter Heads, etc. 
School Bldg. Laurel Springs, N. J. 
In Business Thirty Years. Noted for Quick Service 
DO YOu NEED A SUPPLY HOUSE 
your town? If so tell us about Xe 
Address Key 842, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 


PLUMBERS’ STOCK BOXES 
















Send for Price List 


HADDON BIN LABEL CO., Haddon Heights, N. J. 


WANTED—AN INTERNAL TRIP 

double head 1%-in. Landis pipe nip- 
ple machine. Address Key 834, “Do- 
mestic Engineering,’ 1900 Prairie Ave., 
= 


Books doe Your Trade Library 
BOOKKEEPING AND COST FINDING 

FOR THE PLUMBER. By Wesley A. 
Fink. Outlines a simple method of 
bookkeeping and cost finding easily 
adapted to your business. Tells how 
to open and close a set of books, gives 
concrete examples on figuring labor 
and material costs, overhead expense— 
in fact a complete system worked out 
in every detail. Size, 44%4x6% in. 128 
pages. Cloth. Price, $1. 00. 
JOHNSON’S HANDY MANUAL IN TWO 

volumes, one on plumbing, one on 
heating. By John W. Johnson. The 
author is a practical plumbing and 
heating man, having spent many years 
in workshops and has_ superintended 
the installation of plumbing and heat- 
ing systems of all descriptions. Twelve 
editions of this popular book have been 
exhausted. The thirteenth is just off 
the press. Size, 4x6%. Cloth. Price, 
$2.00 per volume. 











QUESTIONS AND ANSWERS ON THE 
PRACTICE AND THEORY OF 
STEAM AND HOT WATER HEATING. 
By R. M. Starbuck. Fifth edition. A 
ready reference, dealing practically and 
briefly with the different phases of 
Steam and Hot Water Heating, Vacuum 
and Vapor Heating, Accelerated Hot 
Water Heating and Pipe Fitting in con- 
nection with Refrigerating Plants. A 
valuable work for the heating man. 
Covers all the points on these subjects 
he should be familiar with. Size 5x7% 
es 150 pages. Price, postpaid, 
-50 


MERCHANDISING THE PLUMBING 
BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, etc. No matter how large or 
small your business, you need this 
book. Size 4%x6% inches. Over 100 
pages. Price, postpaid, $1.50. 
SANITARY SEWERAGE OF BUILD- 
INGS. By Thomas S. Ainge. Begin- 
ning with a study of outside sewers, 
this book goes fully into the best prac- 
tice in inside connections, proper loca- 
tion and size of soil waste, and vent 
pipes and the roughing-in test up to 
the filling in of the trenches. 40 pages 
are devoted to the important subject of 
traps. Sewage disposal for country 
homes is also given full consideration. 
ono in. 200 pages. Cloth. Price, 





he AND THEORY OF SANI- 

ARY PLUMBING. By R. M. Star- 
mm. Vol. I. Contains 400 questions 
with complete and comprehensive an- 
swers, covering everything the plumber 
should know regarding drainage and 
latest requirements in plumbing prac- 
tice. Explains technical terms, gives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come that the 12th edition has been 
published. The combined set of four 
volumes makes a complete preparation 
for Board and Health and union ex- 
aminations. Size, 5x7 in. 
Cloth. Price $1.50. 


OVERHEAD EXPENSE AND PER- 

CENTAGE METHODS. By Henry F. 
Baillet. Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 
from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct yng 
tage of profit on any contract. A book 
worth many times its cost. Size, 4%4x% 
Oa pages. 24 tables. Cloth. Price, 


160 pages. 





Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 














EARL JUDD CORP. 


JUDD TOILET SEATS 


ARE BUILT TO A STANDARD OF CONSISTENT QUALITY 
Sold by leading jobbers everywhere 


WRIGLEY BUILDING 








CHICAGO 
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Please send us a copy of the 1927 edition of 
Domestic Engineering Catalog Directory in ac- 
cordance with the special approval offer. We will 
either remit $5.00 or return the book within 30 


days. 
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Keep Your Records 
Up-to-the Minute 


Records of the plumbing and heating industry—as in most 
other lines of business—soon become out-of-date and practically 
useless unless they are revised as changes occur. 


New concerns start in business right along, consolidations take 
place, new specialties are constantly coming out to keep abreast 
with the times, some firms discontinue operation or change their 
lines, others move to different locations, etc. Within a year’s 
time a surprising number of changes are necessary to make your 
records as useful and reliable as they should be. 


By keeping in close touch at all times with every branch of the 


industry over a long period of years, we have a very wide range 
of facilities for collecting new matter, checking up, verifying and 


completing data for Domestic Engineering Catalog Directory. 


Our staff of experts is kept busy on this particular work every 
day in the year, so that each new edition of the book contains the 
latest available information. 


Get the Latest Data 


The 1927 edition, recently off the presses, gives you up-to-date 
and complete data regarding the products of some 4000 manu- 
facturers of plumbing and heating supplies. 

Every item used in the industry is listed under its proper head- 


ing together with the trade names and concerns who make it. 
Following this is an index in which each article is crossed accord- 


ing to the various titles by which it is commonly known. It re-- 


quires but a moment for the user to locate the sources of supply 
of all products in which he is interested. 


Nearly 1300 pages are devoted to the condensed catalogs of a 
large number of concerns, with like products grouped together for 
easy reference and comparison. This gives the buyer a bound 
catalog and reference file completely indexed for his desk, in 
addition to a purchasing guide. 

Arranged in alphabetical order in a separate section, are the 
names and present street addresses of all manufacturers listed in 
the other sections of the Directory. 


Whatever other records you may have available, you need the 
latest, most complete and authentic purchasing information con- 
tained in this Directory. 


Special Approval Offer 


As a reader of ‘Domestic Engineering’ we want you to have 
a copy of this Directory for inspection and approval. We feel 
sure when you see the book you will desire to keep it. If for any 
reason you wish to return it after 30 days’ free examination, you 
may do so without obligation. 


Take advantage of this liberal offer and mail the coupon today! 
2000 pages — 13000 illustrations. 
Standard catalog size: 734 x 105% inches. 


Domestic Engineering Co. 
CHICAGO, ILLINOIS — 


1900 Prairie Avenue 
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